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Beautiful Silver Work in the Treasure of the Blackhead Knights at Riga. 
(At Left the Figure of Gustavus Adolphus; at Right That of St. Maurice the Moore. See Text on Page 85) 
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Pattern 





ALVIN 


STERLING 
piLnvy eK 


BECAUSE Alvin patterns trace 
their authenticity to an accepted 
type of designing, you are enabled 
to make more appropriate recom- 
mendations to your customers. 


The 
MARYLAND 


Pattern 


From the famous Colonial School 
of designing comes this beautiful 
and simple motif embodied in the 
graceful Maryland pattern. 


A sterling silver pattern made in 
both bright and platinum finish 
with the three paramount qualities 
—simplicity, grace and strength. 


The Maryland pattern lends itself 
wonderfully well to window display. 


ALVIN SILVER COMPANY 
Sag Harbor, New York 


NEW YORK CHICAGO 
20 Maiden Lane 10 So. Wabash Ave, 
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A Short History of Rings 








HE JEWELERS’ CIRCULAR has, from time 
T to time, given its readers articles treat- 
ing rings historically. But it is an ever 
interesting theme and each writer treats it 
from a different standpoint, more or less, 
besides giving some fact overlooked by the 
others. We here give a translation of the 
story as relating by Ernest Dubosc in his 
“Dictionnaire de l’Art, de la Curiosité et du 
Bibelot.” He says: 

“The practice of decorating the hands 
with rings dates back to the most distant 
antiquity; but the manner of wearing rings 
has varied much among different peoples 
and according to different periods. The 
most ancient ring that can be mentioned 
in history is, without contradiction, the iron 
ring of Prometheus.” (Zeus commanded 
Prometheus, when released, should wear 
forever a ring made from one of the links 
of the chain that bound him to the rock 
while eagles devoured his liver, as re- 
minder of his tortures.) “It is useless to 
say we do not believe in this legendary 
ring; anyhow we have certain proof that 
long before the Iron Age, during the pol- 
ished stone period, if not the chipped flint 
period, men wore rings made of shells. 
Oriental nations have always worn rings. 
The most ancient books of India mention 
this practice. Philostratus in the “Life of 
Apollonius of Tyana,” tells us positively 
that the Brahmans wore a ring to which 
they attributed supernatural virtues. From 
which, no doubt, came the constellation 
rings that were used as talismans. Do we 
not in our day sell revived rings of the 
Samothracian Cabeiri, which, it is true, 
cure only megrims. According to the Ra- 
mayana, rings served also as signs to recog- 
nition. With the Egyptians they were, at 
one and the same time, a mark of authority 
and a signet for countersigning authentic 
documents. There have been found in 
Egypt rings made of all kinds of material, 
gold, silver, bronze, iron enamelled terra 
cotta, gold encrusted with enamel, quartz, 
amber rock crystal, jasper and ivory. 

“They are single double, triple, quadru- 
ple; sometimes they are formed of a plain 
metallic thread on the extremities of which 
a scarab revolves, pivuted like a bezel; 
others, on the contrary, are made by means 
of a band of metal of which the widest part 
carries the bezel, in which a scarab is set 
or an engraved stone in intaglio or relief. 
The Etruscans had similar rings. The 
carved subjects are generally of sacred em- 
blems, figures, or heads of symbolic ani- 
mals. We also find hieroglyphic legends 
which are formulas of wishes, some are 
mottoes, or simply a proper name. There 


are likewise Egyptian rings in enameled 
terra cotta which we will speak about: 
their workmanship proves the great skill 
of the artists who executed these objects, 
most of which must have been funereal 
amulets, for their fragility would not have 
permitted them to be worn. Which opin- 
ion is also confirmed by the fact that they 
are frequently found placed in the coffins of 
mummies. According to Plutarch, rings 
were in such frequent use in Egypt and of 
such richness ‘that the inhabitants of Bu- 
siris and of Lycopolis took them off their 
fingers as sign of humility when they pros- 
trated themselves before a deity. 

“The Egyptians wore rings on all the 
fingers of both hands, but chiefly on the 
left hand. This excess of rings explains 
the great quantity found in tombs of the 
ruins of ancient Egypt. Besides, local mon- 
uments, general sarcophagi show how the 
rings were placed on the fingers. On the 
thumb we find the signet ring; on first, 
middle and ring fingers two or three rings 


are worn, and only one on the little finger. 


“Although the author of the Iliad and 
the Odyssey enumerates in detail all ob- 
jects made in his day to the honor of the 
gods, we do not find a single ring figure 
among them. Yet it is very certain the 
Greeks from a far distant period knew of 
this trinket. Herodotus (III., 41) tells us 
even that Polycrates, tyrant of Samoa, who 
lived 600 years before the present era, at- 


. tached a great value to a gold ring deco- 


rated with a precious stone; it was an 
emerald on which the engravings had been 
made by his contemporary compatriots 
Rhoecus and Theodurus. It is the same 
era when Sappho wrote one of her friends: 
‘Be not proud of a ring’ A century later 
the comic author Aristophanes, in his 
‘Clouds,’ makes Socrates say to Strep- 
siades: ‘the fops that load their fingers 
with rings up to their nails.’ We see by 
this how much they used and abused the 
ring; we have, besides, examples of Grecian 
women’s hands loaded with 10 rings. The 
Romans in the Romulus period wore rings 
on the left hand; they only had one ring 
at first, later they wore them on every 
finger, except the middle, which was qual- 
ified as digitus infamis, impudicus, &c. 
They even wore them on every section oi 
each phalanx and up to each joint of it. 
The Etruscans had the same fashion, or 
rather practice; they had a great number 
of rings decorated with bezels in form of 
a scarab: these were generally carved out 
of stones, jasper, carnelian, amethyst, and 
the face that serves as base of the insect is 
often engraved in intaglio. Under the 


Roman Republic the rich private families 
or the magistrates wore rings; under the 
emperors the practice became so general 
that it was only the slaves who wore none, 
and, nevertheless, certain antiquarians 
claim that even the slaves had a ring called 
condalium. These antiquarians base their 
thesis on a statue of a comedian who rep- 
vesents a slave and on a passage in Plautus. 
The Celts and Gauls, likewise the Britons, 
wore rings on the middle finger; the 
Franks also wore them. Although jewels 
of the Middle Ages are not common, we 
possess the ring of Childeric, some en- 
amelled episcopal rings of the XIII. cen- 
tury. In this period gentlemen of mark 
wore rings even on the thumb, 

which signify at this day a signet. Besides, 
inventories in our possession of the, Renais- 
sance period and even the Middle Ages 
designate these rings as evidence of the im- 
portance of personages to whom they be- 
longed. 

“During the XVI. century at Venice, 
under the name of rings of death, were 
designated rings by the aid of which they 
poisoned a number of persons. In the in- 
terior of these diabolic jewels we find 
little fangs of steel, which, by a secret 
method ni their manufacture, entered little 
cells filled with subtle poison. Whenever 
the wearer of these rings wished to rid 
himself of some one, he squeezed the hand 
in such a manner as to exercise pressure 
on the fangs, which then made a slight 
puncture, sufficient, however, to deal death 
to the individual pricked. Also in this 
period fasmion commanded wearing rings 
outside the glove. 

“In the XVII. and also in the XVIII. 
century the use of rings became general; 
it is from this period that date the enam- 
elled rings, portrait rings, miniature rings, 
and every day at the sale we see pass be- 
fore the eyes of the collectors quantities 
of these jewels that attain considerable 
prices. But, in general, rings from Henri 
V. to Louis XVI., gold enamelled decor- 
ated with rose table, ruby table and garnet 
are worth from 60 to 85 francs.” 

(Note—This was originally written in 
1883, since which prices have risen greatly. 
—Editor.) 








Loct valued at about $4,000 was stolen 
recently by burglars from the store of John 
H. Ruge, at Faribault, Minn. Included in 
the loot were diamonds, rings, watches, lib- 
erty bonds and some cash. A man giving 
his age as 27 years and claiming to come 
from Illinois, was arrested as he was board- 
ing a train for Chicago. He is charged 
with committing the robbery and it is 
claimed that the greater part of the loot 
was found on the man when arrested. A 
second man said to be implicated escaped 
from the city. 
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Period Styles in a Nut Shell 





BOUT the shortest digest of the gold 
A and silver smithing styles of the dif- 
ferent historical periods is that by Lowes 
in “Chats On Old Silver.” It reads as 
follows : 

“When Constantine, the first Christian 
Emperor of Rome, removed his court to 
Constantinople in 330 A. D., leaving his 
brother-in-law, Licinius, to govern Rome, 
he inaugurated a new era in art, and en- 
couraged Greek and Roman artists to raise 
for him a lasting memorial of his con- 
version. He chose Byzantium, in Thrace, 
as his new capital, and called it at first, 
“New Rome,” and like the cross which he 
chose at his Standard, he made symbolism 
the chief feature of the new art. It per- 
vades all the types of what we call Byzan- 
tine, as seen in architecture, sculpture, 
painting, and metal work. The four circles 
represent the Evangelists, the trefoil the 
Trinity, the nimbus and the cross the per- 
sonality of Christ and the Redemption. 
The interlacing stems show the Serpent 
and the Fall. At the same period was the 
style known as “Sassanian,” or Persian, so 
called because it was developed at the time 
of the invasion of the Sassanides, 223 
A.D., perhaps the most purely typical Per- 
sian style in art. 

“An offshoot of the Byzantine style was 
the Romanesque, which later developed in 
this country (England) into Norman. 
The Byzantine and Romanesque were suc- 
ceeded by the Gothic, and in England again 
by the Tudor. Renaissance ornament is 
based on Greek and Roman art, and was 
a revival of the Classic period. It reached 
perfection in Italy, and was largely adopted 
by other nations, where it became known 
as French, Flemish, and English Renais- 
sance. This period is usually divided into 
three styles—the Trecento (1300), Qua- 
trocento (1440), and Cinquecento (1500), 
the work of the latter being considered the 
most superb. Trecento style largely par- 
takes of Byzantine character. Quatro- 
cento shows floral, fruit and animal 
decoration conventionalized. The famous 
Ghiberti gates at Florence are in this style. 
In Cinquecento style there is no symbolism, 
and there is a distinct rapprochement to 
the finest Greek period of art in its ex- 
quisite simplicity. Some of this work was 
designed by Raphael. In England, Cin- 
quecento style was adopted by Holbein, 
Inigo Jones, Grinling Gibbon and the Adam 
brothers. 

“Ornament is the means taken by peo- 
ple of all ages and nationalities, from the 
earliest prehistoric period to the present, 
to add their conception of beauty to what 
was merely designed for use; and in 
earlier ages, in the metal period, it exactly 
expressed the character and tastes of the 
designers. All decoration is either sym- 
bolical or aesthetic, the first being used for 
its significance and the latter for its beauty. 
Greek and Roman art was purely aesthetic. 
Byzantine art was entirely symbolical, and 
it is only when design approaches sym- 
bolism that it becomes false both to art 
and nature. Greek and Renaissance art 
are so purely symmetric and aesthetic that 
they have become high-water marks in the 
art of ages past. All ornament is either 
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The first is an 


imitative or inventive. 
exact adaptation of natural forms, and 
almost invariably the result is had. . . . 
Natural form conventionalized, on the 
contrary, are the guiding principle of real 
art in every period, as seen at its best 
in Greek and Renaissance ornament and 


design.” C&G 


The Treasure of the Black Head 
Knights 











HE opening of the new Polish-Rus- 

sian Peace Conference at Riga recently 
at the Schwarzhaupterhaus in that city, 
again brought into prominence the building 
in which it was held which is one of the 
oldest and most remarkable in that part of 
Europe. It was erected early in the 14th 
century as the headquarters of the order 
known as the Black Head Knights who 
adopted this strange title in honor of their 
patron, Saint Mauritius, a Moor. The 
building and the order has been known to 
jewelers for centuries in connection with 
the wonderful treasure of the Black Heads 
contained, the mention of which has been 
made at various times in THE JEWELLERS’ 
CIRCULAR, more recently in the issue of 
Oct. 20, 1915. 

When, during the early part of the World 
War, Riga was threatened by the Germans, 
the treasure in gold and silver plate ac- 
cumulated by the Order of the Black Heads 
was sent for safe keeping to Petrograd. 
Where these wonderful works in gold and 
silver are now is not known positively in 
this country. 

On the front cover of this issue is shown 
two handsome center pieces which were in 
the treasure. They are both of silver, one 
being a figure of Gustavus Adolphus of 
Sweden mounted on a charger and the 
other Saint Mauritius, the Moor, patron of 
the Black Heads’ Order of Knighthood, 
mounted on a sea horse. 

Other examples of gold and silver mas- 
terpieces of this order will appear in THF 
Jeweters’ Crrcutar Oct. 13 and 20. 








Magnesium, a Metal Lighter Than 
Aluminum 





HE lightest metal now known that re- 

mains comparatively unaltered under 
nary atmospheric conditions is magnesium, 
which is only two-thirds as heavy as alumi- 
num. Magnesium is a beautiful silvery- 
white metal that has been made in the 
United States only since 1915 and is now 
made at but three plants. It is known to 
comparatively few people and to most of 
those few chiefly as a silvery powder used 
for making flash lights in photography. It 
was imported from Germany for this use 
for many years. 

During the world war large quantities of 
powdered magnesium were made in the 
United States for use in star shells de- 
signed to illuminate battle fields at night, 
as well as in special shells designed to show 
in the daytime exactly where the shells 
containing it exploded. The white cloud 
by day and the brilliant white pillar 
of fire by night—both striking features 
of the battle fields of the world—were 
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produced by the combustion of magnesium. 

Magnesium in massive form, as sticks or 
rods, is used to deoxidize other metals in 
foundries and is a constituent of alloys. 
More magnesium is now used as a deoxi- 
dizer or scavenger in metallurgy than for 
any other purpose, but its employment in 
alloys is increasing and may eventually be- 
come the largest one. An alloy of magne- 
sium and aluminum is used in making cast- 
ings for aircraft engines and parts of air- 
planes. The skeleton of the British air- 
ship R134, the first dirigible to cross the 
Atlantic, is an alloy of aluminum and mag- 
nesium, and the yacht Resolute, the defen- 
der of the America’s cup in the races in 
July, 1920, as well as the alternative de- 
fender the Vanitie, carried gaffs made of 
this alloy. 

The demand for metallic magnesium has 
slackened since the war, however, and in 
1919 its production in the United States 
amounted to 127,465 pounds, valued at 
$247,302, a decrease of 55 per cent in quan- 
tity and 60 per cent in value from 1918. A 
report on the magnesium industry in 1919, 
by R. W. Stone, can be obtained free on 
application to the Director, U. S. Geologi- 
cal Survey, Washington, D. C. 








French Watchmaking Industry in Its Rela- 
tion to Switzerland 


Wasuincton, D. C., Sept. 30.—Trade 
Commissioner H. Lawrence Groves, at 
Zurich, Switzerland, recently sent to the 
Bureau of Foreign and Domestic Com- 
merce the following commentary on the 
present conditions in the French watch- 
making industry and its relation to the 
Swiss trade, which was contained in a re- 
cent issue of the European Economic Jour- 
nal, Zurich: 


“The French watchmaking industry is 
located largely in the Departments of 
Doubs and Jura, Savoy, and in the region 
of Besancon. The chief manufacturing cen- 
ters are Besancon, Morteau, Mont Beliard, 
Beaucourt, Seloncourt, and Morez. Each 
of them manufactures its specialty. 


“During the last years before the war 
the watch-manufacturing industry of 
France was in full development, but the 
breaking out of the war in 1914 stopped 
it almost completely. In 1915 activity was 
resumed somewhat; but only very young 
men and the old employes were available 
for work. Furthermore, the Swiss work- 
ers, who constituted one-half of the skilled 
workers, had been recalled to their own 
country. This sudden change in the in- 
dustrial situation in France had immediate 
results on the Franco-Swiss trade. The 
importation from Switzerland increased 
enormously, as the following figures show: 
Swiss‘ exportation amounted in 1914 to 
2,207,000 francs; in 1915 to 17,400,000; in 
1916 to 13,408,000; in 1917 to 13,564,000; 
and in 1918 to 5,479,000 francs. 

“A further circumstance aggravated the 
French watchmaking crisis, namely, the 
lack of “methodical industrialization.” In 
Switzerland the greater number of the 
manufacturers make every part of a watch 
and assemble the complete movement in 
their own factory. This condition is not 
found in France.” 
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To Detect Fakes 





HE wily ways of the faker make the 
T path of the amateur collector one of 
pitfalls or thorns, but the expert is ever 
coming to his aid with advice and warn- 
ing. And in the cause of justice THE JEw- 
gLERS’ CIRCULAR reproduces much infor- 
mation to fend off the faked piece from 
the innocent purchaser, its hope of use- 
fulness being based on the belief that its 
readers will pass the warnings and les- 
sons on fakes on to the much-abused 
“consumers,” their clients. For such a 
purpose we quote the words of warning 
issued by Walter A. Dyer in his “Lure of 
the Antique,” in which he says: 

“The first step in the matter of collect- 
ing is a knowledge of frauds and imita- 
tions, for no class of antiques is free from 
the curse of counterfeiting. As in furni- 
ture, the manufacture of frank reproduc- 
tions is an honorable business, serving to 
preserve beautiful styles and forms in an 
age when the originals are becoming scarce. 
It is the imitation with intent to deceive 
that merits the condemnation of every 
lover of old things. The sale of old sil- 
ver with forged hall-marks, which increase 
its value, while a dangerous proceeding is 
known to be fairly common, especially in 
England, due to the rapid rise in value of 
old silverware during the past decade. 

“One way of counterfeiting old silver is 
to make a perfect copy of an old piece in 
some alloy, and give it a thick coating of 
silver by the modern electroplate process. 
Such counterfeits are treated with a good 
deal of skill, hall-marks and all being re- 
produced. On the bottom or inside of the 
piece may sometimes be found the granu- 
lated or crystallized surfaces left by this 
process, though these are usually tooled 
over if in sight. Sometimes English hall- 
marks have been cut from a spoon or 
transferred to a larger piece of more mod- 
ern make. Though cleverly done, the edges 
of the borrowed section can usually be de- 
tected by a magnifying glass; sometimes 
sulphur fumes will show it; a blowpipe 
will almost always reveal the solder, 

“While one cannot always make use of 
these tests, it should be borne in mind that 
a genuine hall-mark does not always assure 
of the guaranty of the piece that bears it. 
* * * Another matter to study is the 
method of manufacture. The old Georgian 
silver was hand-made, and most of it shows 
hammer-marks on the inside of cups, tank- 
ards, etc. Look for these. Don’t be mis- 
led by marks of wear and tear, they are 
easily counterfeited. Also study the color 
and appearance of old silver. An expert 
can tell the difference at a glance. There 
is a soft, white sheen on the old ware, the 
result of exposure and cleaning, which is 
strikingly different from a newly-made 
Piece of ware, no matter what the style of 
finish. Finally, study the relative position 
of the various marks as they appear on 
authentic pieces. They were not punched 
in at random, but had fixed positions. 
Counterfeiters have not often observed this. 
The general appearance of marks tells 
much. You will not find them uniformly 
clean and even in genuine pieces; they 
usually are exactly so in bogus pieces. 
“One way of increasing the value of old 
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pieces of silver is by the method that in 
furniture is spoken of as ‘glorifying.’ That 
is, Ornaments are sometimes soldered to 
old but plain pieces, or a plate or mug 
without decoration may be chased and en- 
graved, and the value thus increased. The 
French are very clever at this. They some- 
times bury the ‘glorified’ piece or treat it 
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with acids which oxidize the new parts and 
give them the appearance of age. A sim- 
ple wash of acid is not often used now, as 
it can be quickly removed on the polish- 
ing-wheel, and is not a safe enough method. | 
Your French antiquarian will also invent 
a thrilling pedigree for his beautiful old 
(Continued on page 173.) 











Canadian Imports of Clocks, Watches, Jewelry and Gems 





Toronto, Can., Oct. 1—The regular monthly report of the trade of Canada for June 
gives the value of imports in the jewelry and allied trades as follows: 


Three Months 






























































Month of June Ending June 
2 A % # A . 
1919, 1920. 1919. 1920. 
; ‘ Dollars. Dollars. Dollars. Dollars. 
CHOP ieickeetccaweeltiansscsdeewesees United Kingdom ..... 243 582 311 1,460 
United States ..ccic 52,413 96,236 144,093 230,058 
ROE Wis cnskacowweaeas 233 237 901 1,137 
WE i Ccundondudined necdet 132 157 2,703 
Other countries ...... ....0. idadans 60 421 
gt” eee 52,889 97,187 145,522 235,779 
Clock and watch keys, clock movements __ | ’ 
SHA COCK CARER auisieiescanssninaeeisioses United Kingdom ..... ...... 961 26 1,235 
United States .6sscce 3,831 15,046 7,915 46,663 
TOUGM sites ewdéretieseaind eae ‘Vanesa rere 
Other countries sc ike, odiccccs 28 5 28 
OU S esiersdeecdas 3,831 16,035 7,946 47,926 
WAtGhOR hs ticcennespenia-axesiseowmsiedeeess United Kingdom ..... 241 951 359 1,455 
United States ........ 849 925 2,439 3,032 
Switterlatid <é660 cece 3,940 9,352 8,754 36,266 
Other ‘countries: 2.6665 ccccce 5 auieds aa wane 17 
Watch actions and movements and parts OUND ie wawessicwatete 5,030 11,228 11,552 40,770 
thereof, finished or unfinished, includ- P ’ 
ing winding bars and sleeves......... United Kingdom ..... 1,170 1,593 2,634 3,722 
United States .ccccese 74,666 80,299 244,376 224,086 
WM eee evaded Marne 10,493 cheat 11,088 
Switzerland ...4..066 43,879 110,600 173,261 342,983 
Other countries ...... ...... edie sacahntaia awcene’ 
GNM sc aatniaccaeiacerd 119,715 202,985 420,271 581,879 
Watch cases and parts thereof, finished ? 
GP NBME NON aa acicnceiaanewecevinwaee United Kingdom ..... 569 108 651 717 
United States ........ 16,009 20,908 43,481 55,328 
Switzerland .......... 2,658 8,439 19,162 29,322 
Other countries ...... ...... 715 3 1,576 
ROM iis Saccaic esas 19,236 30,170 63,297 86,943 
JOWAIN BOD ieoieindc¥aan sere mnwncee . United Kingdom ..... 2,575 21,788 3,394 54,950 
United States ........ 57,581 86,627 197,416 239,814 
WHS Gincieravewensies 439 5,775 8,552 14,591 
fl re. (eieve wecince sy veda 1,149 4,691 2,080 10,373 
Other countries ...... 73 3,104 374 3,996 
gC ee 61,817. 121,985 211,816 323,724 
Electro-plated ware and gilt ware, n. 0. p. United Kingdom ..... 3,801 32,784 9,339 68,546 
United States ........ 17,140 19,523 55,046 45,646 
URN ise scis:s' Kawcus 201 252 842 3,162 
Other countries: ...66) sccees daeuwe 19 168 
OME clk ciiiiiceees 21,142 52,559 65,246 117,522 
Sterling or other silverware, n.o.p..... United Kingdom ..... 849 35,712 4,060 65,192 
Wnited States ....... 3,920 9,777 15,471 30,277 
Lg Ee ene 41 595 318 1,639 
Other countries 6 .cccs. ices wi Wevaieae Xeeuas oaths 
WOU ct esnwwewe 4,810 46,084 19,849 97,108 
Manufactures of gold and silver, n.o.p. United Kingdom ..... 178 7,505 639 16,334 
United States ........ 6,779 19,719 21,939 34,327 
PU atk bowacaw sence 56 375 362 1,130 
Othe? COGNEIER 6cccss sccces 2,246 7 2,254 
Precious stones and imitations thereof, 
not mounted or set, and pearls and TROUMEER 6 ctradadwleies 7,013 29,845 32,947 54,045 
imitations thereof, pierced, split, strung : 
or not, but not set or mounted........ United Kingdom ..... 1,044 18,760 26,347 103,849 
” United States ........ 8.365 12,709 23,064 43,288 
B.E.I.—India ........ en? GAs idescine 
Le ee ae Pe 7,369 18,899 24,660 55,680 
er eee 1,296 114 1,296 2,096 
WU Ce Guiveweduawaeas 410 1.668 901 4,007 
(Me i. x res bcrwie wareeielscs 54 7,177 2,656 15,095 
Switzerland baiiel Cates eeatees Sasieacaa 1,942 
Other countries ...... ...... tetas PPT re 505 
ORNs vixio naa onleiae 24,751 59,327 85,137 226,462 
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News Notes from England 





There are alot of Fall novelties being dis- 
played in the jewelry shops of the metrop- 
olis just now and most of them come from 
Paris. Conspicuous among them is a neck 
adornment of solid gold or platinum not so 
unbecoming in its rigidity as one would 
be led to suppose. The necklet, which is 
being dubbed the “slave clasp,” opens and 
closes by means of a secret spring and clasp. 
Accompanied by the usual bracelets and 
bangles this newest style necklet gives a 
pronounced touch of the barbaric. It serves 
to accentuate the gracefully drooping line 
at the base of the wearer’s throat. It costs 
$40 in gold but may be had in platinum. 

x * * 


A new style in dress this Fall in which 
the aid of jewelry is invoked is that where 
the side of the dress from the armpit to the 
waist is open two or three inches. Two 
diamond clasps keep the dress together. 

* * x 


It now seems pretty evident that the Rus- 
sian crown jewels and regalia (or at least 
part of them) found their way to Britain 
where they were disposed of in the inter- 
ests of bolshevism. The Evening Standard, 
which caused somewhat of a sensation re- 
cently by asserting that jewels from Russia 
were being smuggled into Britain, was ridi- 
culed for its action in printing the story. 
Recent developments, however, tend to 
prove that the evening newspaper had its 
facts right. And now the Daily Mail 
comes out with a “secret history” of the 
Russian jewelry sensation. The Evening 
Standard stated it was in a position to 
prove that one reason M. Kameneff left 
London following an audience with Lloyd 
George was the discovery that diplomatic 
privileges had been abused by the introduc- 
tion of considerable quantities of Russian 
jewelry into Britain in sealed packages by 
Bolshevist couriers.. The value of these 
jewels, the paper says, is placed at many 
millions sterling. Apparently there was 
one $500,000 transaction only last week, two 
magnificent diamonds of the imperial re- 
alia valued at more than $200,000, being 
included. The newspaper insists that Lenin 
and Trotsky deliberately encouraged the 
smuggling of royal jewels into Britain since 
funds were needed for furthering bolshevik 
plans and propaganda. The whole of the 
facts in connection with the alleged jewelry 
smuggling were placed before Lloyd 
George, who summoned the Russian emis- 
sary to Downing St. When the full story 
of the late Czar’s jewelry transactions are 
made known, the newspaper says, im- 
portant developments are likely to follow. 

x * Ok 

The monthly return of the Transvaal 
‘Chamber of Mines shows a total reduction 
of 4,671 natives employed during August 
compared with the preceding month. Of 
‘this total 277 are attributed to the diamond 
mines. The gold output for the month 
amounted to 702,083 ounces—a decrease of 
34,016 ounces compared with the preceding 
month, and a decrease of 4,586 ounces com- 
‘pared with August of last year. 

x * x 

Cut steel jewelry for those ambitious 
Persons who cannot afford the real expen- 
‘sive stuff is coming into favor again here 
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by leaps and bounds. Although this sort 
of adornment is usually fairly reasonable 
in price the back street dealers of the me- 
tropolis say that the West-end is now buy- 
ing it in so fast that the prices soon will be 
doubled for these imitation trinkets. Wom- 
en here who make a habit of wearing a 
scintillating parure of antique cut steel 
provide a brave show. These adornments 
are of very fine design. The beauty and 
attraction in this stuff lie in the brilliancy 
of the faceted studs, each one riveted 
separately in a genuine 18th or an early 
19th century piece. 
x ok x 

The present-day bridegroom finds it an 
expensive job getting married with dia- 
mond engagement rings anywhere in the 
neighborhood of $200 to $500, and wedding 
rings anywhere from $30 to $75. He finds 
that the diamond and. platinum engage- 
ment ring that his lady love has set her 
heart on is quite a simple affair for the 
money—$500. And he seems amazed when 
the jeweler tells him that the narrow plati- 
num circle ring with the three square dia- 
monds would some at about $1,000. Days 
were when a groom could get a decent gold 
wedding ring in London for $10, but the 
narrow platinum “curtain” ring, nov 
fashionable at weddings this side ‘costs 
nearer $50. But he does not flinch. At 
least, the jewelers here say he plunges 
recklessly, regardless of price, even when 
it comes to expensive pendants and 
brooches for the half-dozen bridesmaids. 








Pep Paragraphs 





By S. A. Chandler* 

Pep is the soul of progress. 

x ok x 

A man who thinks himself of little im- 
portance usually is. 

*x* * * 

Some folks spend so many nickles that 
they never have a dollar. 

x ok x 

One working honey-bee is worth a whole 
swarm of maybe’s. 

*x* * 

All the worry in the world won’t coax in 
enough cush to feed a canary. 

x * x 

If you want to preserve the relation of 

buyer and seller, don’t get too personal. 
x * x 

Just because a man pays for your time 
is no reason to assume that he pays for 
nothing else. 

*x* * * 

The difference between a tight-wad and 
a nut is that you can crack a nut and make 
it shell out. 

x * * 

Whether you rise by the alarm clock does 
not matter; to rise to the occasion is what 
lands the orders. 

* * x 

Let the little Gold Dust Twins do your 
housework, but you rustle out and earn the 
mazuma to pay them with. 

x *k * 

Hot air is a fine thing in its time and 
place, but don’t shoot it when the other 
fellow’s already het up. 





*Copyright, 1920, by S. A. Chandler. 
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Some Recent Words of Commenda- 
tion from Readers 





From Arthur A. Everts, President of the 
A. N. BR. J. A. 


Datias Tex., Sept. 21, 1920. 
Editor of the JeweLers’ Circu.ar, 

I wish to thank you for the presence of \ 
Miss Archer at Louisville Convention and 
the splendid address which she gave. 

I am sure the jewelers everywhere will 
profit from the helpful suggestions. given 
at that time. 

Sincerely yours, 
(Signed) ArtHur A. Everts. 
P. S. We are proud of the Crcuzar. 
x * * 
From Chairman Larter of the 
Vigilance Committee 


Sept. 29, 1920. 
Editor of the Jeweters’ CircuLar, 

The news and information often reach 
out-of-the-way places. Compliments some- 
times come from unexpected sources. I 
am herewith enclosing this week’s issue of 
the Hallson Weekly Herald which contains 
a bouquet for the JeweLers CircuLar on 
the very effective diamond cable which you 
are responsible for. 

The writer of this has intended to con- 
gratulate you personally on this progres- 
sive piece of work. No doubt it has helped 
matters very much throughout the jewelry 
trade of the country. We wish you could 
do likewise on the prices of other mer- 
chandise so handled by jewelers. We un- 
derstand you are already getting some data 
covering the important points. 

Very truly yours, 
(Signed) Harry C. Larter. 
* * * 


Extract from the “Hallson Weekly Herald” 


“September 22, 1920. 

“We wish to compliment THe JEwELErs’ 
CIRCULAR weekly on their very effective ar- 
ticles on the ‘Diamond’ situation. This 
paper had the foresight to obtain a cable 
from the Diamond Syndicate in London, 
which will prevent the U. S. public from 
receiving a false idea that diamonds will be 
reduced in price.” 

x *k x 
Appreciation of the Work in Upholding the 
Diamond Market 


Cuicaco, Ill., Sept. 27, 1920. 
Editor of THe JEWELERS’ CIRCULAR. 

We wish to compliment you on the timely 
articles and copy of cablegram which you 
published in your issue of Sept. 15, 1920. 
We thought so well of these articles that 
we cut them out and pasted them in our 
diamond window, where they are attract- 
ing a great deal of attention. 

Would it not be a good idea to mail 
these two sheets to jewelers with the view 
of using them in their display windows. 

With best wishes for the future success 
of your publication, we remain 

Respectfully yours, 
A. Wotr & Co., 
(Signed) A. Wotr, Pres. 


Jewelers’ 








E. B. Culver is closing out his jewelry 
business at Cedar Springs, Mich., and will 
move to Grand Rapids. 
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The best indestructible Pearls made 
PLATINUM OR 18KT GOLD SNAPS 
GUARANTEED TO WEAR SATISFACTORILY 











Information on request about 
Advertising Cuts, Window Cards, 


Display Tray, Blotters, etc. 65 Nassau St., New York 
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“CO-OPERATIVE ADVERTISING” 





Memphis Retail Jewelers Hear Interesting 
Address of H. E. Freund and Give Pub- 
licity to Jewelers’ Circular’s Cable- 
gram from Diamond Syndicate. 


Mempuis, Tenn., Sept. 30.—An interest- 
ing session of the Memphis Retail Jewelers’ 
Association was held Tuesday evening, 
which took the form of a dinner at the 
Hotel Gayoso. The principal speaker on 
this occasion was Harry Edward Freund, 
publicity manager of the National Jewelers’ 
Publicity Association, who addressed the 
local jewelers on the subject of what the 
association was doing in the way of giving 
publicity to matters connected with jewelry. 
and emphasizing to the public the import- 
ance of “Gifts that Last.” 

Mr. Freund among other things said: 

“National publicity is the greatest factor 
in the nation’s progress, and its leading 
and most important phase is ‘co-operative 
publicity as a unit,’ that is the securing of 
the financial support and co-operation of all 
the members of an industry for the purpose 
of creating united co-operative advertising 


campaigns, and this is the psychological . 


time for the working out successfully of 
such well organized and systematic plans. 
Co-operative advertising is a recent devel- 
opment which is growing rapidly in popu- 
larity and extent. It has been adopted by 
a number of the largest industries in the 
nation, and other trades and businesses are 
planning similar unit compaigns. 

“The permanent value of gems, the in- 
creasing scarcity and growing price of the 
more precious varieties make jewelry one 
of the most valuable forms of money in- 
vestment, aside from any ornamental value. 

“The New York Sun recently said edi- 
torially, that, ‘it was a far better invest- 
ment for the workingman to buy jewelry 
and diamonds than to go on strike; for 
when the strike was over he had nothing 
to show for the time he did not work, while 
in his purchase of jewelry and diamonds he 
always had a collateral investment.’ 

“The war has brought unprecedented 
prosperity in this country and _ neutral 
nations. There was never a time when 
money was so widely distributed. The high 
wages, the more general employment of 
women have given a surplus of money to 
men and women who never before in their 
lives had anything but a bare living out of 
life. These people have money to spend, 
and do not know how to spend it. If 
properly educated to the ornamental and 
intrinsic value of jewelry, they would re- 
spond by largely increased purchases. The 
new prosperity has given the jewelry trade 
‘a sympathetic public.” 

Through Mr. Freund’s efforts and that 
of the local jewelers, advertisements were 
inserted in certain papers, such as the 
News-Scimitar, which reproduced in space, 
seven columns wide, the clippings from 
prominent New York papers, telling of the 
cablegram sent by the Diamond Syndicate 
to THE JEwevers’ Circucar. All of these 
Stories emphasized in the head the state- 
ment of the Syndicate that it would main- 
tain the diamond prices and consequently 
the prices of diamonds would not go down. 
The advertisements consisted of the clip- 
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pings contained on page 109 of THE 
JEWELERS’ CIRCULAR, Sept. 15, with the 
general heading, “Interesting Facts Regard- 
ing Diamond Prices.” A similar advertise- 
ment appeared in the Louisville papers, the 
work of the Louisville jewelers. 








Schedules in Bankruptcy of Marmorstein & 
Co., New York, Show Assets of $41,661 
and Liabilities of $73,563. 


Schedules in bankruptcy filed in the 
United States District Court, New York, 
on Monday afternoon, Sept. 27, by Marmor- 
stein & Co., manufacturers of watches and 
jewelry, 45 Lispenard St., Manhattan, show 
this concern to have assets amounting to 
$41,661.15 and liabilities totaling $73,563.92. 
The assets according to the schedules con- 
sist of stock in trade, $4,000; machinery, 
tools, etc., $6,195.92; other personal prop- 
erty, $8.50; debts due on open accounts, 
$30,947.96; deposit of money in the bank 
and elsewhere, $8.71 and property in re- 
version, remainder and trust, $500. The 
liabilities are listed as follows: Secured 
claims, $750; unsecured claims, $68,279.92; 
notes and bills which ought to be paid, 
$3,534, and accommodation paper, $1,000. 

Among the largest unsecured creditors 
are: Schoenfeld Mfg. Co., $1,296; S. Berg- 
man, $2,289; R. A. Briedenbach, $11,881; 
George Dolin, $2,500; Max Fine, $1,094; 
Max Goldstein, $4,349; Goldsmith Bros. 
Smelting & Refining Co., $1,040; G. Gold- 
berg, $1,071; Heart Jewelry Co., $1,168; 
“Halperin,” $720; Max Kannengiesser, 
2,872; Sam Kandell, $5,453; Samuel Len- 
kowsky, $800; Israel Oleet, $1,585; C. C. 
Rosenberg, $3,541; L. S. Stern & Co., $798; 
A. Suderov, $15,823; E. Silberger, $912; A. 
Tannenbaum, $2,400; B. Wollman, $5,708; 
Jewelers’ Circular Pub. Co., $240; Key- 
stone Pub. Co., $150; G. J. Kaufman, $121; 
The National Jeweler, $224; Fred Wacker, 
$162. 

Notice dated Sept. 29 and sent out by 
Morrison & Schiff, attorneys, 320 Broadway, 
New York, announce that a meeting of the 
creditors of Marmorstein & Co. will be held 
within 10 days. Harold P. Coffin, referee 
in bankruptcy, also notified the creditors 
last week that a meeting will be held at 
his office, 82 Beaver St., New York, on 
Monday, Oct. 11, at 11 a. mM. At this meet- 
ing, creditors may prove their claims, ap- 
point a trustee, examine the bankrupt and 
transact such other business as may come 
before them. An involuntary petition in 
bankruptcy was filed against this concern on 
July 14, last. 








Jewelry to the value of $1,700 stolen 
from the antique jewelry store of H. Keil, 
New Orleans, La., was partly recovered and 
a young woman and two men are now in 
custody in connection with the robbery. 
The woman was arrested when she was 
discovered redeeming a platinum watch 
valued at $700 which she said she had 
pawned under the name of “Louisa Ray.” 
The men were with the woman when ar- 
rested and were held as being suspicious. 
Mr. Keil stated that the woman had been 
in his store a month ago and two watches 
and a diamond la Valliere had disappeared 
at the time. 
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DEATH OF H. S. GREENWALD 





Member of Philadelphia Jewelry Concern 
Succumbs to Attack of Heart Trouble 
While Driving His Automobile 


PILADELPHIA, Oct. 2.—Harry S. Green- 
wald, who for many years was a member of 
the widely known wholesale jewelry firm 
of Greenwald & Bonnafin, 925 Chestnut St., 
died suddenly from an acute heart attack on 
Tuesday while motoring with his wife over 
the Blue Mountains of Pennsylvania. Mr. 
Greenwald died behind the wheel of his 
machine as he was approaching Mauch 
Chunk. Fortunately Mrs. Greenwald was 
able to stop the machine in time to avoid 
a serious accident. 

Mr. Greenwald’s death removes the last 
member of a very famous Philadelphia firm, 
Mr. Bonnafin, the other partner having died 
about a year ago. The surviving partner 
abandoned business for himself and for 
sometime had been representative of a New 
York wholesaler with offices at 1001 Chest- 
nut St., this city. 

He was: 53 years old and is survived by 
his widow, Mrs. Hannah M. Greenwald'and 
a daughter, Mrs. William Riche, New York. 
He was a member of Lu Lu Temple, Mary 
Commandery No. 36, Knights Templar; 
Philadelphia Consistory, Columbia R. A. 
Chapter No. 91, and Oriental Lodge. 

The funeral services were held Friday 
morning from an undertaking establishment 
at 19th and Arch Sts. 





GRANTS RESPITE 





Execution of John A. Morrison Stayed Un- 
til Week of Nov. 1 


PHILADELPHIA, Oct. 2.—Once more the 
shadow of the electric chair, which has 
loomed almost constantly for seven months 
before John A. Morrison, convicted man- 
slayer, has been pushed back by the hand 
of the Governor. 

Morrison, who shot to death Charles 
Martin, 958 N. 11th St. when the latter 
tried to. prevent his escape after the hold-up 
of the jewelry store of Karl Kempter, 1108 
Girard Ave., on April 9, 1918, was to be 
electrocuted during the week of Oct. 3. 
Governor Sproul on the last day of Septem- 
ber granted a respite staying the execution 
until the week of Nov. 1. 

The respite was granted to enable Morri- 
son’s case to go once more before the 
Board of Pardons which has once refused 
a recommendation for clemency and once 
refused to hear the case at all. 

The original refusal was described in 
THE JEWELERS’ CircuLAR of March 24, 1920, 
and the various respites, six in number, 
since February 16 have been recorded from 
time to time as well. 

Morrison and his two brothers, Edward 
and James, robbed the Kempter store, but 
it was the elder who fired the shots that 
wounded the jeweler and later killed Mar- 
tin. John Morrison was convicted of first 
a murder and sentenced on May 14, 

19. 








Window smashers recently visited the 
jewelry store of V. J. Pekor, Columbus, 
Ga., and stole LaValliers and a string of 
pearls worth about $225. 
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MEN’S JEWELRY 


It is an accepted fact that men no less than women show keen discrimina- 
tion in their choice of fine jewelry. 


And the correct in men’s jewelry calls for the individual yet useful design 
of quiet distinction, wether it be a scarf pin, a ring, or a chain. 


Wheeler-made jewelry for men—like all Wheeler products—is the guar- 
antee of supreme excellence in quality, workmanship and material. And 
‘back of the Wheeler guarantee is the assurance that as Wheeler-made 
goods have built prestige and success for our business, so they will build 
prestige and success for the dealer who knows that in them he is giving his 
patronage the very best value. 





Scarf Pins Waldimar Chains 

Stone Rings Sleeve Buttons 

Signet Rings Pocket Watches 
Strap Watches 


Hayden W. Wheeler & Co., Inc. 
2 Maiden Lane New York 
Factory: 72 Spring Street 
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Safe Burglars Secure Loot Worth $20,000 





Jewelry Crafts Building in New York Visited by Cracksmen Who Rob a 
Number of Concerns—Police Fail to Find Many Clues 














A band of safe burglars spent a busy 
few hours in the Jewelry Crafts building 
at 45 Lispenard St., New York, last week, 
‘Tuesday night and early Wednesday morn- 
ing, and as the result of their work secured 
almost $20,000 worth of jewelry and loose 
stones. The establishments of six jewelry 
firms were visited by the thieves but only 
three of the concerns lost merchandise, 
they being L. Jabner, manufacturing jeweler, 
$16,000; Green & Medoff, manufacturing 
jewelers, $3,000 ; and the Alfred Schickerling 
Jewelry Co., $768. The loss suffered by 
Mr. Jabner is partly covered by insurance. 

in their visit, the thieves practically 
demolished three large safes, destroyed a 
number of locks, broke a half dozen win- 
dows and blew an office desk to bits. A 
tour of the building showed the thieves 
had confined their operations to the fifth 
and eighth floors. A list of the firms 
visited include L. Jabner, Alfred Schicker- 
ling Jewelry Co., Green & Medoff, United 
States Chain Co., Nathan Greenberg, Inc., 
and the Ciner Mfg. Co. After gaining en- 
trance to the Ciner and Greenberg estab- 
lishments on the eighth floor, by smashing 
windows in the doors, the burglars discov- 
ered that the safes in these places were pro- 
tected by an electric burglar alarm system. 
As a result, nothing was disturbed in these 
places. 

Just how many men committed the rob- 
beries could not be learned although the 
police found about six pairs of canvas 
gloves in the various offices. The police 
are also at a loss to determine whether 
the thieves gained entrance by way of the 
fire escape or whether they clinibed through 
a window on the fourth floor, which is .nly 
a step from the roof of an adjacent building. 

In gaining entrance to three of the estab- 
lishments on the fifth floor, the thieves 
‘jimmied” the doors, but in order to enter 
the Schickerling shop, however, they were 
forced to smash a window and climb 
through the opening. It could not be de- 
termined just what office the robbers entered 
first or whether they started working from 
the eighth floor down or from the fifth floor 
. up. The fact that burglars had been in 
the building during the night was not dis- 
covered until Wednesday morning when 
the elevator boy reported for duty. 

Upon the arrival of Mr. Schickerling on 
Wednesday morning, he found his office in 
a chaotic state. A window and a door 
leading from the hall into his office was 
smashed, a big desk was practically blown 
to pieces, and the doors of his safe were 
Partly blown off. That part of the mer- 
chandise left behind by the thieves was 
scattered all over the floor and it took 
several hours for Mr. Schickerling to pick 
the jewelry from the debris, 


Investigation showed that a hole about 
the size of a five-cent piece had been drilled 
‘in the right-hand door of the safe several 
inches to the left of the combination. The 
‘thieves then made a funnel of soap and 





poured nitro glycerin into the interior of 
the door and then adjusted their fuse. In 
order to deaden the sound, they moved a 
large roll top desk and a letter file to the 
front of the safe and when the charge of 
nitro glycerin was exploded, it blew the 
doors of the safe open and completely 
wrecked the desk and letter file. 


Once the doors of the safe were open, 
the burglars had no trouble opening the 
inner doors. They apparently searched 
every draw in the safe and tested many 
of the articles, before taking them or leav- 
ing them. What they took, they probably 
shoved into a bag and the stuff they did not 
want, they scattered all over the floor. 

A strange coincidence in connection with 
the robbery of this safe is the fact that the 
men took a great quantity of gold filled 
jewelry and left behind more valuable stuff. 
In one drawer, over $2,000 worth of sterling 
silver cases were packed. One of these 
cases was taken out by the thieves and 
tested. They apparently were fooled into 
believing the cases were plated. As a re- 
sult, the contents of this drawer was left 
undisturbed. 


An inventory of the safe showed that Mr. 
Schickerling lost the following merchandise: 
One platinum Shepherd Dog scarf [pin 
mounted with 60 diamonds worth $250; one 
Elk button, 10kt. gold, $96; sterling and 
gold Halliwire, $50; rolled gold, $52.50; 
six Elk teeth, $50; semi-precious stones 
and pearls, $100; three 14kt. hand-carved 
wedding rings, $20; white gold diamond 
mounted Elk buttons, $75. The thieves also 
took a diamond mounted scarf pin worth 
$400 and a Tiffany style diamond ring 
valued at $325. These articles did not be- 
long to the Schickerling concern but were 
merely being held for other people.. Mr. 
Schickerling places the damage to his safe 
at $450 and the cost of the desk and filing 
cabinet at $135. The only clues left by the 
robbers were several pairs of canvas gloves, 
a bar of soap and a few old rags. The 
police were unable to find any finger prints. 

In gaining entrance to the Jabner estab- 
lishment, the thieves “jimmied” the door 
and after getting inside, went directly to 
the safe. In blowing up this safe, however, 
the thieves seemed more bold and ap- 
parently used nothing to muffle the sound. 
Like in the Schickerling establishment, a 
hole was drilled in the door on the right 
side of the safe near the combination and 
the nitro glycerin poured into the door. A 
good part of one of the doors was com- 
pletely blown off and laid against the wall 
about three feet away. The inside doors 
of the safe were unlocked, so after blow- 
ing off the outer doors, the thieves had no 
trouble in reaching practically all of the 
merchandise which Mr. Jabner owned. 

The loot taken from this place is esti- 
mated to be worth about $16,000, and con- 
sists of raw platinum and platinum ring 
mountings, loose diamonds, sapphires and 
emeralds, fancy scarf pin mountings and 
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mountings for brooches, all made of 
platinum. Practically everything was taken 
from the safe. 

A young woman working for Mr. Jabner 
gave the police some valuable assistance by 
identifying the photograph of a man who 
she had seen in the building the day before 
the robbery selling neckties. The young 
woman claims that she was in the outer 
hall about 2 Pp. M. on Tuesday when two 
men came through the building selling ties. 
They spoke to her and in this way she was 
able to get a good look at them. On the 
day after the robbery, the police showed 
her a number of photographs and she picked 
out the likeness of one of the men she had 
seen in the building on Tuesday afternoon. 
About 6 o'clock that same night, this same 
man was also seen inside of the building 
after everybody had gone home. The only 
clue left was a short piece of pipe, which 
was found among the broken cement and 
shattered safe door. 

The thieves obtained entrance to the office 
of Green & Medoff, which is directly along- 
side of the Jabner establishment, by smash- 
ing a window in the door and “jimmying” 
off a lock. Unlike the other two jobs, the 
hole in this safe was bored in the upper 
part of the door on the right-hand side of 
the safe. The liquid was then poured in 
and the fuse set off. Practically all of the 
merchandise which this concern owned was 
in the safe and was taken by the thieves. 
The partners, who only recently started in 
business, say that their loss is about 
$3,000. 

Among the loot taken at this place was 
a number of 10 and 14kt. fancy and plain 
ring mountings, Japanese signet rings, 
loose diamonds, black onyx and cameos. 
All of the rings were stamped with the 
firm’s mark “G & M.” About $100 worth 
of raw gold was also taken as well as $10 
in cash, 

The thieves also left a number of pairs of 
canvas gloves in this place as well as a 
long piece of rope. It is believed that the 
robbers carried the rope for the purpose of 
binding up the watchman if he appeared on 
the scene. 

The fourth office on the fifth floor entered 
by the thieves was that of the United States 
Chain Co. Most of the merchandise in this 
place was displayed in glass cases and 
strange to say the men only took a few 
cheap nickel chains. They also stole a 
number of cigars which they smoked while 
working. 

Immediately after the robbery was dis- 
covered, the police were notified and made 
a diligent search for finger prints and other 
clues. When they discovered, however, a 
number of pairs of canvas gloves, they were 
certain the thieves had used great precaution 
in not leaving any finger marks. The most 
valuable information given to the police 
was the identification made by the girl em- 
ployed by Mr. Jabner. This identification 
may result in an arrest and in some way 
help to solve the robbery. 








Nelson C. Tall, a jeweler of Kalamazoo, 
Mich., died recently at a hospital in that 
city after a lingering illness. Mr. Tall was 
formerly in business at South Haven, 
Mich., before establishing himself in Kala- 
mazoo, seven years ago. 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam 
Reviewed by Correspondents of The Jewelers’ Circular 














Lonpon, Sept. 20.—Business in this mar- 
ket has been better during the past month 
than during the one which preceded and it 
seems that the statements made by many 
in the trade regarding the resumption of 
trade during the past month have been 
verified. There was a fair amount of 
business done, especially by the retail trade 
at Hatton Garden. The transactions, al- 
though of not so great importance, were 
consummated quickly and this enabled the 
small dealers to keep business going nicely. 

The wholesale firms report trade as quiet 
at the present time, especially among pro- 
vincial customers, as these dealers are find- 
ing it difficult to attract customers at 
the present time because of a pending strike 
which is interfering with the normal course 
of business. Regardless of this condition 
these firms are not altogether reluctant to 
purchase stock and prepare to answer the 
demand for future business and some busi- 
ness was transacted with these customers 
particularly in medium qualities of mélée 
and small diamonds ranging from 40 to 
100 per carat. The fine qualities of gems 
at the present are being somewhat neglected 
as it seems that the high prices which fine 
quality stock is demanding acts as a 
hindrance to the purchasing by foreign 
buyers. 

There were some American customers 
visiting this market during the past month 
but from information gathered from trade 
sources they did not succeed in obtaining 
as good bargains as they had expected. 
This is due to the fact that everything 
which enters into the industry including the 
price of the rough commodity and the 
wages of the diamond workers and other 
expenses are such as to make the price of 
all classes of goods very high. This is 
also the attitude of the London Diamond 
Syndicate where a very optimistic view is 
taken as to the prospect of our trade. It 
is reported that there is a marked scarcity 
of rough and that the sharper demand for 
diamonds from new markets will cause an 
even firmer market in the future. Among 
labor circles the same view is taken and 
everything is being done to further the 
interest of the trade. This is illustrated 
by the International Congress of Diamond 
Workers held during the last week in 
August, at which time matters of vital im- 
portance were discussed which may benefit 
all concerned in the betterment of the 
diamond industry. 





_AmsterpAM, Sept. 21—At the present 
time this market is showing a cautious at- 
titude in buying and is adopting a waiting 
Policy pending future developments and 
awaiting the result of transactions con- 
summated during the past month. The 
diamond cutting factories are keeping their 
workmen employed although not at full 
speed. The number of unemployed among 
different branches has decreased about 
1,000 men during the past month, yet the 





official list of unemployed among diamond 
workers shows that there are still a num- 
ber of men who are out of work. Many 
circumstances are combined in causing the 
present quietness in the trade among which 
may be mentioned the industrial unrest in 
most of the countries where manufacturers 
are shipping their goods. 

The depreciation of the money market 
which has materially affected the exporta- 
tion of merchandise is also having its 
effect and these and other causes are handi- 
capping the normal course of business. As 
soon as these conditions are removed it is 
expected that a brisk trade will develop 
and this opinion is shared by a majority 
of the manufacturers who are not hesitat- 
ing to apply for “sights” for goods shown 
by the London Diamond Syndicate. The 
Jaegerfontain diamonds offered by the 
Syndicate a fortnight ago were mostly pur- 
chased by American firms who report that 
in diamond circles there is a strong opinion 
that prices will be very high during the 
latter part of the year. This is also the 
conditions in other centers of the diamond 
trade. 

There is evidently a strong demand for 
square cut stones of large sizes and some 
of the manufacturers here were lucky 
enough to secure gems of this kind from 
agents abroad. 

Regarding business in “roses” it has been 
learned that in this branch of the trade 
only small sizes of medium qualities are at 
present attracting customers among jewelers 
abroad. 





Paris, Sept. 19—Buying in this market 
is reported as having been dull during the 
last few weeks. This condition is ascribed 
to the fact that the end of the holiday season 
is at hand and that tourists are returning 
home, which is resulting in a quiet market 
for jewelers and shopkeepers. This same 
condition prevails among wholesale firms 
insofar as their shipping trade is concerned. 
The Indian and Colonial markets are not 
buying for the present owing to the fluctua- 
tions of the money market which makes 
it at this time very difficult for overseas 
customers to transact business. 

The only articles which drew particular 
attention in this market of late were medium 
quality mélée in light brown and by-water 
colors, made up for rings at moderate prices. 
Nowadays it is merely a question whether 
the price of diamonds still come within the 
means of the middle class on which the 
bulk of the trade depends, as was fully 
illustrated during the war. It was to be 
expected that as soon as the war profiteer- 
ing ceased money would not be in such 
abundant circulation, nevertheless the whole- 
sale trade is looking forward to better 
export trade in new markets which were 
found in Japan and China, which absorbed 
quite a large quantity of diamonds during 
the last two years. Especially the market in 
China showed a tendency to buy. large 
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stones ranging from four to eight carats in 
medium qualities, preference being given 
those stones cut at the Amsterdam market. 
As has already been -stated there was a 
large export trade done during the last few 
years by these countries and it is quite 
evident that the quiet conditions at the 
present time in those markets is shown by 
its effect on the market here. 

From the Antwerp market it has been 
learned that an exhibition was held by 
Belgium jewelers and by big diamond 
dealers, which was visited recently by King 
Albert, accompanied by the two princes 
and many court officials. His Majesty took 
a great deal of interest in matters explained 
to him by Alfred Eeckhoven, president of 
the Executive Committee and showed by 
his many questions regarding the condition 
of the diamond trade that he attaches great 
importance to the advancement of the 
diamond industry in Belgium. 








ALLEGED THIEF CAUGHT 





Police Arrest Man Charged with Attempt- 
ing to Rob Philadelphia Store 
PHILADELPHIA, Oct. 3.—An alleged bandit 
threatened to shoot a baby if its mother 
screamed when he tried to hold up a jewelry 
store at 713 South St., Friday afternoon. 
The woman is Mrs, Rebecca Mande. Her 
husband is Louis Mande, proprietor of the 
store. Their baby is Emmanuel, 15 months 
old. 
The alleged bandit is Micacia Espinosa, 
a Porto Rican, who fled from the store 
when Mrs. Mande defied his threats, and 
was captured after a running pistol fight in 
which a boy was hit in the head by a stray 
bullet. The boy is Louis Miller, 10 years 
old, 722 Lombard St. He was removed to 
the Pennsylvania Hospital and will recover. 
Mrs. Mande said the man entered the 
store about 4.30 o’clock in the afternoon. 
“He asked to see some foreign gold coins 
we had in a tray in the window,” she said. 
“I was behind the counter with the baby. 
“I showed him the coins one by one, but 
he wanted to examine the tray. I refused. 
He drew his pistol then and threatened to 
shoot the baby if I cried. He ordered me 
to give him the tray. As he took it, I seized 
his arm and screamed. There was about 
$200 worth of gold in the tray. He grabbed 
a handful, dropped the tray, and ran out.” 
Mr. Mande was alighting from a car at 
8th and South St, and saw the crowd 
about his store. He joined in the chase. 
Espinosa ran to 7th St., then to Lombard, 
scattering the gold coins as he ran. As 
he turned into 8th St. dashing north, Horton 
and Dougherty, policemen, joined the pur- 
suit. The policemen fired and Espinosa 
returned their fire. It was here that Louis 
Miller was playing with companions and 
was struck by a bullet. The chase continued 
to 9th and Locust Sts, where Espinosa was 
cornered in an alley, disarmed and arrested. 
Only $10 in gold was found on him. 
Another jewelry robbery, just reported to 
the police, occurred on Sept. 30, when the 
jewelry store of Louis Brody, 1039 Spring 
Garden St., was victimized by two boys, 
who stole two watches and some diamond 
earrings. The boys were caught and one 


of the watches recovered. 
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“GIFTS THAT LAST” 





The National Jewelers’ Publicity Associ- 
ation Prepares Thanksgiving Ad. Copy 
for 32 Magazines 


The National Jewelers’ Publicity Associa- 
tion has prepared proofs of the Thanksgiv- 
ing magazine advertisement to appear in the 
November magazines. This is one of the 
“Gifts that Last” advertisements to appear 
in a list of 32 national magazines to carry 
the copy. The sizes include full page, 
quarter page, one column and 28 lines and 
include the following: Scribner’s, World's 
Work, Harper's Magazine, Century, Re- 
view of Reviews, American, Cosmopolitan, 
Harper's Bazar, Red Book, Motion Pic- 
ture Magazine, Christian Herald, Every- 
body's, Metropolitan, Munsey’s. 

A concentrated effort on the part of the 
jewelry industry can make the Thanksgiv- 
ing season one in which the spirit of grati- 
tude will be evidenced by “Gifts that Last.” 
Active co-operation of the retailer locally 
with this national advertising should prove 
most effective and bring big returns. The 
Jewelers’ Record has been mailed to every 
subscriber to the National Jewelers’ Pub- 
licity Association fund. In this bulletin are 
suggestions for Thanksgiving advertising, 
and a wide assortment of electros and co- 
operative material is offered. 

This material is available to all jewelers, 
and a copy of The Jewelers’ Record will 
be sent free by addressing Advertising Bu- 
reau, 167 E. Ontario St., Chicago. 








JEWELER VINDICATED 





Charge of Breaking and Entering Walling: 
ford Silver Concern Dismissed in 
Extradition Proceedings Against 
Emile Ross, Providence R. I. 


Provivence, R. I., Oct. 2—The dismissal 
of the charge of breaking, entering and 
larceny brought against Emile Ross, a 
manufacturing jeweler of this city, in ex- 
tradition proceedings before Governor 
Beeckman last Thursday, will be recom- 
mended when the case comes up in the 
Sixth District Court. 

Emile Ross, Michael Ross and Tomasso 
Carmello were arrested in this city about 
10 days ago on fugitive from justice war- 
rants that had been issued by the police of 
Wallingford, Conn., alleging that they broke 
and entered the plant of the Watrous 
Silver Co., a subsidiary of the International 
Silver Co., in that town, for the purpose 
of committing larceny. The alleged crime 
was committed on July 3 last. A long and 
strenuous hearing on the request for ex- 
tradition was held in Governor Beeckman’s 
office, both Michael Ross and Carmello 
fighting the extradition. 

Emile Ross went to Governor Beeckman’s 
office at a hearing on the matter on Thurs- 
day, prepared to prove that he was not the 
man that was wanted. The Wallingford 
Police had meanwhile learned of their mis- 
take in arresting Emile and his extradition 
was not pushed by the authorities. 

Attorney John J. Fitzgerald, representing 
Emile Ross, made the following statement 
in the interest of his client: “After the 
evidence was presented to Governor Beeck- 
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man. it appeared that the Connecticut police 
had dropped their claim for extradition 
against Emile Ross and in all the evidence 
produced there was nothing to identify Mr. 
Ross or to show that he had ever been in 
Wallingford. Under these circumstances, 
the extradition for Emile Ross was not 
pressed and the same was dropped and his 
discharge from arrest as a fugitive from 
justice must necessarily follow. 

“The original arrest of these men and 
particularly that of Emile Ross, was rather 
a shock to the friends of Mr. Ross, who had 
the greatest confidence in him. The result 
bears out their confidence, as there was 
no scintilla of evidence shown to the 
Governor affecting Ross in connection with 
this affair.” 

Today Governor Beeckman granted the 
application of Governor Holcomb, of Con- 
necticut, for the extradition of Michael 
Ross and the decision in the case of Car- 
mello was withheld for one week. The 
Watrous silver concern was represented at 
the hearing by Judge James E. Dooley and 
Assistant Attorney General Otis represented 
the Governor. 








Leikind & Pearlman to Reply to Lesch & 

Lewis’ Answer to Their Recent Suit 

Leikind & Pearlman take exception to 
the answer of Lesch & Lewis of Chicago to 
their recent suit against this firm and in 
rebuttal will file a reply to the following 
effect : 

That they have been in business for a 
period of 14 years; that at no time during 
this period of time were they ever con- 
fronted or accused of selling merchandise 
stamped 14kt. which turned out afterward 
to be of a less character. 

That they have been honest to the trade 
and this answer filed by Lesch & Lewis 
was merely done for the purpose of avoid- 
ing payment of a just bill. They say they 
have asked Lesch & Lewis to produce in- 
voices showing the sale of these goods to 
them, but the defendants have been unable 
to do so. 

That they never made a ring like the 
one Lesch & Lewis claim they sold them 
and which they had assayed and found to 
be of inferior gold. 

That they are perfectly satisfied to have 
anybody call at their place of business at 
358 Halsey St., Newark, N. J., and examine 
any of their merchandise with the purpose 
of determining the quality of gold. 








A note in the Baltimore column of THE 
JeweELers’ CIRCULAR last week (Sept. 29), 
referred to a suit brought by Albert Klein 
in Circuit Court Part No. 2, against his 
former business partners in the concern 
known as “The Jewelry Shop, Inc.” on W. 
Baltimore St. According to Milton M. 
Schuman, treasurer of The Jewelry Shop 
corporation, Mr. Klein sold out his share 
in the business to the corporation and the 
application filed on his behalf for a receiver- 
ship was an error on the part of an attorney. 
Mr. Schuman denies in toto the statement 
in the complaint to the effect that Klein’s 
partners sought to deprive him of his in- 
terest in the business. He says that the 


business is being continued on a sound and 
substantial basis. 
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SAMPLE CASE STOLEN 


Jewelry Belonging to a Newark Firm and 
Valued at $18,000 Taken from a Fifth 
Ave., New York, Bus 
Newark, N. J., Oct. 4.—Up to to-day no 
trace has been found of the thief who on 
Sept. 29 stole a gem case containing $18,000 
in jewelers’ gold samples belonging to Eck- 
feldt & Ackley of this city, from a Fifth 
Ave, bus in New York city. The case was 
stolen at the noon hour when large crowds 
were upon the street and the bus was 
filled almost to capacity. The person who 
walked away with the case did it as coolly 
as if it were his own. Another box, with 
$32,000 worth of samples, which was stand- 
ing beside the case which was taken. was 

left behind. 
George B. Kelley, a salesman for Eck- 
feldt & Ackley, who are wholesale gem 





dealers and manufacturing jewelers at Aus- 


tin and Murray Sts., went over to New 
York early in the morning to call on the 
trade there. He took with him the two 
cases of samples, containing in all $50,000 
worth of gold samples. In the two leather 
cases were display boxes, each about two 
feet long and 10 inches wide. They were 
carried by a negro porter, Oliver Wood, 36 
years old, who is employed by the firm as 
combination porter and guard. 

Tiffany & Co. was the first customer 
called upon. Kelley and Wood reached 
Tiffany’s establishment, Fifth Ave. and 37th 
St., shortly before noon. After the sales- 
man had transacted his business he came 
out and gave the sample boxes up to the 
porter, telling him that he had another cus- 
tomer to see, and that in the meantime he 
could take the sample cases to the jewelry 
store of E. M. Gattle, at Fifth Ave. and 
50th St. 

Wood boarded a Fifth Ave. bus with the 
two leather cases and their $50,000 worth 
of gold jewelry samples. He at first went 
up the winding stairway leading to the top 
of the bus, but finding that the upper seats 
were practically filled he went below again 
and went inside the bus, as there were sev- 
eral vacant seats there. He left the sample 
cases, however, behind the back seat of the 
bus, where he could watch them. From 
time to time he looked back to see if the 
cases were there. The last time that he 
saw them was at 47th St. 

At 50th St. in front of St. Patrick’s 
Cathedral, Wood signaled for a stop and 
went after his display boxes. One box was 
gone, and the conductor and the passen- 
gers did not remember seeing anybody get 
off with a small black leather case. The 
other case, containing $32,000 worth of sam- 
ples, was still there. 

Frightened, Wood waited at the corner 
until Kelly arrived in another bus. The 
porter told his story of the disappearance 
of the gems and together the men hurried 
to the E. 51st St. station. Detective-Ser- 
geant Barron and several men were as- 
signed to find the thief and last night addi- 
tional men were sent out to aid them in 
their search. 

According to Kelly the box stolen con- 
tained 70 chatelaine chains, 125 gold ota- 
gon vanity boxes, 87 gold octagon mirrors 
and 75 gold lockets, the latter encru-ted 
with small diamonds. 
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POST-DATED CHECKS 





Attorney Advises Members of Pittsburgh 
Credit Men’s Association Why They 
Should Never Be Accepted—Other 
Points on Credit Law 
PirtspuRGH, Pa., Oct. 2—Business men 
are advised by Attorney Leonard S. Levin 
not to take post-dated checks, for he said 
checks dated ahead are in reality nothing 
more than promissory notes. This state- 
ment was made before the members of the 
Retail Credit Men’s Association here this 
week, Regardless of the fact that Penn- 
sylvania has a bad check’ law, which per- 
mits of criminal prosecution provided checks 
marked “N. S. F.” are not made good in 
10 days, nothing can be done if checks 
dated ahead are accepted, and found worth- 
less, because they are only a promise to 
pay. The merchant who accepts them as- 
sumes all the risk. This is a recent court 

decision. 

Attorney Levin also made the point that 
in the matter of opening accounts, where 
the wife is the purchaser, the accourtt 
should always be opened in her name. He 
contended that a husband is always liable 
for his wife’s debts, but if the account is 
in her name and she has an estate, then 
there is a double liability. Where a hus- 
band and wife own property jointly, how- 
ever, judgment cannot be collected from 
either until one or the other dies. 

Mr. Levin made the point that where a 
woman buys heavily it cannot always be 
collected from the husband. The courts 
have ruled that if goods bought are not 
actual necessities for the station in life of 
the purchaser, the husband does not have 
to pay. He proved this in the case of a 
Philadelphia woman who bought a seal 
coat for $3,500. Her husband refused to 
pay for it after the coat had been stolen 
and it was decided he did not need to, for 
the coat was not a necessity. 

It was regarded wise, by Mr. Alpern, to 
watch the divorce lists of the court. Fre- 


quently, he says, divorced women run up. 


bills on their former husbands, but that 
these cannot be collected from the husband 
once he obtains a divorce. 

It was claimed by Attorney Levin that 
aman to be a good credit man or woman 
should be able to read character, and re- 
commended a course in psychology. He 
spoke in the interest of credit education 
and declared that as credit business is on 
the increase, there is a bright future ahead 
for those versed in credits, but to be suc- 
cessful a person should have a general 
knowledge of commercial law. 








Peter Shulla, Kansas City, Reported in 
Financial Trouble 


Kansas City, Mo.—An involuntary bank- 
ruptcy petition has been filed in the federal 
court at Kansas City, against Peter Shulla, 
retail jeweler. The petitioners are Elia 
Rees & Son, alleging debt for merchandise 
of $552; Slater & Thompson, alleging note 
for $1,205 and Bassett Jewelry Co., alleging 
debt for merchandise of $348. 

The petition makes the usual allegation 
as to removal of goods or transfer of 
Property for the preferential benefit of other 
creditors, within four months previous to 
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the filing; and the statement is made that 
Shulla had admitted in writing his inability 
to pay his debts, and his willingness to 
be adjudged bankrupt. 

A recent issue of THE JEWELERS’ CIRCULAR 
gave an account of the incident in which 
several thousand dollars’ worth of goods 
were stolen by bandits, from Shulla’s store. 








Death of S. Saier 

Butte, Mont., Sept. 29.—S. Saier, 71, a 
resident of this city for 38 years and one 
of the most highly esteemed citizens of the 
community, died at a local hospital Tues- 
day morning of heart trouble which fol- 
lowed a nervous breakdown. Mr. Saier 
came to Butte in 1882 and had lived here 
continuously since. For 15 years he was 
employed as watchmaker by the J. H. Ley- 
son Company and later for a period of 
years was watchmaker at Hight & Fair- 
field’s jewelry store. For several years he 
had been engaged in business for himself, 
having offices in the Phoenix building. 

Mr. Saier had many friends in Butte and 
was highly regarded as a competent, skilled 
workman and fine businessman by all who 
knew him. He enjoyed good health until 
about two months ago when he began to be 
bothered with nervousness which developed 
heart trouble. For the last 10 or 12 days 
he had been a patient at a local hospital. 
He was a member of the Butte Krieger 
Verein and Butte Chamber of Commerce. 
Mr. Saier was born in Freiburg, Baden, 
Germany. 

Besides his widow he is survived by a 
son, William Saier, and daughter, Mrs. 
Della Browne, and granddaughter, Adelaide 
Brown, all of this city, and a brother in 
Germany. The body is at the Daly-Shea 
undertaking rooms and will be removed to 
the family home, 25 West Cooper St., to- 
day. The funeral will be held Thursday 
morning at 9 o’clock from the late home, 
proceeding to St. Mary’s Church, where 
high mass will be celebrated. Interment 
will be in St. Patrick’s Cemetery. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 


Week Ended Sept. 25, 1920. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. .$1,185,983.91 
Gold bars paid depositors........... 128,119.25 


TMUMED, icicle dais de de ercnememnenne $1,314,103.16 


Of this the gold bars exchanged for gold coin 
are eegaeeee as follows: 


nok nox aan vandbusdeenes $375,540.86 
(Ee RS RES aber ine aetna 193,009.17 
MMU. ois Saee aerkie sens tpees 146,181.23 
Co ee reer ree 140,623.70 
WE Cs oo sd sid nies a See ee A wiseawi eee 221,261.67 
I oo sieas a ivennnvoedd iden 109,367.28 

MEGWAM dcicinngG-oieie o sorsion ein esl aes $1,185,983.91 





Week Ended Oct. 2, 1920. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. .$1,245,125.53 
Gold bars paid depositors........... 78,875.93 
WN aciibs aleracaieacaiaiecia wea aise $1,324,001.46 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


REN: oA $139,509.82 
Sent. eee 268,175.68 
I oc heyy cag acuuenekes 262,074.77 
M4 oct daungreincatent a 124,710.83 
ig RIA IS. SORDRO ise: 372,464.47 
Ep AARGy AO pee Senn 78,189.96 , 

SE eR EET $1,245,125.53 
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BEWARE THIS WOMAN 


Female Thief Gets Six Rings from Provi- 
dence Jeweler by a Clever Ruse. 





Provivence, R. I., Oct. 2.—Six diamond 
rings valued at $572.50 were stolen from a 
tray in the jewelry and optical store of 
Gaius R. Alexander, at 17 Empire St. at 
11:30 o'clock Thursday morning by an at- 
tractively gowned and good looking woman 
about 25 years of age, who had a male 
accomplice, who successfully worked the 
telephone game on the manager of the store, 
Thomas A. Congdon, while the robbery was 
taking place. 

According to the story of the police, the 
young woman, who is described as 25 years 
old and five feet five inches tall, entered 
the store and asked to see some diamond 
rings. The same young woman was in the 
store a few days before and learned the 
location of the trays where the rings are 
kept and noted that Mr. Congdon was alone 
in the store, it being what is known as a 
one-man shop. 

After examining the rings she selected 
one valued at $65, but asked to have it 
set up in the latest style Tiffany setting 
as she thought that it set the stone off 
better. At this point the male accomplice 
entered the game. He went into a tele- 
phone booth and called up the fruit store 
at 15 Empire St., next to the Alexander 
store, and asked if Mr. Congdon, the man- 
ager of the jewelry store, be called to the 
telephone. ‘He said that Central had told 
him the jewelry store telephone was out of 
order, and that his message was very im- 
portant. Word was sent to Mr. Condon and 
he, leaving the young woman alone in 
the store, went to the next building to 
get the message. The man on the other 
end of the wire held him in a long conver- 
sation about a watch that was being re- 
paired and other matters, claiming that he 
had lost the ticket he had for the watch 
that was being repaired. 

When Mr. Congdon returned to the store 
the young woman told him that she found 
that she did not have sufficient money 
with her but would return at 2:30 o'clock 
for the ring that she had selected, and 
offered her bank book as security. Mr. 
Congdon told her that it was not necessary, 
as she could pay for it when she returned. 

Strange to say, she returned at 2:30 
o'clock and inquired about the other rings 
that were in the tray. Mr. Congdon 
looked and discovered his loss. The young 
woman became much excited and leaving 
the store hurried away. A man who was 
seated in an automobile in front of the 
store at the time told the police that no 
one entered or left the jewelry store dur- 
ing Mr. Congdon’s absence while he was 
at the telephone next door. 

The police believe that the young woman’s 
return the second time was for the purpose 
of making another haul, thinking that the 
manager would leave the store to give the 
alarm about the missing rings and leave her 
alone again. 








The Lansdowne-Barritt Co. will engage 
in business at 718 Congress Ave., Austin, 
Tex., on Oct, 15. The concern will carry 
only fine jewelry, watches, etc. 
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Ingomar Goldsmith & Co, 


180 BROADWAY, NEWYORK. 



































|. MEHRLUST 


Manufacturer of diamond jewelry of the highest class. 
Gems and diamonds and precious stones of every description. 


Main Office and Factory Downtown Office 
6 Wes t48 th S treet 12&14-: John S treet 
TELEPHONE {3 37] BRYANT TELEPHONE {335} CORTLAND 
New York City: 
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Loose Pearls for Additions 











Fancy Cut DIAMONDS and PRECIOUS STONES 


Frederick W. Rauch 


522 Fifth Avenue, New York 


















October 6, 1920. 
IN FINANCIAL TROUBLE 





Creditors of Conjoint Jewelry Corporations 
File Involuntary Petition in Bankruptcy 
and Court Appoints Receivers. 


The starting of bankruptcy proceedings 
last week against the Conjoint Jewelry 
Corporations, manufacturing jewelers, with 
an office at 108 Fulton St., New York, and 
a factory at Passaic, N. J, resulted last 
Monday in the holding of a meeting of 
creditors of the concern. The meeting was 
held at the rooms of the National Jewelers 
Board of Trade, 15 Maiden Lane, New 
York, and was under the direction of Her- 
bert A. Wolff, who was appointed receiver 
last Thursday by United States District 
Court Judge Hough. 

At the meeting Receiver Wolff presented 
a financial statement of the firm’s affairs as 
of Oct. 1, last. Before reading the state- 
ment the receiver stated that he would not 
vouch for the correctness of it owing to 
the fact that he had not had time to take 
a thorough inventory or to delve deeply 
into the concern’s affairs. The figures con- 
tained therein, he pointed out, were almost 
wholly based upon information given by one 
of the members of the concern. 

This statement showed the alleged bank- 
rupt to have assets of approximately $70,- 
259, consisting of goods in hands of sales- 
men, $6,000; work in process, $2,912.50; 
goods on hand, $14,696.50; accounts re- 
ceivable, $6,000; fixtures at the New York 
office, $3,000; deposit left with an electric 
company, $500; five shares in the Passaic 
National Bank, $1,150; equity in Passaic, 
N. J., factory above a $23,000 mortgage, 
$30,000, and equity in goods as collateral 
above a $19,500 loan, $6,000. The liabilities 
are placed at $88,654, and are listed as ac- 
counts payable, $10,209.14, and notes pay- 
able, $78,445.66. 


According to a statement read at the 
meeting which Receiver Wolff claimed was 
given to an organization in the trade last 
February, the concern had assets of about 
$213,000 and liabilities of approximately 
$77,000. Mr.. Proujansky, a member of the 
concern, made an explanation of how some 
of the money was lost. He attributed the 
largest part of his concern’s loss to the 
falling off of business during the past few 
months. 

Nathaniel H. Kramer, attorney for the 
alleged bankrupt during the meeting, made 
a proposition of settlement to the creditors, 
but for several reasons his offer was not 
acted upon. In presenting his proposition 
the attorney stated that he has clients who 
are willing to advance $15,000 or $20,000 
to finance the business. He stated that the 
concern has large orders on hand and felt 
certain that if the alleged bankrupt was 
allowed to continue it would do between 
$10,000 and $15,000 worth of business a 
month. In view of all this the attorney 
asserted that he was ready to pay the 
creditors 15 cents in cash, 10 cents in en- 
dorsed notes and the remaining 75 cents 
would be paid as the business progressed. 
In other words, the liabilities would be 
liquidated in full, claimed the attorney, if 
only the creditors would allow the business 
to be continued. 

Not until the affairs of the concern have 
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been thoroughly investigated would the 
creditors take action on this offer. For 
the purpose of carrying on the investiga- 
tion and to aid the receiver the meeting 
appointed a creditors’ committee of three, 
consisting of William Fischer, New York, 
representative of the Liberty Mfg. Co. 
(name not announced), Providence, R. I., 
and Isidor Funt, of Funt & Raisky, New 
York. The receiver was also authorized 
to engage an accountant and an appraiser 
to assist. Another meeting will probably 
be held after the committee has completed 
its investigation. 

An involuntary petition in bankruptcy 
was filed in the United States District 
Court in New York last Wednesday against 
the Conjoint Jewelry Corporations. The 
petitioning creditors were Funt & Raisky, 
who hold a claim for $12,000; Barnet Sig- 
man, $8,500, and Silberberg & Spielberg, 
$945.50. 

The petition makes the usual allegations 
against the alleged bankrupt and charges 
that four months prior to the filing of the 
petition, this concern was and is still in- 
solvent and while in this condition, trans- 
ferred various money to creditors with in- 
tent to prefer. 

The petition states that on information 
and belief the liabilities of the alleged bank- 
rupt concern approximated about $90,000. 
The assets located in New York are re- 
ported to be worth $25,000, while those in 
Passaic, N. J., are also placed at $25,000. 

On the same day, the petition in bank- 
ruptcy was filed, Judge Charles M. Hough 
appointed Herbert A. Wolff receiver under 
a bond of $5,000. This appointment gives 
Mr. Wolff permission to continue the busi- 
ness for five days and at the expiration of 
this time, to make application to court to 
continue further if he so desires. 

Last Thursday, the day after the bank- 
ruptcy proceedings were instituted, the 
United States District Court at Newark, 
N. J., appointed Herbert A. Wolff and 
Samuel Feld joint ancillary receivers to ad- 
minister the New Jersey assets. Each of 
the receivers were compelled to file a bond 
of $25,000 following their appointments. 

In a statement issued to a JEWELERS’ 
CiRCULAR reporter last Thursday, Receiver 
Wolff said: “As I analyze the situation in 
connection with the affairs of the alleged 
bankrupt concern, it is my opinion that the 
cause for this failure is due to the fact 
that the Conjoint Jewelry Corporations 
have expanded business too rapidly without 
sufficient working capital. If the business 
is to be reorganized, it will be absolutely 
essential that additional money be put into 
the business. It is my intention for the 
present to continue the business, but I will 
be governed to a large extent by what the 
inventory which I have ordered taken 
shows and: by the wishes of the creditors. 








A diamond and pearl pin, worth about 
$250, was recently stolen from the store of 
W. D. Webb, Greenwich, Conn. The pin 
belonged to a customer, who left it to be 
cleaned, and it was lying on the counter 
when a stranger entered the store. The 
watchmaker who was alone in the store at 
the time the stranger entered believes that 
this man took the pin. 
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DEATH OF ISIDOR LANDE 





New York Jeweler Passes Away Following 
an Operation at Post Graduate Hospital. 
Isidor Lande, a retired jeweler of 941 

Third Ave., New York, and treasurer of 

the New York Jewelers’ Benevolent Asso- 

ciation, died last Saturday morning at the 

Post-Graduate Hospital following an opera- 

tion. The funeral services were held last 

Sunday morning at an undertaking estab- 

lishment at 962 Westchester Ave., under 

the direction of the New York Jewelers’ 

Benevolent Association, after which the 

body was interred in the organization’s plot 

at Washington Cemetery. 

About three weeks prior to his death, 
Mr. Lande was taken to the Post-Graduate 
Hospital, but it was not until last Friday 
that the doctors decided to operate. It de- 
veloped that Mr. Lande was suffering from 
a cancer and less than 24 hours after the 
Operation he passed away. 

Isidor Lande was born in Russia in 1869, 
where he learned the jewelry business. At 
the age of 20 years he went to Paris, 
France, to work at his trade, but a few 
years later came to this country and landed 
in New York. About 25 years ago he 
started in business on his own account and 
opened a store at 96th St. and Third Ave. 
He remained there for 10 years and then 
moved his business to 941 Third Ave., where 
he continued until last January. Since Jan. 
1 last the business has been operated by 
S. Edelberg. Mr. Lande, however, still 
continued to look after the optical end of 
the business until he went to the hospital. 

He was a Mason and belonged to Union- 
Francaise Lodge No. 17, and also belonged 
to the Independent Order of B’rith Abra- 
ham, the Retail Jewelers’ Association of 
Greater New York and Vicinity and the 
New York State Optical Society. 

The deceased is survived by a widow and 
one daughter. 








Creditors Start Bankruptcy Proceedings 
Against Bagg & Co., New York 

Last Friday an involuntary petition in 
bankruptcy was filed in the United States 
District Court, New York, against Bagg & 
Co., manufacturing jewelers, 527 Fifth Ave. 
The petitioning creditors are as follows: 
Durand & Co., $1,220; Charles T. Dough- 
erty Co., $140, and Benedict & Warner. 

The petition made the usual allegations 
of preferential payments and transferring 
and concealing property. The petition places 
the assets at $20,000 and the liabilities at 
$35,000. 

On the day the petition was filed Judge 
Charles M. Hough appointed Joseph H. 
Frier as receiver under a $5,000 bond. The 
order appointing the receiver states the con- 
cern has assets of $20,000, consisting of 
merchandise, fixtures and outstanding ac- 
counts. The liabilities are approximated at 
$30,000. This order gives the receiver au- 
thority to continue the business for five 
days and if the conditions warrant further 
time will be given. 

In ‘speaking to a JEWELERS’ CrrcuLarR re- 
porter Receiver Frier stated that he intends 
to apply to the court for either an addi- 
tional 15 or 30 days in which to continue 
the business. 
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= Service!— 


is vastly more than the mere matter of handling goods over the counter. 


The NORDLINGER SERVICE in 


PRECIOUS and IMITATION STONES 


means our success, promptness and accuracy in filling the orders of clients 
500 to 2,000 miles away as easily and satisfactorily as tho they were at our 
office securing the goods in person. Order what YOU need, in ANY quan- 


NORDLINGER’S SONS, INC. 


Gablonz a/N., 16 Steingasse 





H. 


New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire 
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STONE NECKLACES 


AQUAMARINE 
AMETHYST 
LAPIS LAZULI 
CRYSTAL 
TOPAZ 

ROSE QUARTZ 
CARNELIAN 
AGATE, assorted 


STONE 
CAMEOS 


20 to 40 MM 





ESPOSITER, VARNI CO. 


INCORPORATED 


45-49 John St. New York 
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Maurice J. Karpeles, of the Karpeles Co., 
has started for Europe. He will sail from 
New York today (Oct. 6). 

j. A. Foster & Co. has given up its loan 
department, which has been taken over by 
the Collateral Loan Co., at 26 Middle St. 

The Ostby & Barton Co. Bowling 
League has commenced its season with 10 
teams, all of which are closely matched. 

Mr. and Mrs, William A. Schofield have 
closed their Summer cottage at Button- 
woods and returned to their home on Ol- 
ney St. 

Charles F. Irons, president of the Irons 
& Russell Co, and Samuel A. Baldwin 
have returned from an automobile trip 
over the Mohawk Trail. 

Erling C. Ostby, of the Ostby & Barton 
Co., was elected a director of the Provi- 
dence Athenaeum at its 85th annual meet- 
ing last Monday evening. 

Mr. and Mrs. Albert S. Vennerbeck have 
issued invitations for the marriage of their 
daughter, Miss Elizabeth Vennerbeck to 
George R. Knight on Oct. :16. 

Asa Cushman, one of the best known 
journeymen jewelers in the city, is a candi- 
date for nomination on the Sixth Ward 
Council ticket as Councilman. 

Among the taxpayers of East Provi- 
dence who are assessed on valuations of 
$5,000 are: George W. Carpenter, $7,250; 
Ernest I. Manning, $16,850, and Aaron C. 
Towne, $12,560. 

William P. Chapin, Jr. of Chapin & 
Hollister Co., with his wife, has returned 
from a camping trip at Kennebago, Me., 
followed by a two weeks’ automobile trip 
in the mountains. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were: Max Singer, New York City; H. 
Horwitz, Chicago; E. Tostman, of E. Tost- 
man & Co., New York City. 

The J. M. S. Co., of which Harry L. 
Marklin is the principal owner, has started 
in business in the Cory & Reynolds Build- 
ing, 21 Congress Ave., manufacturing a line 
of plated brooches and beauty pins. 


Herbert Ramsden, 20 years of age, of 922 
Plainfield St., lost two fingers of his left 
hand a few days ago when he caught them 
in a press in the jewelry findings shop of 
Alfred Vester & Sons, 5 Nassau St. 

The two floors that have just been va- 
cated by George F. Berkander at 43 Sabin 
St. have been taken over by Blacher Bros., 
manufacturers of silver and plate novelties 
and jewelry, and added to their factory. 
Irving L. Young has disposed of his 
interests in the business of Young Bros., 
at Winston-Salem, N. C., and accepted a 
Position as manager for William Loeb & 
Co., manufacturers of rings in this city. 

A fine of $20 and costs was imposed on 
Charles F. Williams, doing business as the 
La Salle Pearl Co., in the ‘Sixth District 
Court last week, for employing a minor 
under the legal employment age of 15 years. 

The offices of the E. A. Eddy Machinery 
Co. have been removed upstairs in their 
building corner of Clifford and Eddy Sts., 
thus giving additional space for the display 
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of jewelers’ and general machinery on the 
lower floor, 

The new factory building at Lexington 
and Broad Sts., erected by George F. Ber- 
kander, manufacturer of celluloid jewelry 
and novelties, has been completed and the 
business has been removed thereto from 
43 Sabin St. 

E. V. Barwell has resigned as foreman 
of the hub and die cutting department at 
the Gorham Mfg. Co., where he has been 
employed for the past 14 years for the pur- 
pose of starting in business for himself at 
9 Calender St. 

Articles of amendment to the charter of 
the Karpeles Co. have been filed at the 
office of the Secretary of State, providing 
for an increase in the capitalization from 
$115,000 to $500,000. The business is at 
present at 56 Pine St. 

Walter C. Bentley and Alfred W. Mack- 
lin, who were formerly in charge of the 
watch and engraving departments, respec- 
tively, of the Baird-North Co., have started 
in business for themselves at room 306, 
Case-Meade Building, corner Dorrance and 
Weybosset Sts, 

The administrator’s inventory of the es- 
tate of the late Wolfe Kaplan was filed 
in the Municipal Court the past week, 
showing $49,008.38 of personal property, 
which was accepted and ordered recorded 
and petition for six months’ allowance of 
family was granted. 

Theodore Payton, colored, was arrested 
in this city last week charged with the 
theft of more than $6,000 worth of jewelry. 
Most of the gems, which were of excellent 
quality, were found in his possession when 
taken into custody. He stole them in New 
York and was turned over to the police 
of that city. 

The Ideal Jewelry Mfg. Co. of this city, 
which will engage in the manufacture of 
jewelry, was granted a charter at the Sec- 
retary of State’s office under the laws of 
Rhode Island last week. The incorpora- 
tors are: John D’Errico, Thomas La 
Ninfa and John Albanese The capital 
stock is $25,000. 

The Universal Chain Co., Inc., of this 
city, capitalized at $25,000, with 250 shares 
of common stock, without par value, was 
granted a charter last week by the Secre- 
tary of State. The incorporators are: 
Philip C. Joslin, Ira Marcus and Archie O. 
Joslin, all attorneys of this city. The con- 
cern will make jewelry and jewelers’ find- 
ings. 

Ellis T. Thompkins, employed by the 
Gorham Mfg, Co. for the past 47 years as 
an engraver, retired from active service last 
Thursday. For the past 21 years Mr. 
Thompkins had been assistant foreman of 
the engraving room. He started his career 
as an engraver in Aucust. 1868, with the 
Whiting Mfg. Co. of North Attleboro, 
where he remained about five years. Sub- 
sequently he accepted a position with the 
Knowles & Ladd Co., of this city, where 
he remained until Oct. 1, 1873. He then 
joined the forces of the Gorham Mfg. Co., 
then located on Steeple and North Main 
Sts.. afterwards transferring to their new 
plant at Elmwood. He was placed on the 
retirement roll at the expiration of a long 
and successful business life. His fellow- 
workmen learned of his retirement with 
deep regret. 
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Among the taxpayers in the city of 
Providence who are assessed on a property 
valuation of $5,000 or more are the follow- 
ing: Arthur E. Austin, $32,415; Samuel F. 
Babbitt, $14,725; George N. Babingten, 
$24,295; Lillias A. Bloomer, $17,870; Hor- 
ace F. Carpenter, $58,735; John H. Fehl- 
berg, $17,970; Walter A. Griffith, $13,525; 
Walter S. Hough, $23,970; Kenny Mfg. 
Co., $10,000; Frederick V. Kennon, $26,- 
200; Leon Samuels, $33,255; Joseph Sam- 
uels, $40,130; Frank Silva, $10,260; Pineus 
Silverman, $11,075; Albert Speidel, $43,- 
445; Edwin Speidel, $21,620; George 
N. Steere, $10,400; Grafton H. Willey, 
$26,195. 

The grounds of the Warwick Club were 
the scene, Saturday, Sept. 25, of one of 
the most successful outings of the season, 
it being the occasion of a joint field day 
of the male employes of the Improved 
Seamless Wire Co. and the A. T. Cross 
Pencil Co., of this city, and the Electric 
Chain Co., of Attleboro. The party was 
conveyed to the club grounds in automo- 
biles during the early forenoon and a pro- 
gram of field sports and athletic games 
was begun immediately upon arrival. At 
noon a luncheon of chowder, fried eels, 
little neck clams and crackers was served 
and then came the proverbial baseball 
game. The nine representing the Improved 
wire concern wire concern, although hav- 
ing had considerable practice as a member 
of one of the amateur leagues, met a sur- 
prise when it crossed bats with the team 
made up from the chain and pencil fac- 
tories, and an exciting game furnished 
ample entertainment during the afternoon. 
The bake was opened at 4 o’clock, when 
evervbody gave his undivided attention to 
the substantial dinner that was served. 
After dinner much amusement was af- 
forded by the attempts to ride a bucking 
mule belonging to the club. John Gifford 
of the chain company proved, however, 
that he knew how to ride and was awarded 
the prize. The awards in the various events 
were distributed by one of the officials, 
George F. Sawyer, who is treasurer of 
the three companies. 








A few days ago $1,000,000 worth of dia- 
monds that had been polished at Bernard 
Oppenheim’s post-war diamond-cutting 
factory in Brighton were sold in Am- 
sterdam. Thus an industry unknown in 
pre-war days in this country made good in 
competition with the rival works of the 
continent. At the present time between 
$1,500,000 and $2,000,000 worth of stones 
are being polished at the Brighton works. 
A record was made recently when one 
diamond polished at the works realized 
$35,000. Just now there are 600 disabled 
soldiers doing the work on these stones at 
the Brighton factory. There is accommo- 
dation, however, for 2,000. A feature of 
the diamond cutting and polishing works 
of the resort is the clinic where the men 
receive medical treatment when necessary, 
a doctor and a staff being maintained on 
the premises day and night. Men “ie 
amputated legs, damaged arms and miss- 
ing fingers are not barred in the Oppen- 
heimer works providing their eyesight is 
good and their sense of accuracy well de- 
veloped. 
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Henry E. Oppenheimer & Co. 


1 Maiden Lane, New York 
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Pearl Necklaces 


Fine Pearls for Enlarging Necklaces 
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FRANK J. NAUHEIMER 


7 MAIDEN LANE NEW YORK 


Under Prevailing In Parcel Lots’ 
Market Prices D I A M O N D S In Single Stones 
Popular Priced Diamond Mounted Jewelry 


Solitaire Cluster Rings—Best on the Market Diamond Platinum Top Bar Pins $38 Up 
From $42 Up Send for a Memo. Package 










































October 6, 1920.: 


J. H. Baker, Rockland, announces that 
he will close his store for the Winter and 
will go south for the cold months. 

M. P. Foss and his wife of Pittsfield, N. 
H., were in Boston last week renewing 
stock-in-trade for the Fall and Christmas 
season. 

Thomas J. Fagan, watchmaker for the 
trade, has moved from the Jewelers’ build- 
ing to the Dexter building, Washington St., 
room 504. 

John K. S. Mills, formerly with John S. 
Lowell, is now in business for himself in 
room 809, 373 Washington St. He is a 
watchmaker for the trade. 

Morris Trachtenberg, watchmaker for the 
trade, formerly with the Boston Watch Co., 
has opened up in business for himself in 
room 25, Jewelers’ building. 

E. M. Wilder, one of the first occupants 
of the Jewelers’ building, erected 28 years 
ago, has moved to new quarters in the 
Washington building, room 712. 

Marriage intentions have been filed at 
city hall by Harry Freedman, Jeweler, of 
54 Leverett St. The prospective bride is 
Reita R. Rogolsky, 60 Charlesgate East. 

Winthrop E. Pratt, who since the passing 
of the old established clock business of 
Daniel Pratt’s Son, has been in business 
for himself, is located at 1133 Old South 
building, 294 Washington St. He reports 
that business is excellent. 

Prominent among the Ancient and 
Honorable Artillery Company of Boston, 
which is on a tour in Canada, are E. E. 
Hardy, of D. C. Percival & Co., and George 
Homer. The company is accompanied by 
the Shrine Band of Aleppo Temple, Boston. 

William B. Garfield, foreman of the watch 
department of Kettell, Blake & Co., has re- 
turned from his 46th annual trip to the 
woods of Maine. With Charles D, Floyd 
of New Haven, Conn., Mr. Garfield mo- 
tored through the White Mountains to 
their camp (Saints’ Rest) on the Megatto- 
may River. 

Many jewelers from Boston and other 
cities and towns took part in the proceed- 
ings of the annual convention of the I. O. 
O. F. here last week. A feature of the 
convention was the parade in which 40,000 
men and women marched. It was conceded 
to be the best procession in this city for 
many years. 

Harry McGachie of the M. & V. Jewelers’ 
building, who has been suffering acutely 
of late from what was thought to be rheu- 
matism, entered the hospital last week and 
underwent an X-ray examination. It was 
discovered that he was actually a victim 
of neuritis, necessitating his absence from 
business for some time to come. 

Henry Arnold reports that his wife, who 
was injured when the automobile which 
she was driving was overturned recently, 
broke the ball and socket joint of her right 
shoulder. She is undergoing treatment at 
the Geneva hospital, where she will prob- 
ably be for two weeks. Friends will be 
glad to know that there is every prospect 
ef her recovering in the near future. 

Charles E. Richards; watchmaker, of 
“Chestnut St, Needham was held up and 
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robbed of $50, three watches and a revolver, 
as he was returning to his home the night 
of Sept 26. Mrs. Gertrude Butler, Frank- 
lin Bordeen and Violet Hamilton, while 
driving south of the railroad bridge, saw 
two men running toward the tracks. A 
short distance further on they found 
Richards unconscious on the road, with his 
head and face bruised severely. Richards 
was taken to the Glover hospital, and the 
police notified. 


Fred S. Mayer, 1503 Dorchester Ave., 
was a candidate on a Republican ticket in 
the recent primaries. His opponent, Ray- 
mond Delano, was one of the most influen- 
tial men in the district, but the fact that Mr. 
Mayer polled an unusually big vote shows 
that he enjoys a high reputation in the com- 
munity. It was his first venture in politics, 
and he expects to be successful in the next 
attempt. Mr. Mayer is a native of England, 
and came to this country 12 years ago or 
more, setting up in the jewelry and watch- 
making business in which he enjoys a high 
reputation in Dorchester. 

Many of the jewelers in Boston had ac- 
counts in the various trust companies in this 
city which have been closed by the bank 
commissioner pending an investigation of 
affairs. There has lately been a great run 
on these trust companies resulting in the 
withdrawal of hundreds of thousands of 
dollars and compelling the companies to in- 
voke the 90-day clause. The consequence 
is that jewelers involved have either had to 
open new accounts or to resort to request- 
ing other jewelers to make out checks in 
exchange for cash to enable them to carry 
on business. It probably will be months 
before the affairs of the trust companies 
are straightened out. 

Samuel Cotton, a youth of 19 years, of 
Mattapan was arraigned in the Municipal 


court Sept. 28, charged with the larceny of’ 


a diamond ring valued at $250 and a plati- 
num pendant valued at $250, from the store 
of Reagan, Kipp Co., 162 Tremont St., the 
day before. He was held for a hearing’ in 
bail of $800. Cotton was apprehended after 
an exciting chase along Trement St., in 
which Mr. Reagan and many pedestrians 
took part. Kipp declared the young man 
entered the store about 10:30 and asked to 
be shown a ring and a pendant, remaining 
in the store about half an hour looking over 
the stock. Finally he asked for a ring in 
the window, and when this ring and a 
pendant were laid on the counter the lad 
suddenly grabbed them and bolted. 

George. W. Grimm, jeweler, and Miss 
Grace V. Long, daughter of Mr. and Mrs. 
Long, Roxbury, were married at a nuptial 
mass at All Saints Church, Roxbury, Sept. 
28. The ceremony was performed by the 
Rev. John F. Durand, and Miss Long was 
given in marriage by her brother, William 
P. Long. Miss Long was a soloist at many 
concerts during the war to help the Liberty 
Loans. At the wedding, William Schaer, 
as master of ceremonies, was assisted by 
Augustus J. Long, Louis A. Grimm, James 
D. Casey and John E. Conway. Lieut. 
Lawrence J. McCarthy, formerly with Gen- 
eral, Pershing at his headquarters in France 
during the World War, was the best man, 
and Miss Lillian B. Long, sister of- the 
bride, was bridesmaid. After the ceremony 
a reception and breakfast were held. — 





Max Bernstein, diamond dealer of St. 
Louis, spent a few days in New Orleans re- 
cently. 

Harry Orchid, formerly of White Bros. 
Co., is now located with Frank Mann in his 
Canal St. store, where he is employed as a 
watchmaker. 

E. A. Mugnier, of the W. E. Taylor Co., 
has been ill for the past 10 days in his 
Summer home, which is located at Pass 
Christian, Miss. 

The Morais-Hiller Jewelry Co. will in a 
few days begin to tear out a partition to 
enlarge into the adjoining suite in the God- 
chaux building. 


Riley & Caro have opened a jewelry store 
and watch repair establishment at 240 Dau- 
phine St. They have modern equipment 
and a small stock and have a location on a 
busy street. 


William Fine, of the Fine brothers 
jewelry shop, who returned recently from a 
four weeks’ trip in the west, has signed a 
renewal of his lease for five years. Later 
he will remodel the entire store. 

S. L. Moore, of the Moore Jewelry Co., 
Macon, Ga., was a visitor recently. Also 
H. Lehmann, of the Lehmann Jewelry Co., 
Lagrange, Ga. J. G. Rouse, of Picayune, 
Miss., was also in New Orleans. 


After several meetings and conferences, 
the Hotel Grunewald has been selected for 
the place of meeting and headquarters of the 
convention of the Louisiana Retail Jewelers’ 
Association, to be held Oct. 12 and 13 in 
New Orleans. Louis Hausmann, president, 
is much gratified at the spirit being mani- 
fested by the committees, and every detail 
will be carefully considered. W. S. Bender, 
secretary, is receiving daily responses that 
indicate that not less than a hundred jewel- 
ers will attend the convention. Samuel J. 
Hart, treasurer, has been authorized to 
spend all the funds available to make the 
convention a success. One of the main 
topics of the convention will be means and 
measures to prevent thefts of all kinds from 
jewelers, such as holdups in stores, “penny- 
weighting” and fraudulent check passing. 
Other important topics will be handled. 
Mr. Bender has announced that many of 
the feading manufacturers and wholesale 
houses will have creditable exhibits at the 
convention. Representatives of the Waltham 
Watch Co., the Illinois Watch Co. and the 
United States Watch Co. will deliver ad- 
dresses. The meetings will be held in the fa- 
mous gold room of the Hotel Grunewald, 
one of the handsomest in the country. Last 
year the convention met in the St. Charles 
Hotel. Leonard Krower & Son, Inc., has an- 
nounced that it will entertain all the visiting 
and local retail jewelers at a luncheon at the 
Louisiana restaurant at noon Oct. 13. The 
Krower establishment will also refund the 
railroad fare of each visiting jeweler who 
makes purchases to a certain amount from 
the house. Mr. Bender said that the whole- 
sale establishments of Krower & Son, the 
Morais-Hiller Jewelry Co. and W. E. Tay- 
lor Co. were rendering valuable assistance. 
Mr. Bender declares the convention will be 
one of the best ever held in any State. 
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Is Your Xmas Advertising Ready? 


The W.W.W. Advertising Depart- 
ment, remember, is at the service 


of all W.W.W. Jewelers the year 


‘round without charge. 


Bear in mind that we offer some- 
thing more than merely good 
Rings. 


Don’t forget that prominent mag- 
azines will carry W.W.W. National 
Advertising this Fall. 


- Good Rings and good advertising 
features are a combination that 
appeal to all progressive mer- 
chants. 


WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
: BUFFALO, N.Y, 
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S. Sitkin, a retail jeweler of 4459 Frand- 
ford Ave., is about to move into a new 
store in the same block. 

John Koreosky, a watchmaker for M. 
Sickles & Sons, 900 Chestnut St., has re- 
covered from a week’s illness. 

B. Alshultz, a retail jeweler of Shenan- 
doah, Pa. has moved into a new store 
which he recently acquired and remodeled. 

William Penn, formerly a watchmaker 
at 702 Sanson St., has opened a new retail 
jewelry store on Girard Ave., west of 40th 
St. 

Mrs. Horace Thommen, wife of a retail 
jeweler of Woodbury, N. J., is: recovering 
from an operation performed in a Philadel- 
phia hospital. 

A. J. Schmidt, formerly with John A. 
Knisler at 1025 Chestnut St., has opened a 
watchmaker’s establishment on 8th St., be- 
low Chestnut St. 

Mrs. J. J. Schelberg, who conducts a 
retail store at Portsmouth, Va., was the 
buyer from the farthest distance noticed 
in the city during the past week, 

John Spencer, formerly with F. E. 
Schurmann, 147 N. 6th St. has accepted 
a position in charge of the material depart- 
ment of John F, Blisard & Co., 124 S. 8th 
St. 

Louis Luxembourg, prominent jeweler 
and mayor of Battlesboro, Pa. has re- 
cently completed numerous alterations to 
his store, the alterations including a new 
front. 

Mr, and Mrs. Julius Hammerman, 3716 
Market St., the former being a retail jewel- 
er and pawnbroker, announce the marriage 
of their daughter, Jean, to Albert W. 
Sirfer. 

John D. Enright, who conducts a retail 
jewelry store at 3020 Kensington Ave., has 
added a new room to his establishment 
which will be used exclusively for the dis- 
play of ivory. 

Announcement is made that Morris 
Gardner, formerly in the diamond business, 
will open a retail jewelry store under 
Green’s Hotel, in the store room adjoining 
the corner of 8th and Chestnut Sts. 

Among the traveling men who visited the 
city during the past week were: W. R. 
Cobb, of W. R. Cobb & Co., Pawtucket, 
R. I.; George Fox, of the Fox Mfg. Co., 
Chicago, and C. Laurencot, of A. Berger 
& Co., New York. 

A slight fire, caused either by cigarette 
dropped from a window above or crossed 
electric wires, damaged the awning and 
upper window beam of the jewelry store 
of William Gsand, 45 S. 8th St. above 
Chestnut St., a few days ago. 

Among Philadelphians and from nearby 
who attended the Knights of the Mystic 
Shrine outing at Atlantic City, were: C. 
F. Solliday, Lambertville. N. J.; Samuel 
Chestnut, of M. Sickles & Sons, and Earl 
Derbyshire, of Theodore Beck. 

F. B, Freeney, a retailer of Delmar, Del., 
has formed a partnership with S. Quillen 
and the two have opened a retail store at 
Bridgeville, Del., under the firm name of 
Freeney & Quillen. Mr. Freeney will con- 
tinue to conduct his Delmar establishment. 
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Recent buyers from neighboring cities 
and towns include William H. Hill, Punx- 
sutawney, Pa.; Clyde Ritter, Bridgeton, 
N. J.; D. H. Krause, North Wales, Pa.; 
John Fish, Bryn Mawr, Pa., and Edgar 
Garman, of H. Garman & Son, Coatesville, 
ras 

Mr. and Mrs. Nathan G. Thomas, the 
former a retail jeweler on Bridge St. 
Phoenixville, Pa., have returned from a 
two weeks’ trip through the Great Lakes 
and the adjacent States. Mr. and Mrs, 
Thomas relate an interesting story of their 
travel, with particular reference to their 
visit to the copper mines in the vicinity of 
Duluth, Minn, 

Creditors of Owen F. O’Neill, now in 
bankruptcy, received word that Andrews S. 
Smith, receiver of the bankrupt estate had 
made application in the United States court 
for authority to continue the jewelry busi- 
ness of Mr. O'Neill, for a period of 60 days 
beginning Oct. 5, pending the consumma- 
tion of the proposed settlement for the 
benefit of creditors. 

C. H. Bunting has succeeded L. T. Wett- 
ling, for many years a retail jeweler in 
Newtown, Pa. Mr. Bunting was originally 
an apprentice in Mr. Wettling’s establish- 
ment and also spent some years with the 
jewelry department of John Wanamaker, 
Philadelphia. Mr. Wettling has accepted 
a position as manager of the repair de- 
partment of a chain of jewelry stores being 
established throughout New Jersey by a 
Newark, N. J., concern. 








Lancaster, Pa, 





Raymond F. Smith, a member of the firm 
of Wehrle & Co., Indiana, Pa., was a re- 
cent visitor to Lancaster, as was F. W. 
Zercher, of York, Pa. 

J. A. McElligott, one of the traveling 
representatives of the Non-Retailing Co., 
has returned from a six weeks’ tour of his 
western territory. Friends of E. R. Kant, 
another of the firm’s traveling salesmen, 
will be pleased to learn that he is recover- 
ing nicely from a recent operation. 

The second meeting of the Lancaster 
Optometrical Society held since the Sum- 
mer vacation ended was on Monday even- 
ing, and was largely along educational 
lines of interest to optometrists. Members 
of the York and Harrisburg societies were 
present by special invitation. Chester H. 
Johnson, of York, secretary of the State 
Board of Examiners and Licensers, was 
present and spoke on legal topics affecting 
the practice of optometry. 

Three new students have lately entered 
the Bowman Technical School, L. E. Dim- 
mig, Philadelphia, and L. A. Hanna, Lan- 
caster, both in the watchmaking and en- 
graving departments, and H. N. Warham, 
Baltimore, in the engraving department. 
Raymond Zuefle, Portsmouth, O., has fin- 
ished a course in engraving and returned 
home. Donald A. Miner, a former student, 
with H. E. Claster, of Harrisburg, visited 
the school last week, as did another former 
student, Edward A. Shuster, with G. L. 
Ruff, Johnstown, Pa. 

Considerable surprise was expressed here 
last week over the result of a trial in Com- 
mon Pleas Court, in which the J. F. Apple 
Co., manufacturing jewelers of Lancaster, 
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were defendants. John F. Adams, the 
plaintiff, has been an employe of the com- 
pany, and the case grew out of a dispute 
as to whether Adams was employed on a 
salary basis, $25 a week, or on commission, 
He claimed $464 commission. The defend- 
ants claimed that Adams was employed on 
a salary, and a check was offered in evi- 
dence to prove that the man was paid in 
full when he left the company’s employ. 
The jury found in favor of plaintiff, but 
only awarded him $211, less than half his 
claim. 











Plans are in the making here to change 
the name of Riverview Park to Brashear 
Park, in honor of Dr. John A. Brashear, 
who was an honorary member of the 
Jewelers’ 24 Karat Club of this city. It is 
likely that the ordinance bringing this about 
will be passed by the city council this week. 

Two men and a woman, negroes, were 
arrested in a downtown department store 
here last week accused of stealing jewelry 
and wearing apparel valued at more than 
$2,500. Some of the goods have been re- 
covered from a Center Ave. house and the 
police are continuing their investigation as 
to their record. 

Word from Steubenville, O., is to the 
effect that a Mexican who confessed to 
robbing Kirkin & Co.’s jewelry window at 
that place of about $4,000 worth of jewelry 
and who fought a gun battle with the police 
of that town, but who was arrested, entered 
a plea of guilty to an indictment and has 
been sentenced to from one to 15 years in 
the Ohio penitentiary by Judge Carl Smith. 
He was taken to Columbus, O., last week to 
begin serving his sentence. 

Two men, employed by the American 
Railway Express Co. and accused of steal- 
ing silverware, silks and other goods from 
packages shipped by merchants, were ar- 
raigned last week before Magistrate Sullivan 
and were fined $25 each. Some surprise is 
expressed that men guilty of any such of- 
fense should be dealt with so leniently. It 
is believed that a few convictions, carrying 
prison sentences would do much to help 
break up this practice. There has been con- 
siderable complaint here, because of nu- 
merous robberies of this character, but re- 
cent arrests, it appears, have brought noth- 
ing more than a money fine for the offense. 

Some one is going about the country 
using Masonic charms and rings as a means 
for victimizing jewelers and other mer- 
chants. According to a warning received 
here by the Retail Credit Men’s Associa- 
tion, a man offered checks drawn on the 
First National Bank of Tampa and used 
the purchase of 320 Masonic rings as a bait 
in this instance. The trade is warned to be 
on the lookout for him. He is about five 
feet six inches in height. A man living on 
the North Side wears a Knights Templar 
button and charm, claiming to be a mem- 
ber of Monongahela Lodge. He approaches 
merchants with a request for a $5 loan or 
to have something charged to carry away. 
The man weights about 190 pounds, has a 
prominent nose and is classed as an abso- 
lute faker. 
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Thanksgiving at Grandmother’s 


HILDREN and grandchildren there to enjoy a 

















good old fashioned feast which grandmother & uy 
always knows just how to prepare—turkey, cran- Bens 
berry sauce, mince pie—delicious symbols of what Fi 
Thanksgiving stands for in the traditions of history ON 
and happy home life. And Silver—useful, everlast- ae: 
ing Silver—to complete the congenial picture of yey 
family warmth and companionship—to serve as a ae 
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This advertisement will appear in prominent space in the following magazines on the date mentioned: Century, Atlantic Momthly, 


Life (4 colors), Outlook, Scribner’s, St. Nicholas, World’s Work, Everybody’s, Independent, —November 1920. 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
FIFTH AVENUE AT 36th STREET, NEW YORK 


BRANCHES: NEW YORE: 15, 17, 19 Maiden Lane CHICAGO: 10 South Wabash Avenue . 
SAN FRANCISCO: 140 Geary Street LONDON : Bly Place WOReee 


Providence, New York, Birmingham 
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STATEMENT OF THE OWNERSHIP, MAN- 
AGEMENT, CIRCULATION, ETC., RE- 
QUIRED BY THE ACT OF CONGRESS 
OF AUGUST 24, 1912. 


OF Tue JeweEvers’ Circurar, Published weekly 
at New York, N. Y., for October 1, 1920. 

State oF New York, 2 gg, 

County or New Vork { 

Before me, a Notary Public, in and for the 
State and county aforesaid, personally appeared 
V. S. Mulford, who, having been duly sworn ac- 
cording to law, deposes and says that he is the 
Vice-President of The Jewelers’ Circular Publish- 
ing Co., publishers of THE JEWELERS’ CIRCULAR, 
and that the following is, to the best of his knowl- 
edge and belief, a true statement of the ownersaip, 
management (and if a daily paper, the circula- 
tion), etc., of the aforesaid publication for the 
date shown in the above caption, required by the 
Act of August 24, 1912, embodied in section 443, 
Postal Laws and Regulations, printed on the re- 
verse of this form, to wit: 


1, That the names and addresses of the pub- 
lisher, editor, managing editor, and business man- 
agers are: 

Publisher, The Jewelers’ Circular Publishing Co., 
11 John St., New York. 

Editor, T. Edgar Willson, 11 John St., New York. 

Managing Editor, None. 

Business Manager, H. A. Robertson, 11 John St., 
New York. 

2. That the owners are: (Give names and 
addresses of individual owners, or, if a corpora- 
tion, give its name and the names and addresses 
of stockholders owning or holding 1 per cent. or 
more of the total amount of stock.) 


The Jewelers’ Circular Publishing Co., 11 John St., 
New York, 

V. S. Mulford, 11 John St., New York. 

L. J. Mulford, 11 John St., New York. 

M. D. Mulford. Montclair, N. J. 

Kenneth Day, East Orange, N. J. 

J. Lester Parsons, 95 William St., New York. 

3. That the known bondholders, mortgagees, 
and other security holders owning or holding 1 per 
cent. or more cf total amount of bonds, mortgages, 
or other securities are: (If there are none, so 
state.) 

None, a 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and secur- 
ity holders, if any, contain not only the list of 
stockholders and security holders as they appear 
upon the books of the company, but also, in cases 
where the stockholder or security holder appears 
upon the books of the company as trustee or in any 
other fiduciary relation, the name of the person or 
corporation for whom such trustee is acting, is 
given; also that the said two paragraphs contain 
statements embracing affiant’s full knowledge and 
belief as to the circumstances and conditions under 
which stockholders and security holders who do not 
aprear upon the books of the company as trustees, 
hold stock and securities in a capacity other than 
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THE JEWELERS’ 


THE JeweELers’ Cir- 


Jewelry Prices <3 
CULAR 1S 1n a po- 


Will Not Come 


ition nnounce to 
Down sition to announc 


the trade that prices 
of the articles that come into our industry 
are not coming down despite the general 
reaction in business which is causing a fall 
in the price of commodities generally. The 
survey of our trade just made based on the 
expressions leading 
manufacturers of silver, silver plated ware, 


of opinion of the 


clocks, watches, rings and other articles, 
indicates that none of these firms has any 
intention of reducing prices in the near 
future and that there are at present no 
conditions developing that will permit of 
opinion is 


any such reduction. The 


generally expressed that unless unfore- 
seen conditions arise (of which no shadow 
is indicated on the business horizon at 
present) prices generally in the lines which 
the retail jeweler handles will be the same 
in the immediate future as in the past and 
in some cases may be a little higher. 

First the price 


of raw materials, gold, silver, platinum, 


The reason is two fold: 
diamonds, precious stones, etc., on one 
hand, and labor costs on the other, are a 
constant factor and there appears to be no 
chance of reduction in either. Second, 
despite the fact that prices have risen in 
jewelry lines in the past few years they 
have not risen in proportion to the increase 
in price of other lines of merchandise and 
there has been practically no profiteering 
on the part of manufacturer, importer or 
Consequently there is no op- 
portunity to reduce prices. In fact in some 
lines, manufacturers claim that though the 
price has been greater and the amount of 
husiness larger, the total amount of profit 
has been no greater, indicating a less per- 
centage than in pre-war times. 

As replacement costs of merchandise will 
not go down there is no benefit to accrue 
to either retailer or consumer by holding 
off purchases until a future date and the 
sooner the jeweler realizes this and makes 
his customers generally realize this, the 
better it will be for the trade in general. 

An epitome of the expressions of the 
opinion of the leaders in the various lines 
in the trade as to the reasons why price 
conditions will remain the same will appear 
in an early issue of THE JEWELERS’ CrrR- 
“CULAR. 


wholesaler. 





HE late war 

tended to develop 
many industries but 
among those to which 
credit is given for the greatest development 
is the industry of the American press 
agent whose work has spread over into 
peace time and is now manifest in many 
departments of business. Recent develop- 


German Propa- 
ganda Diverted 
to Industry 
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ments, hcwever, have shown us that . the 
imitative German is in no way behind his 
American brother in the use of the press 
agent for the purpose of obtaining free ad- 
vertising for himself and for his business 
or for obtaining, without cost, publication 
of matter which is distinctly propaganda, 
though it may appear in the guise of news. 

An examination of both daily and trade 
papers will show a considerable amount of 
information coming out of industrial 
centers like Pforzheim, Germany, relating 
to industries, and giving the impression 
that these industries are in excellent con- 
diticn and able to do a world business. 
From Pforzheim, THE JEWELERS’ CiRCULAR 
and other jewelry trade papers recently 
received what appeared to be an excellent 
summary of conditions in that jewelry 
center with statistics and other facts that, 
on the face, appeared innocent and interest- 
ing. An analysis, however, showed that 
they are neither. 

As pointed out by a prominent Provi- 
lence manufacturer, one statement sent out 
to the trade press which apparently em- 
anated from a regular news bureau in 
Pforzheim was both misleading and _ in- 
accurate—misleading in the way it used 
facts and inaccurate in other places where 
it distorted them. As this manufacturer 
pointed out, a casual reading of the state- 
ment would lead one to believe that the 
Pforzheim jewelry industry was now run- 
ning as good or better than under pre-war 
conditions, where as a matter of fact the 
latest Government returns show a much 
less number of workmen engaged than is 
claimed and the same are only working 
from three to five days a week instead of 
full time. The statement claimed that the 
jewelers of Pforzheim are doing a busi- 
ness of two thousand million marks com- 
pared with about two hundred million 
marks before the war, leaving the inference 
to the unthinking reader that the jewelry 
business in that city had increased many 
times. As this manufacturer also points 
out, granting that two thousand million 
marks is the actual amount of the business 
done to-day, the actual value of that two 
thousand million marks is only in the vi- 
cinity of $40,000,000 whereas the two hun- 
dred million marks given as pre-war figures 
represented then a value of $50,000,000. In 
otter words, by their own showing, the 
business done in that city is 20 per cent. 
less than in pre-war time, while the state- 
ment is written in a way to imply that it is 
10 times as great. 

A well known American humorist once 
remarked that there were three degrees of 
lies: “The lie, the d—d lie and statistics,” 
and we feel that the use of figures by the 
German press agent in the propaganda 
which he is artfully attempting to get into 
the American papers will help in estab- 
lishing the truth of this humorist’s brief 
summary of the different kinds of prevar- 
ications, 

It is well, therefore, for jewelers here 
and abroad to watch carefully the pub- 
lished statements coming from Germany as 
to their industry and to accept none as ac- 
curate until they know the source of the 
information or have been able to verify and 
properly interpret the facts which they con- 
tain. This word of caution could also be 
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properly given to newspaper and magazine 
editors generally who are much more apt 
to be duped by the wiles of the clever 
German propagandist than those of trade 
publications who are a little more familia 
with the facts that such statements are apy 
to contain, 








S has been noted 

in these columns 
many times, practi. 
cally none of the 
stamping laws of either the States or the 
Federal Government provide for the com- 
pulsory marking of quality upon precioys 
metals and consequently where no mark 
appears on the article and the same is solq 
for a higher quality than it actually js 
prosecution of the fraud does not come un. 
der the stamping laws at all but must be 
instituted solely under the general laws re. 
lating to fraudulent representation. Ip 
matters of this kind each case simmers 
down to a question of fact—as to exactly 
what the representations were between 
buyer and seller at the time of sale, and 
the burden of proof is essentially on the 
buyer to establish beyond doubt in the 
minds of the jury that the seller repre- 
sented and made his sale on the strength of 
a talse allegation as to quality. Often suc) 
facts are very hard to prove, at least by 
a preponderance of evidence, and for this 
reason disreputable manufacturers as well 
as dealers who indulge in sharp practice 
make it a point to handle only goods that 
are not marked as to quality, relying on 
the statements of salesmen or announce- 
ments in their endeavors to deceive the 
buyer. By far in the preponderance of com- 
plaints that have reached this office as to 
misrepresentation in quality, in sales both 
at retail and at wholesale, the goods in ques- 
tion have not been marked so as to indi- 
cate a quality fineness and much disap- 
pointment has been expressed by the com- 
plaints at the fact that they could not pro- 
ceed against the seller under the stamping 
laws. 

While it is true that a large amount of 
legitimate goods are still sold to the trade 
unmarked or unstamped as to quality, it is 
nevertheless true that the great bulk of 
fraudulent goods are also unstamped, and 
it is for this reason that the retail mer- 
chants in our industry who are alive to 
their responsibilities and careful of their 
reputations, are more and more refusing 
to handle articles of precious metals that 
do not bear clearly and distinctly a stamp 
indicating their quality of fineness. Many 
even go so far as to insist not only on the 
stamp of quality but also on the trade- 
mark of the manufacturer that they may 
know where to place the responsibility in 
case a dispute as to quality arises. 

While the attitude of these retail jewel- 
ers has been criticized by some manufac- 
turers, we feel that much of this criticism 
has been thoughtless and made without 
consideration of the position in which the 
honest retailer finds himself in his relation 
to his customer. More and more the buy- 
ers of jewelry are beginning to appreciate 
that in buying an unstamped article they 
are taking a risk and the demand among 
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A new jewelry store was opened at 256 
W. 125th St. this city, last Friday after- 
noon by S. H. Kress & Co. 

L. W. Suter, Seattle, Wash., arrived in 
this city recently and is making his head- 
quarters at the Commodore Hotel. 

Henry Freund, of Henry Freund & Bro., 
65 Nassau St., will leave for the west this 
week on his final trip for the year. 

The Cutaway Importing Co., wholesaler 
of watches, diamonds and jewelry, has 
opened an establishment at 9 Eldridge St. 

Among the out-of-town visitors in this 
city last week was Robert Coates of Phila- 
delphia, Pa., who is secretary of the Phila- 
delphia Jewelers’ Club. 

Shapiro & Rabinowitz have established 
themselves in business at 13 Eldridge St., 
where they will manufacture green and 
white gold mountings. 

Mr. Russell, president of the J. C. Herk- 
ner Co., Grand Rapids, Mich., is visiting 
in this city. While here Mr. Russell is 
making his headquarters at the Hotel As- 
tor. 

Among the callers at the offices of THE 
JeweLers’ CIRCULAR during the past week 
was George C. Barclay, of Barclay & Sons, 
jewelers and opticians, 304 Washington 
Ave., Newport News, Va. 

Harry E. Magaliff & Philip Rabinowitz, 
dealers in diamonds, jewelry and mount- 
ings, announced last week they are now 
established in the manufacturing jewelry 
business at 61 Chrystie St. 

T. L. Combs of Omaha, Nebr., and ex- 
president of the American National Retail 
Jewelers’ Association, arrived in this city 
last Thursday. Mr. Combs is making his 


‘headquarters at the Hotel McAlpin. 


Joseph Presbourg, for 16 years a well 
known concern of diamond importers in 
this city, will move shortly from 79 Nas- 
sau St. to 503 Fifth Ave. Mr. Presbourg 
is engaged in the business of polishing and 
cutting fancy shaped diamonds. 

The Vulcan & Reiter Co., Inc., manu- 
facturer and importer of watches, 71 
Nassau St., has opened an office at 29 E. 
Madison St., Chicago, and another one at 
717 Market St., San Francisco, Cal. The 
Chicago office is in charge of John Zucker- 
man, 

Earl P. Williams, who for a number of 
years was located at the factory of Walter 
E. Hayward Co., manufacturing jeweler, 
Attleboro, Mass., was sent to the concern’s 
local office at 9 Maiden Lane last week, 
where he will assist John A. Malcolm, the 
New York representative. 

A charter of incorporation was filed at 
Albany, N. Y., last week by the Standard 
Diamond Cutting Co. authorizing this 
concern to engare in business in this city. 
The capital is $10,000 and the incorpora- 


THE JEWELERS’ 








tors are: B. Steineck, P. Barnanke and 
N. Littauer, of 156 E. 118th St. 

The estate of Nathan Shiman, of Shiman 
Bros., 87 Maiden Lane, who died Sept. 20, 
1917, has been appraised at $519,512 gross 
and $448,098 net. The assets included cash 
$1,253; personalty, $11,840; stocks and 
bonds, $241,307, including stock of the 
Highmount Realty Co., worth $81,192, and 
his interest in Shiman Bros., $258,261. 

Considerable interest has been evinced 
among the jewelry designers of New York 
and vicinity in the first annual dinner of the 
Society of Jewelry Designers, which, as 
announced last week, will be held, Satur- 
day, Oct. 9, at the Hotel Rendez Vous, 170 
E. 43rd St. New York. The officers of 
the society will be glad to see all jewelry 
designers of the trade, whether or not mem- 
bers of the association, attend this dinner 
and those who are interested can get full 
particulars as to tickets, etc. by applying 
at once to the secretary of the association, 
Michael Soman, 34 W. 112th St., or the 
treasurer, M. Stasse, care of Dreicer & Co., 
560 Fifth Ave. 


On Tuesday, Oct. 12, at 10:30 A. m., the 
Brooklyn Purchasing Syndicate will place 
on sale at its salesrooms, 610 Broadway, 
Brooklyn, N. Y., a large variety of 
mounted and unmounted platinum and 
gold jewelry, platinum mountings of every 
description and 14 and 10 kt. gold jewelry 
valued at $285,000. Frank Walker will act 
as the auctioneer. According to the an- 
nouncement the goods which will be of- 
fered constitutes the wholesale and manu- 
factured stocks of the late H. A. Kirby, 
Providence, R. I., Robert B. Steele, for- 
merly of 72 Spring St., and whose business 
is now in the process of liquidation and 
the wholesale stock of Albert Oppenheimer, 
this city. All this merchandise can be in- 
spected at the salesrooms of the Brooklyn 
Purchasing Syndicate on Friday, Oct. 8. 
and Monday, Oct. 11, from 10 a. m. until 
4:30 P. M. 

The William St. Branch of the Fidelity 
International Trust Co. was opened Mon- 
day at -110 William St. on the northeast 
corner of William and John Sts. Vice- 
President Charles E. Blackford, Jr., is in 
charge and Assistant Secretary Kenneth 
D. Hull, will manage the new business 
department. The new branch is on the 
site of the reputed “Battle of Golden Hill” 
in which some claim on Jan. 18, 1770, the 
first blood of the Revolution was shed dur- 
ing a street fight between soldiers of the 
27th English Regiment and “Sons of Lib- 
erty” following the cutting down of a 
Liberty Pole. A tablet to commemorate 
this notable incident is to be placed on the 
outer wall of the new branch. The Maiden 
Lane Historical Society at one time con- 
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sidered the question of a tablet in this 
connection but gave it up when its historian 
could not authenticate the facts connected 
with the legends of the “Battle of Golden 
Hill.” 


J. Charles Groshut, vice-president of the 
Lanseatra Co., importer and dealer in 
women’s hand bags and beaded jewelry 
novelties, 3 W. 29th St. returned last 
week from an extended trip to Italy and 
France. Mr. Groshut was abroad for four 
months, during which time he made pur- 
chases for his concern. In a statement to 
a JEWELERS’ CIRCULAR reporter Mir. Gros- 
hut said that conditions in France are 
steadily improving and that people ‘are 
working with greater energy than ever be- 
fore with the result that production has 
increased considerably. In Italy, however, 
he states conditions are poor at the present 
time but believes they are bound to im- 
prove, in view of the fact that the peasants 
have been unusually prosperous during the 
past few years. Mr. Groshut believes that 
as soon as the Bolshevik element is sup- 
pressed among the working people, mer- 
chants and manufacturers can look for- 
ward to an industrial revival. 

A meeting of the executive committee of 
the New York Daylight Saving Committee 
was held Wednesday afternoon at the office 
of Samuel A. Weldon, cashier of the First 
National Bank, 2 Wall St. Marcus M. 
Marks presided and read a number of let- 
ters from various members of the executive 
committee expressing their opinions of the 
proposition to urge Congress to enact a 
Daylight Saving law to cover the Eastern 
time zone and have the law in operation 
for five months instead of seven as exists in 
New York State to-day. Most of the mem- 
bers express themselves favorably. A reso- 
lution introduced by Treasurer Lehman to 
the effect that the association use its best 
endeavors. to have Congress enact a new 
law giving Daylight Saving time to the 
people throughout the Eastern time zone 
from the last Sunday in April to the last 
Sunday in September was unanimously 
carried. It was also decided that the en- 
deavor be made to enlist in this movement 
the aid of all public, civic and mercantile 
associations in the cities within this zone. 

H. L. Symonds, deputy chairman of the 
Council of the London Chamber of Com- 
merce, who is also manager and director 
of S. Mordan & Co., Ltd., 41 City Road, 
London, E. C., England, has been a visitor 
in this city during the past week and has 
been calling on members of the jewelry 
and allied trades in the Maiden Lane dis- 
trict. He is one of the representatives of 
the Association of British Chambers of 
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Commerce and among the delegates to the 
recent Congress of the Chambers of Com- 
merce of the British Empire at Toronto. 
He will be one of the guests of honor of 
the membership council of the Merchants’ 
Association at a luncheon to be held on 
Friday at the Hotel Astor. This will be 
the first luncheon meeting of the council 
of the season. 

Sidney Davidson, manufacturing jeweler, 
51 Maiden Lane, left Monday for a trip 
through the middle west and far west. 

Louis Platnick has severed his connection 
with John Wiener, diamond cutter, 37 John 
St, according to an announcement made 
last Monday. 

Louis Baumgold, of Baumgold Bros. & 
Co., importers and cutters of diamonds, 45 
John St. sailed for Europe last week on 
the Mauretania. 

An involuntary petition in bankruptcy was 
filed in the United States District Court, 
this city, last Friday against Lewis Gendell, 
an optometrist at 734 Eighth Ave. The 
assets are placed at $1,000 and the liabilities 
at $4,500. 

Charles W. Hughes is now established in 
business for himself as a dealer and broker 
in diamonds, watches, jewelry and silver- 
ware at 16 John St. Mr. Hughes was for- 
merly associated with L. C. Beardsley in 
Maiden Lane. 


Morris J. Karpeles of the Karpeles Co., 
importers of precious and imitation stones, 
Providence and New York, sails for Eu- 
rope today (Oct. 6), via the French line, 
and will spend some time abroad purchasing 
gems for his concern. He will also spend 
some time at the Paris office of the company, 
17 Rue Bergere. 

According to an announcement made last 
Monday, Eugene Engel has sold out his 
interest in the National Gold Chain Co., 
5 New Chambers St. The business will be 
continued at the same address and under 
the same style by the remaining partners, 
J. Oppenheim, Louis H. Simon and Ben- 
jamin Weiner. 


A clever “pennyweighter” operated in 
this city last week and claimed two Eighth 
Ave. jewelers as victims. According to re- 
ports this man carried a large diamond ring 
and a scarf pin. He usually asked for a 
platinum ring mounting to replace the gold 
one he was wearing and also requested to 
be shown watch chains. From one jeweler 
he stole merchandise worth $50 and from 
the other goods valued at $65. The man is 
described as being about 5 feet 11 inches tall 
and weighing 150 pounds. 

Members of the office force of Poltock & 
Seeler, wholesalers, 9 Maiden Lane, were 
the guests of their employers last Sunday 
at an outing held at Bear. Mountain. The 
trip to the mountains was made in auto- 
mobiles and started from Newark, N. J., at 
9a.M. The party of 19 arrived at their 
destination several hours later and after 
partaking of a hearty lunch enjoyed games 
and a mountain climb. After a most en- 
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joyable day the party left for the home of 
John A. Poltock at Woodridge, N. J., 
where a supper was served. 

For the purpose of raising funds to erect 
a building of their own, the New York 
Jewelers’ Benevolent Association has hired 
the Broadhurst Theatre on 44th St., near 
Broadway, for Sunday evening, Nov. 14. 
Present plans indicate that the jewelers will 
stage one of the biggest and finest vaude- 
ville shows ever presented in New York. 
The committee in charge is at present en- 
gaging some of the finest talent on the stage 
to take part in the benefit. Tickets are now 
being sold for the show by the members 
of the organization. In conjunction with 
the show the jewelers are also preparing 
a comprehensive program. 

An action which has been pending in the 
courts for over two years was brought to a 
close last Friday when Harry N. Schiff, 
jeweler, this city, obtained a judgment 
against the American Railways Express 
Co. The judgment is for the sum of $955 
and costs and was handed down in the First 
District Municipal Court. The action arose 
out of the loss of a quantity of jewelry 
worth $750 sent by Mr. Schiff to his sales- 
man at Lexington, Ky., and Birmingham, 
Ala. The jeweler: contended that the 
jewelry was never received by the sales- 
man, while the express company claimed 
the package had been delivered to a clerk 
in a hotel where the salesman was stop- 
ping. The court held that inasmuch as the 
goods were not delivered to the salesman 
the defendant was liable and therefore ren- 
dered a decision in favor of the jeweler. 
Decisions were rendered in the case on sev- 
eral occasions but each time the case was 
re-opened and a new trial ordered. 
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intelligent buyers, particularly of fine 
goods, is becoming clearly for articles 
plainly marked as to quality, the sale of 
which is not based on any representations 
of the dealer or clerk from whom they are 
bought. That the progressive and careful 
jeweler fosters this habit among customers 
is true and that such dealers are right in 
their practise both for the sake of their own 
protection and that of the customer we do 
not dispute. 
the time will come very shortly when an 
article unstamped as to quality, (no matter 
how good it may intrinsically be) will have 
a severe handicap in competition with the 
article properly stamped and in fact may 
become practically unsalable. 

As the consumer and the dealer are both 
protected by the mark of quality so is the 
dealer protected by the appearance of the 
trade-mark of the manufacturer (or in 
some cases the wholesaler) whose reputa- 
tion stands behind the article. In insisting 
upon the quality mark and the trade-mark 
of the firm responsible for the quality, we 
feel that the retailers in the country who 
do so are not only within their legal rights 
but are acting on sound business principles 
and should be encouraged by far sighted 
manufacturers and those who have the good 
of the industry at heart. 
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that of a bona fide owner; and this affiant has ne 
reason to believe that any other person, associa- 
tion, er corporation has any interest direct or in- 
direct in the said stock, bonds, or other securities 
than as so stated by him. 

5. That the average number of copies of each 


’ issue of this publication sold or distributed, through 


the mails or otherwise, to paid subscribers during 
the six months preceding the date shown above is 
(This information is required from daily publica- 
tions only.) 
THE JEweLers’ Crrcutar Pusiisuine Co., 
V. S. Mulford, V. Pres. 

Sworn to and subscribed before me this 27th 

day of September, 1920. 


[SEAL] J. E. Muniz, Jr. 


(My commission expires March 30, 1921.) 
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Capital and Surplus $3,000,000 Resources $26,000,000 


Member New York Clearing House Association and Federal Reserve System 
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TRADE CONDITIONS. 
C. L. S. Reid, of William Kendrick’s Sons, in 


discussing conditicns said: “Business is picking 
up as a result of colder weather, the close of the 
vacation season, and Fall openings of various mer- 
chants, which are resulting in a much better vol- 
ume of business in the down town section for all 
merchants.” William Irion, of Matt Irion & Sons, 
reported that he had been on the rush for the past 
several days, business having been very fair, while 
there has been a considerable amount of cor- 
respondence and other matters to handle in con- 
nection with getting things lined up for the holiday 
season, which promises to be a big one. 





F. C. Kopf, representing the diamond 
house of Powers & Mayer, New York, was 
a visitor in Louisville during the week. 

Charles Seiffert, of the George Katzman 
Co., came in from an Alabama trip last 
week, and left almost immediately to make 
a short trip out through the State of 
Kentucky. 

Announcement was made late last week 
of the engagement of Raymond R. Tafel, 
head of the house of Rich G. Tafel & Son 
Co., to Miss Lillian Miller, daughter of 
J. William Miller, prominent merchant and 
business man. 

News was received from Owensboro, Ky., 
on Sept. 26, of a $150,000 fire in the busi- 
ness section, which caused severe damage 
at the jewelry store of F. C. Hardwick, it 
being reported that both smoke, flame and 
water damage was done. The fire started 
in a neighboring department store, half a 
dozen stores being injured in all. 

A story from Bedford, Ind., was carried 
by Louisville newspapers under date of 
Sept. 25, this story stating that the R. D. 
Ethison Oil Co., drilling for oil near Bed- 
ford, struck a 14-foot vein of platinum 
sand. Samples were sent to four geologists 
of Indianapolis, Ind., who pronounced them 
to be fine samples of genuine sand. Samples 
will also be sent to Federal geologists at 
Washington, and if proven as good as the 
Indianapolis geologists claim them to be, it 
is said this will be one of the richest finds 
in the state of Indiana. 












The Sidney Birch Co., 
moved to Attleboro to secure larger 
quarters. 


The Freeman-Daughaday Co., Chartley, 
has established a branch factory at 85 
Sprague St., Providence. 

Max Schweinhaut, of the M. S. Co., has 
returned from an extended business trip 
to France, Germany and England. 

The relief association connected with the 
Saart Brothers Co. held its annual dancing 
party last week. Over 300 were in attend- 
ance. 

William J. Morse, of the Morse-Andrews 
Co., has received a patent for an improved 
device on men’s belt buckles. The improve- 
ment consists of a one-piece roller for the 
slotted sides, 

The male employes of the Electric Chain 
Co. united last Saturday with the Improved 


THE JEWELERS’ 


Seamless Wire Co. and the A. T. Cross 
Pencil Co. of Providence in an outing at 
the Warwick Club. George F. Sawyer of 
this town, treasurer of all three concerns 
distributed many cash awards. 











A. L. Lindroth has returned from a 
western trip for his concern. 

Roy Metcalf has returned from a western 
trip for the Plainville Stock Co. 


Charles E. Stanley, salesman for the 
Taunton Pearl Works, was a local visitor 
last week, 

Harry Meade, of the D. E. Makepeace 
Co., Attleboro, has purchased a lot on High 
St., and intends to build a residence next 
Spring. 

Special courses in engraving, jewelry 
making, coloring, design and mechanical 
drawing have been arranged for the evening 
schools which opened on Monday. Many 
of the local manufacturers have contributed 
equipment for the school. 

A large barn owned by Charles H. Sher- 
man of H. D. Merritt & Co. was de- 
stroyed by fire last week. Some choice 
livestock was lost. The flames at one time 
threatened the Sherman refining establish- 
ment, which is only a short distance away. 











George Kettlety, Attleboro, Mass:, was in 
the city a few days ago. 

Turner C. Brown of Rochester, N. Y., 
was in this city last week. 

Kenneth Johnson, son of Dr. H. B. John- 
son, Tomah, is attending the school of 
engineering in this city. 

Webb C. Ball, president of the Webb C. 
Ball Watch Co., Cleveland, O., addressed 
the members of the National Safety Council 
in session heré last week. 

Mr. and Mrs. Geo. Imig, of Sheboygan, 
called at the Milwaukee Optical Mfg. Co., 
Saturday. L. R. Moore, Sparta, was an- 
other caller on the Milwaukee Optical Mfg. 
Co. Wednesday of last week. 











Alfred O. Bald, who was formerly with 
Edw. H. Hufnagel, Mount Vernon, N. Y., 
and in now associated in business with 
Fred J. Dorn, jeweler, 85 Genesee St. Mr. 
Bald sold his business in Buffalo about 
two and a half years ago when he became 
associated with Mr. Hufnagel. 


William P. Juergens, of Juergens & 
Fraver, Rome, N. Y., gave an interesting 
talk before the Exchange Club at Rome 
recently on the subject of diamonds, during 
which he discussed the mining of the gems, 
told something about the De Beers Consoli- 
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dated Mines and discussed the cutting of 
diamonds and other matters of interest to 
the diamond industry. 











Arthur S. Moore, of Moore & Son, Inc., 
manufacturing jewelers at 22 Green St., is 
spending a few days at the shore following 
a three-weeks’ trip through the New Eng- 
land States. 

Industrial relations will be the topic under 
consideration at the first Fall meeting of 
the Manufacturers Council of New Jersey, 
which will be held on the afternoon of 
Oct. 13, at the Robert Treat Hotel. 

Deputy Commissioner Goas, of the Work- 
men’s Compensation Commission, has 
awarded Joseph Shepherd, 885 Hunterdon 
St. an employe of Durand & Co., the 
sum of $630 for injuries to his right hand. 
Robert Kuebler, 443 Washington Ave., an 
employee of Tiffany & Co., was awarded 
$192 for an injury to his finger. 

In a four-day campaign to add 1,000 new 
names to its membership list, the Newark 
Board of Trade was more than successful. 
On the night the contest closed 1,078 new 
members were reported, and many who had 
enrolled had not been reported. It is 
thought that the number may reach 1,500 
when the last one is reported on Friday 
night next. 

Fall activities of the New Jersey Retail 
Jewelers’ Association started off well with 
an Italian dinner and business meeting, held 
last week at De Jiannes, Central Ave. near 
Broad St. Conrad J. Brotherly gave a re- 
port of the recent national convention, and 
plans for the Fall work were taken up. 
One of the Fall activities will be the co- 
operative advertising campaign conducted by 
the Newark members of the association, 
and which, because of its proven success 
for several years past, is commended to 
jewelers in other cities. This advertising 
campaign is conducted for several weeks be- 
fore Christmas and is entirely separate from 
the individual advertising of the various 
members. Two-column ads six to 10 inches 
long are run in the local papers about three 
times a week from the latter part of October 
until Christmas. These ads are signed by 
all the members sharing in the expense, the 
order of names changing with each inser- 
tion so that no one individual or firm will 
have the advantage of heading the list for 
more than a day at a time. A new engrav- 
ing schedule was also discussed at the 
meeting. 








Jewelers when confronted by customers 
with a question of where they can secure 
insurance on fine jewels in the past have 
been a little doubtful concerning the mat- 
ter, and in fact, according to the National 
Underwriter, an insurance publication of 
Chicago, Lloyds, of London, is about the 
only insurance company that has been tak- 
ing such risks. However, announcement 
has recently been made that the Automobile 
Insurance Co., of Hartford, Conn., has 
taken on the line. An interesting article 
in the National Underwriter, of Sept. 30, 
told of the matter. 
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Repeat Orders Come Only 


From Satisfied Customers 


There are many advantages in selling Illinois- 


Springfield Watches. 


The foremost is that they meet the first ereat 
requirement of continued merchandising suc- 
cess — they satisfy. 


You know the tremendous advantage of sell- 
ing this kind of merchandise for satisfied 
customers not only come back but they send you 
others—not only for watches but for all the 
other lines you carry. 


Take advantage of this well established mer- 
chandising principle and supply your customers 
with I[llinois-Springfield—the quality watches 
which have done much to build many a business 
on the firmest kind of a foundation. 


Illinois Watch Company 
Springfield 
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Chicago Notes. 





T. W. Stanek, of Graffe & Stanek, left 
the city Sept. 29 on a business trip to 
Wisconsin. 

A voluntary petition in bankruptcy has 
been filed against H. Goold, retail jeweler 
of Colinsville, Ill. 

Frank C. Dunn, identified with Dunn 
Bros., Providence, R. I. spent a few days 
in Chicago during the past week. 

William T. Rofsky, member of the firm of 
R. & R. manufacturing jewelers, has just 
returned to the city after an extended trip 
through Wisconsin. 

Albert Goodman, identified with A. D. 
Goodman & Bros., jobbers of St. Paul, 
Minn., was among the visitors to the Chi- 
cago trade last week. : 

Samuel Marks, of J. Ziegler & Co., dia- 
mond merchants, is on a _ business trip 
covering Oklahoma and Texas. His trip 
will occupy about three weeks. 

M. T. Sherwood and A. L. Hancock, 
both identified with the Chicago office of 
the Bassett Jewelry Co., returned to the 
city last week after extended business 
trips. 

L. F. Sutter, a West Madison St. retail 
jeweler, has just returned to the city from 
a fishing trip in the wilds of Wisconsin, 
which he claims is worthy of being termed 
remarkable. 

J. D. Posner, representing the Lyons Mfg. 
Co. in Chicago, is making a southern and 
western trip visiting all of the larger cities 
in these territories and is expected back in 
the city in about a month. ; 

An office has been opened at 29 E. Madi- 
son St., this city, by the Vuican & Reiter 
Co.. Inc., manufacturing and importing 
watches, 71 Nassau St., New York. The 
local office is in charge of John Zuckerman. 

A. L. Kramer, Chicago representative of 
the Powers & Mayer Mfg. Corporation, 
left Chicago for an extended trip for Los 
Angeles, San Francisco and other west 
coast cities. His trip will occupy about 
one month. 

Joe Ritter, diamond broker, leaves Chi- 
cago next week to cover the middle 
western trade. He has packed up a very 
nice stock of stones. Incidentally, it is 
said, Mr. Ritter will stop off at Kansas City 
for some time on distinctly personal busi- 
ness. 

Friends in the trade here extended their 
sympathy last week to Ben E. Titleman, who 
was called off the road and notified that 
his mother had died. Mr. Titleman, who 
arrived here in time to attend his mother’s 


funeral, expects to leave the city next week 
to complete his trip. 

Joe Goldstone, president of Blauer- 
Goldstone Co., left the city last week for 
a three weeks’ business trip through Illinois, 
Indiana and Kentucky. H. E. McCormick 
is a recent acquisition to this same company. 
He is the house’s new salesman and will 
cover Michigan and Indiana. 

J. F. Newman, Inc., recently opened a new 
department in connection with the Chicago 
office. The -department will be given over 
to the manufacture of social stationery. 
Jack T. Nelson, formerly identified in other 
capacities with the middle western office 
will have complete charge of the new de- 
partment. 

A. Quint & Co., announce the recent ac- 
quisition to their sales force of R. B. 
Howard. Mr. Howard was identified for a 
number of years with the firm of Lidahl, 
Lavick & Co., dealers in men’s jewelry. 
Mr. Howard is on the road now covering 
his territory which is that between Chicago 
and Omaha. 

Fred M. Kline, identified with the Juergens 
& Andersen Co., 108 N. State St., is leaving 
the city to visit the larger cities of the 
Pacific Coast and the southern territory. 
Fred Tracy, identified with the same firm 
has just completed his first Fall trip and 
will be located in the Chicago office of 
the company for several weeks. 

C. L. Ringler, of Emerick & Ringler, who 
operate a chain of retail jewelry stores 
located in Freeport, Mt. Morris, and Stock- 
ton, Ill., spent a few days in the city last 
week. Mr. Ringler said they find busi- 
ness in all of the three towns in which 
they are located very good. The prospect 
for retail Christmas trade appears to be 
very fine and encouraging. 

Samuel Weinstein, proprietor of the 
Crown Jewelry Co., located at 9204 Com- 
mercial Ave., made a report to the police 
here, that he had been robbed of jewelry 
valued at $7,000. The jewelry he said was 
taken from the safe in his store by two 
boys. Mr. Weinstein states that while the 
boys were in the store he was called outside 
and it was while he was out that the boys 
rifled the safe. 

“Billy” Lamb, with Geo. H. Fuller & Son 
Co., through the Chicago office, returned 
to the city Sept. 29, after spending about 
three months in the west and on the Pacific 
Coast. Mr. Lamb states that he was held 
up for two days at Salida, Colo, due to 
sixteen freight cars loaded with sugar and 
wheat being tossed off the track and into a 
river, near there, by a mountain landslide 





which hit the train. Mr. Lamb will re- 
main in the city until the duck shooting 
season has arrived when he expects to visit 
New Orleans, La, spending a few days 
there with W. E. Taylor of that city. 

F. N. Whitney, Chicago representative of 
the Helbein-Stone Co., has returned to this 
city from a western trip on which he visited 
Portland, Seattle and other large cities 
along the Pacific Coast. Mr. Whitney ex- 
pects to remain in the city for some time 
now. Nathan Stone, member of the same 
firm, is in Chicago at the present time and 
is stopping at the Chicago office while he 
looks over the market here. 

While Miss Marie Bready, cashier for 
the Blauer-Goldstone Co., Kestner building, 
was on her way to the bank recently to 
make a deposit of more than $300 a thief 
snatched her bank book. However, through 
the clever way in which Miss Bready carries 
her bank book the money was saved. By 
wrapping a rubber band about the money 
and also wrapping the band about her 
fingers and then placing the money inside 
of the book, the money was carried so 
that when the thief snatched at the bank 
book the book alone merely slipped out of 
Miss Bready’s hand but the roll of bills 
remained with her. 

An announcement has been made here 
which states that the Elgin National 
Watch Co. has voted to increase its capital 
stock from $5,000,000 to $7,000,000. The 
stockholders did this for the purpose of 
giving employes an opportunity of buying 
stock in the company and also to bring 
the stock from $100 par down to $25 par, 
which will make it much easier for workers 
in this company to become stockholders. 
One million dollars worth of this stock 
will be offered to the employes of the 
company and will be sold to them at 
par. While reducing the par value of 
the present stock of this company to 
$25 the company will exchange four 
of the new shares for every one of 
the present shares. The stockholders also 
voted to give all employes a bonus of 10 
per cent of their annual salaries, to be 
paid in January. 

Out of town retail jewelers noted among 
visitors to the wholesale houses here last 
week were: A. J. Jean, Sault Ste. Marie, 
Mich.; C. E. Miller, Whitehall, Ill.; Frank 
Riemer, Grand Haven, Mich.; B. C. Hinn, 
Battle Creek, Mich., who was accompanied 
by his wife; L. T. Combs, Omaha, Nebr.; 
Henry Smith, Pontiac, Ill.; W. H. Replogle, 
Shenandoah, la.; L. P. Dana, Marshfield, 
Wis.; Ira Wetzel, identified with Wetzel 
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Bros., Sycamore, Ill.; Mrs. B. Larsen, of 
Ottawa, Ill; L. M. Raymond, of Summer- 
ville, Ill, who was accompanied by his 
wife; William B. Rankin, Rochelle, IIl.; 
Ernst Vogel, of Cascade, la., accompanied 
by Mrs. Vogel; E. A. Jones, Portage, 
Wis.; H. McLaulin, of Sanford, Fla., who 
was accompanied by his wife; W. P. Mc- 
Farland, Port Arthur, Texas; A. D. Miller, 
Naperville, Ill.; J. L. Brown, Akron, O.; 
G. H. Ingraham, representing Ingraham 
& Brushert, of Warsaw, Wis.; Edward 
Rummele, of Manitowoc, Wis., and Mrs. 
Rummele; E. H. Prowse, Manchester, Ia.; 
and J. Gansl, of Billings, Mont.; H. F. 
Coulburn, of Elkhart, Ind. 
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G. M. Brehm is in New York on personal 
matters for a few days. 

Mrs. Herman A. Rohs, Cynthiana, Ky., 
called on local jewelers during the week. 

Mr. Ramsey, Charleston, W. Va., jeweler, 
was a visitor at L. Loeb & Sons during the 
week. 

J. M. Powell purchased a new line for 
his new jewelry store at Blythville, Ark., 
at Richter & Phillips recently. 

Aaron McConnell, Harrison, O., who has 
been visiting in Oklahoma, returned the 
latter part of the week through Cincin- 
nati. 

Eugene Bourquin, watchmaker, 726 East 
McMillan St., is about to become a bene- 
dict, having secured a marriage license to 
wed Miss Julia D. Desmarchelier, of the 
same address. 

L. H. Stiles and wife, Harlan, Ky., were 
the guests of Cohn, Hahn & Newstedt 
during the week. Mr. Hahn and John 
Gerwin of the firm are still on the road, 
reporting good business. 

Mrs. A. Kehl, wife of the Connersville, 
Ind., jeweler, of that name, called at Peck, 
Selmeier & Peck’s offices during the week 
to buy a new Fall supply of jewelry, when 
her husband found he could not get away. 

Visitors at Richter & Phillips recently 
included the following: Phil Kohn, Day- 
ton, O.; Mr. Ramm, Louisville, Ky.; H. W. 
Schmidt, Irvine, Ky.; C. S. Guysekman, 
Urbana, O., and E. S. Clifton, Rogersville, 
Tenn. 

Local jewelers will be glad to learn that 
Al. Fearnaught, traveling man for A. & J. 
Plaut, is recovering from his illness which 
has confined him since July, and he expects 
to be back on the road soon. Michael H. 
Plaut returned Wednesday from a trip 
through part of Mr. Fearnaught’s §terri- 
tory. 

When Joseph F. Wagner, Ft. Thomas, 
appeared before Judge Otway Cosgrave, 
Tuesday, Sept. 28, to stand trial on a grand 
larceny charge, he brought his 36-year-old 
wife and 11 children with him. Wagner 
was formerly employed by a local gold pen 
manufacturing company and the charge 
grew out of what Wagner claims is a mis- 
understanding. The case had to be con- 
tinued because the assistant prosecutor who 
was to handle the case was confined to his 
home because of an injury. Wagner’s 
oldest boy is 16 and his youngest child three 
weeks old. 
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M. Oppenstein has returned from Colo- 
rado where he spent several weeks motor- 
ing. 

Jack Wood, of Oppenstein Bros., has 
bought the Wyandotte Cleaners establish- 
ment as a side line. 

B. H. Beatte, Woodward, Okla., was in 
the city last week on his way home from 
a visit in Toronto, Canada. 

E. A. Kiger has returned from a three 
weeks’ trip through Canada and the New 
England States. His trip combined business 
and pleasure. 

George L. Marquis, Pond Creek, Okla., 
stopped over to buy goods on his return 
from Washington, D. C., where he placed 
his son in school. 

C. M. Kiger and E. A. Warner, of the 
C. A. Kiger Co., have returned from Colo- 
rado where they attended the State con- 
vention of retail jewelers. 

A diamond weighing 22.94 carats, unset, 
was on display in the window of Craven’s 
Diamond Shop Co. several days ago. The 
unusual exhibit attracted a-great deai of 
attention. 

W. L. Little, V. G. Cuthbert and Otto 
Knaul, of the Knaul-Cuthbert-Munn Jew- 
elry Co., were in the city last week re- 
plenishing their trunks after several weeks 
successful traveling in their respective ter- 
titories. 

Charles P. Woodbury, of the Cady & 
Olmstead Jewelry Co., is president of the 
Young Men’s Republican Club and one of 
a committee of three in charge of arrange- 
ments for the reception of Senator Harding 
in this city Oct. 8. 

John E. Wagner, bookkeeper for the 
Meyer Jewelry Co., has returned from his 
vacation. William E. Bailey, receiving 
clerk, will leave next week for a visit in 
Mill Grove, Mo. Miss Irma Black has re- 
turned from her vacation. 

Miss Eileen Hall, of the bookkeeping 
department of the C. B. Norton Jewelry 
Company, has returned from a three months’ 
stay in Europe. Most of the time was spent 
in her former home, Manchester, England, 
but she also visited Ireland and Scotland. 

Concerning the recent message from the 
diamond syndicate Walter Jaccard, of the 
Jaccard Jewelry Co., was quoted in the 
Kansas City Star as follows: “No other 
article has shown such stability of value as 
the diamond. Diamonds began to increase 
in value in 1898 and in the last 22 years, 
through good years and lean, they have 
continued to increase in their market price.” 
One reason for the high prices, Mr. Jac- 
card said, is that only 5 per cent of the 
diamonds mined are good for gem pur- 
poses. 

Among the recent visitors in the city 
were: Mr. and Mrs. Charles Pilla, Eldora, 
Kans.; A. G. Norris, Florence, Kans.; Wal- 
ter Sperling, Seneca, Kans.; B. P. Weir, 
Horton, Kans.; W. C. Cassity, Alta Vista, 
Kans.; Ross Bangs, Dodge City, Kans.; 
Mr. and Mrs. A. G. Madison, Ottawa, 
Kans.; P. W. Smith, Joplin; Mr. Lind, 
Skiatook, Okla; Mr. and Mrs. C. H. War- 
dell, Nowata, Okla.; Mr. Traylor, McCune, 
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Kans.; B. H. Beatte, Woodward, Okla. : 
George Marquis, Pond Creek, Okla. ; C, H 
Jahn, Enid, Okla.; H. T. Lander, Lawrence 
Kans.; Mr. and Mrs. B. A. Strickler, Salina, 
Kans.; A. A. Hooper, Atchison, Kans,; p. 
J. Zillies, Stanberry; Harry Stone, Malvern 
Kans.; Luke Potts, Marceline; C. J. Keil, 
Trenton; Thomas Hutto, Kingman, Kans: 
Mr. and Mrs. George Gardner, Pawhuska, 
Okla.; Mr. and Mrs. J. R. Kile, Neodesha 
Kans.; Mr. Kuchs, Maryville. ; 








Canada Notes, 





H. G. Langford, Ltd., Ottawa, Ont. has 
been incorporated to carry on the business 
of manufacturing jewelers and silversmiths 
with an authorized capital of $50,000, by 
Harry G. Langford, Emma Langford, Annie 
Hunt, Sydney B. Wallace, and Anson H. 
Pratt. 

The Oneida Community, Ltd., silverware 
manufacturers will erect three new build- 
ings near their plant at Niagara Falls, Ont. 
This will make the Canadian plant inde- 
pendent of the parent factory in Oneida, 
N. Y., where part of the process of manu- 
facture has hitherto been carried on, the 
goods coming into Canada in a partly 
finished state. The whole process will in 
future be done at the Canadian branch, 
which will employ 50 additional work- 
people. 

A new system of collecting the luxury 
taxes will go into force in November. All 
dealers in jewelry and other articles sub- 
ject to luxury tax will have to take out 
licenses and will have to purchase excise 
stamps to be affixed at the time of sale to 
invoices or sales slips to be given to cus- 
tomers. The stamps will have to be paid 
for as purchased and the amount collected 
from customers as sales. are made, the 
vendor cancelling the stamp. The fine for 
failing to collect the tax is not less than 
ten times the amount involved, the minimum 
being $50. 

M. C. Ellis of the P. W. Ellis Co, 
Toronto, and O, M. Ross, secretary of the 
Canadian National Jewelry Association, are 
making a tour through Canada, meeting 
the leading men of the trade to discuss 
matters affecting their interests. They 
arrived at Winnipeg Sept. 23, where they 
addressed a meeting held in the afternoon, 
followed by a banquet in the evening at 
which all the leading Winnipeg jewelry 
houses were represented. They proceeded 
west to meet members of the local’ asso- 
ciations at Regina, Calgary, Edmonton and 
Vancouver. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 


ported for the past week: 
Selling Price 


Lendon U. S. Govt. 

Date. Official. Assay Bars. 
UE AAS err 593% 955% 
NE ED aac cistninusiewatts 591% 94% 
I er ak oe 5934 9454 
Ce ee ere 59 94% 
i ME seceaseewhe.ce coun 5834 93% 
Os ce Saw kh Secs SSS ees 58% 92% 








Mr. and Mrs. Frank E, Commings re- 
turned recently from a few days visit to 
Reading, where they visited Mr. Commings’ 
brother. 























October 6, 1920. 





Mr. Slavick, W. 7th St., has just returned 
from a vacation of two weeks at Catalina 
Island. 

“PD. Wolfson, 415 Metropolitan Building, 
was recently married to a young lady of 
this city. 

Herbert Reichman of Reichman Bros., 
New York diamond importers, is here on a 
business trip. : 

Tohn Morse, western representative of 
the Elgin National Watch Co., is here call- 
ing on the trade. 

J. D. Bridges, local representative of the 
International Silver Co., is just leaving for 
a trip to Arizona. 

A, S..Varian, of the silver department of 
3rock & Co., is taking a vacation with his 
family at Balboa Beach. 

H. E. Cobb, formerly representative of 
Harvey, Clap & Co., Attleboro, has come 
to Los Angeles to spend the Winter. 

Walter Murray, manufacturing jeweler, 
532 Metropolitan Building, has returned to 
his work after an absence of two weeks on 
account of illness. 

H. E. Jones, who has just established in 
San Francisco a branch office of the Wads- 
worth Watch Case Co., Dayton, Ky., has 
been here for a short time. 

Robert H. Gilmore is covering the San 
Joaquin Valley, Imperial Valley and Ari- 
zona for C. F. Sischo & Sons, dealers in 
jewelers’ supplies, 804 Title Guarantee 
Building. 

Lee B. Spielman of the watch sales de- 
partment of S. Nordlinger & Sons, has gone 
east to visit his friends at his old home in 
New York. He expects to be gone a month 
or six weeks. 

William Petry, lapidary, 905 Broadway 
Central Building, has gone on an auto trip 
to San Francisco. He will return via Santa 
Cruz, where he will spend a few days on 
his way home. 

Wm. Cavanaugh, Nogales, Ariz., who has 
been ill in a hospital here, has so far recov- 
ered as to be able to leave the hospital and 
start for home. He gained 20 pounds in 
weight while convalescing. 

H. L. O’Neill, 514 Title Guarantee Build- 
ing, representing Emrich & Schorsch, New 
York, is making a trip through the San 
Joaquin Valley. He will go as far north 
as San Francisco and will be gone three 
weeks, 

Miss Pearl Lichty, who has been with 
the Meyer & Talbott Co. for a number of 
years and is well known among jewelers in 
this section, has resigned her position and 
gone to El Paso, Tex., on a three-months 
visit to old friends. 

Hugo Steinkopf, window dresser for 
Feagans & Co. for two years past, has left 
and gone to Big Bear Valley. His place 
has been taken by Fred Dodge, who has 
held a similar position with another large 
mercantile house in this city. 

Durward Howes, Jr., of B. D. Howes & 
Son, pearl merchants in the Brack Shops, 
W. 7th St, has just returned from a trip 
east during which he visited New York, 
Boston, Philadelphia and Washington. He 
came home by way of New Orleans. 
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Harold Zimmer, formerly with Wm. 
Petry, lapidary, has become associated with 
his brother Walter Zimmer in the office 
here of L. A. Giacobbi & Co., San Fran- 
cisco. He will be in the office most of the 
time. Walter is traveling and looking after 
the outside business. 

M. Mancini has just opened a manufac- 
turing jewelry establishment for the trade 
at 702 S. Spring St. Mr. Mancini has been 
known to the jewelry trade in Los Angeles 
for a number of years. He was recently 
with Kaplan Bros. He has with him Mr. 
Chapparell, also well known to the local 
trade. 

William Wieschendorff and R. E. Matte- 
son, who some months ago opened the 
Jewel Craft Shop, 818 W. 7th.St., have de- 
cided to discontinue and have sold their 
shop equipment to George Schenck. They 
are disposing of their stock by a special 
private sale. Mr. Williams says he will re- 
tire from the jewelry business. 

The Lawrence L. Moore Co. is now 
nearly settled in its new store, 419 W. 7th 
St. Only a little more interior decoration 
remains to be done. The location is a good 
one, being near the center of the retail sec- 
tion of the city. Mr. Moore has been in 
Los Angeles four years. Before that he 
was in business for 25 years in Seattle, 
Wash. 

Pearlin Jewelry Co., 320 W. 7th St., not 
entirely satisfied with their present loca- 
tion, have taken a lease of the store at 338 
S. Broadway, formerly occupied by them, 
and will give up their present store, which 
they have occupied for four years. Their 
new lease does not go into effect, however, 
until Tan. 1 next. The Broadway store is 
now occupied by I. H. Treister. 

Los Angeles jewelers have been well 
represented on the local juries recently. 
Clem S. Glass, of Brock & Co., has been 


serving in the Federal Court. L. S. Nord- 
linger, of S. Nordlinger & Sons, and 
Chester Montgomery, of Montgomery 
sros., are on the Grand Jury. C. H. Blake 


of the gold jewelry department of Brock 
& Co., has finished a term of five weeks in 
the Superior Court. 

The stock of M. Golob, 616 S. Broadway, 
is being sold at cost under the direction of 
Wm. H. Moore, Jr. W. R. Maeder has 
charge of the sale, assisted by Miss Adele 
Hendrickson. Mr. Golob is reported to 
have gone to El Paso, Tex., and taken a 
position as salesman with Nathan Feder, 
formerly in business here. Norman Reis, 
who was with Mr. Golob here, is now in 
the Diamond Palace on S.. Hill St. 

Mr. Koke of Koke, Slaudt & Livermore 
returned a few days ago from a trip south, 
and has now started for the north, intend- 
ing to go up the Coast as far as Seattle 
and thence by way of the northern route to 
Denver. Mr. Livermore is at present in 
Portland, and Mr. Cannon in Denver. Jos- 
eph Lawton is making a trip for the com- 
pany to Riverside, Redlands and around 
the “Kite-Shaped Track.” None of them 
except Mr. Lawton expects to be back be- 
fore December. 

The following out-of-town jewelers have 
been in Los Angeles recently: J. F. Reed, 
Globe, Ariz.: E. H. Smith, Orange; E. L. 
Tiffany, Taft; C. C. Robinson, Jerome, 
Ariz.: Mr. Rasmussen, manager of the 
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Bartlett Jewelry Co., Ventura; Oscar 
Crowell, Riverside; C..W. Ernsting and 
Richard Jessop, San Diego; A. W. Cos- 
grove, Colton; Frank Frailberg, Sierra 
Madre; J. Hummel, Oxnard; H. E. Well- 
man, Alhambra; J. B. Rodgers, Pasadena; 
C. E. Miller, Van Nuys. 

M. P. Campbell, head of the repair de- 
partment of Brock & Co., is just home from 
a very delightful automobile trip with his 
wife. He visited San Francisco, Sacra- 
mento, San Jose and Lake Tahoe. He vis- 
ited a number of jewelry stores on the way, 
and found business conditions very favor- 
ablé among them. At Napa he saw John 
Bosworth, formerly for some years in 
Brock & Co.’s force. Mr. Bosworth is now 
engaged in-ranching. He also saw C. C. 
McKinley in San Francisco, where he is 
now associated with Crocker & Co.,: sta- 
tioners. Mr. McKinley was formerly head 
of the stationery department of Brock & 
Co. 








Pacific Coast Notes. ; 





Harry Hyman of San Francisco will,es- 


tablish a jewelry business in Manteca, Cal. ;: 


He was recently married to Mrs. Ettinger, 
a sister of the Helper Bros., part of whose 
store will be used for the new jewelry busi- 
ness. 

Joe Potter, jeweler of Arlington, Ore., 
has evolved what he thinks is a means of 
solving shortage of material. He has gone 
to the mines near Granite with an associate, 
Joe Potter, who is about to locate and work 
a claim. 

A. J. Wilkinson, formerly in the jewelry 
business in Detroit, Mich., is doing well 
with his new business at Tracy, Cal. Mr. 
and Mrs. Wilkinson motored to California 
from Detroit. The Tracy store is making 
somewhat of a specialty of watches. 

Fred B. King, old-established jeweler of 
Redlands, Cal., is demonstrating his faith 
in the city by greatly enlarging his display 
and installing eight very handsome new 
showcases. This is part of his celebration 
of a quarter of a century of business in 
Redlands. 








San Diego, Cal. 





Gilbert C. Arnold, one of the pioneers of 
the city and father of Ray L. Arnold, 
manufacturing jeweler, located in the 
Watts Building, died here recently in his 
75th year. He was a native of Illinois. 

John S. Ernsting, secretary of the Ern- 
sting Co., has been elected treasurer of the 
San Diego Kiwanis Club, recently organ- 
ized. Leo M. Schiller, another local jew- 
eler, has been named on the public affairs 
committee. 

Eric M. Kammeyer, optometrist, who has 
been located in San Francisco and Los An- 
geles for the past five years, has returned 
here and opened offices at 809 First Na- 
tional Bank Building. Dr. Kammeyer has 
been active in musical circles for a number 
of years. 








August Manecke has opened a jewelry 
store on W. Main and Prospect St., Merrill, 
Mo. The store has been neatly equipped 
with new fixtures and is-one of the finest 
establishments in that part of the country. 
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J. A. CONN 











The man you want then is J. A. Conn. I have had years of experience and have been successful in this 
line of work. You can trust me to sell goods. Sell them to people who have not intended to buy “Just 
yet.” Sell them in such a way as to be a prominent asset to your business after the sale is over. 


Write or Wire Me for Open Dates 
All Business Confidential 


Home Address 

Lakewood, O. 

1364 Hall Ave. « 
Phone Marlo 2413 bl 


Do You Need Some Ready Gash? 
Do You Want To Quit Business? 


Thousands of men can show goods courteously, carry out in- 
structions carefully and look after the desires of the trade in 
a highly satisfactory manner; these men are indispensable to Hf 
the retail merchandising fraternity. They may be called local 
Service Specialists. 


However, when you need a lot of money in a short time 
you want a man with organizing experience who can put on 
a big sale and turn a lot of merchandise into cash in 
a short time. 


JEWELRY Cleveland, Ohio [ 
AUCTIONEER 414 Citizens Bldg. 


Phone Central 5677-K 























“New Era’ Special Values 


Write us before placing your orders for 
optical goods—it pays to investigate. 






OUR LEADERS 


No. 700B—“ZYLTEX” 1/10 12K. Gold Filled Zylonite 
frame, with flat side comfort temples, fitted with toric 
40 mm. lenses, all focus No’s. Per ten, $15.00. 


poe 


No. 701B—“ZYLTEX” 1/10 12K. Gold Filled finger 
clip eye glasses, fitted with toric lenses, 40 mm., all 
No.’s. Per ten, $14.50. 


New Era Optical Co. 


Lowest Price Optical House in U. S. A. 


123 W. Madison St. Chicago 








TO THE TRADE 


We are now prepared to meet all demands for your 
Fall and Xmas needs on 834, 934, 1014, and 11 Ligne 
Movements ahd complete Watches in all grades, shapes 
and makes. 

We are also in a position to supply all your needs 
on Gent’s Watches in all sizes, shapes, grades and 
makes. 

Our salesmen will be out in the near future with 
a new and complete line and any orders you may favor 
them with will be given our prompt and undivided 
attention. 

In the meantime write for our illustrated circular and 
price list showing a few of the numbers we are in a 
position to make immediate deliveries on. 


I. TANNENBAUM CO. 


Importers and Manufacturers of Watches 


121-123 Canal Street New York 



































LEARN-ENGRAVING ! INDIVIDUAL 
INSTRUCTION-BY-MAIL- NO -TEXTBOOKS 
ACTUAL-CUTTING-ON-METAL-PLATES! == 
SCRIPT- ROMAN #2522. MONOGRAMS #252 
ORNAMENTAL: DECORATION #2522. ENTIRE? 
COURSE #6522. TOOLS-AT-W/HOLESALE 
% 1 =30YEARS-OF-EXPERIENCE* == 
laa FORMERLY: WITH -TIFFANY & CO.N.Y. 

a T.SORENSEN. 4-E- 4222ST.NEWYORK: 


"hers 25% TO YOUR SALARY! 
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J. H. Spiro and Clyde Schoenfeldt are in 
Butte, Mont. ; 

F. A. Presmeyer of S. Nordlinger & Sons 
is expected in this city, en route from the 
east. ‘ 

The Vulcan & Reiter Co., Inc., manufac- 
turer and importer of watches, 71 Nassau 
St., New York, has opened an office at 717 
Market St., this city. 

Charles Straus, of the California Jewelry 
Co., is on his Fall business trip east. A. 
Kosches of the same firm has returned to 
the home office here from an extended tour 
of the middle west. 

A. W. Huggins, president of A. I. Hall 
& Son, is motoring in his high-powered car 
through northern California, taking in all 
the grandeur of the Fall coloring, in that 
region of mountains and forests. 

Henry Wurkheim of S. Wurkheim has 
just returned from a motor trip through 
northern California and Oregon. He vis- 
ited Crater Lake and other beauty spots, 
finding jewelers all along the line prosper- 
ous with good stocks. 

Herbert Weinshenk and J. L. Miller are 
now on their respective territories for 
Mayer & Weinshenk. Jos. T. Kielty of the 
same firm is expected home next Tuesday 
from Honolulu where he has been on a sell- 
ing trip, which is reported to have been 
successful. 

The Oriental Jewelry Manufacturers, Tin 
Fat & Co., have just received a very fine 
lot of opals, brought over by their importa- 
tion department. These opals will shortly 
be distributed among the eastern jewelers, 
made up into odd and original designs of 
Oriental art. 

Among out-of-town visitors in San Fran- 
cisco at present are: L. A. Mead, Santa 
Clara; A. Carlesen, Fort Bragg; W. E. 
Kiefer, Sonoma; C. P. Jacobs, Vallejo; 
J. H. Martensen, Ukiah; George Weston, 
Gloverdale; Robert Weston, Healdsburg; 
M. P. Barrett, Newcastle; Ray S. Smith, 
Oakland, and E. N. Weed, Richmond. 

In January, 1921, the Pacific Coast Watch 
Material Jobbers’ Association will meet in 
this city. The recent quarterly meeting has 
just closed at the Clark Hotel, Los Angeles. 
San Francisco jobbers represented at these 
meetings were Nordman & Aurich, R. & L. 
Myers Co. and the Morgan & Allen Co. 
One of the talks was by Bert Nordman. A 
banquet closed the affair. 

E. Spitzer will have charge of the whole- 
sale department which I. Sugar of Ye Art 
Store, 29 Geary St., is installing. The shop 
in the Mutual Bank Building is about to 
be enlarged, to take care of the wholesale 
trade in art jewelry. It is expected that 
the stock will be ready about Nov. 1 when 
Mr. Spitzer will start on a selling wholesale 
trip which will extend as far as Chicago. 

The San Franciso and Bay Counties 
Manufacturing Jewelers’ Association held 
its annual meeting on Thursday last. Prog- 
ress was reported, both in membership and 
activity, on the part of the organization. 
Joseph H. Thompson has been engaged to 
act as field secretary. Mr. Thompson is 
not a jeweler, but he is a business man of 
tried ability, and excellent results are anti- 
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cipated from his work. The annual election 
of officers will probably take place at the 
next meeting. The present officers are: 
president, Henry S. Bailey; treasurer, H. 
W. Tuckey, and secretary, J. H. Thompson. 

Extensive improvements are _ nearing 
completion at the store of Sorensen Co., 715 
Market St. Visitors to San Francisco are 
apt to remember the Sorensen firm as the 
one that has a big clock at the curb which 
keeps time for the busiest corner in the 
city, at 3rd and Market Sts. The addition 
to the store consists of a beautiful display 
window, three-sided, so as to permit of 
wide space for the plate glass. The win- 


dow mountings are of bronze and mahog- 
any. 








Few out-of-town jewelers have been in 
the city recently. Two however, were here 
during the past few days. One was Henry 
Basse, of the A. Basse Jewelry Co., Quincy, 
Ill, and the other was T. L. Ferguson, 
Bonne Terre, Me. 


R. T. Kroeger, of the Sarter & Kroeger 
Jewelry Co., is back from a six weeks sell- 
ing trip in the south. L. G. Sarter, who has 
been gone on the same mission, returned 
from Missouri, Kansas and Nebraska, af- 
ter a four weeks trip for the same object. 

About 35 members of the sales depart- 
ment of the Hess & Culbertson Jewelry Co., 
were entertained a few evenings ago, with 
a banquet given by the company at the 
American Annex Hotel. The company 
tenders its sales people two banquets each 
year, one in September and another in the 
Spring. Reports on the salesmen’s quotas 
were received and various topics of interest 
to jewelry salesmen were informally dis- 
cussed. In the absence of George J. Hess, 
president of the company, Leo J. Vogt, 
manager of the store, acted as master of 
ceremonies. 








Omaha. 


ce 


C. W. Hansen, Omaha jeweler, is re- 
modeling his place of business on Leaven- 
worth St. 

August Webber, of the Koppel Supply 
Co., Omaha, underwent an operation for 
appendicitis at a local hospital. 

Mallory & White, Desmet, S. Dak., have 
dissolved partnership and the business has 
been taken over by Mr. Mallory. 

J. M. Washburn, traveler for the Byrne- 
Duff Jewelry Co., has been in off the road 
for a week on account of illness. 

E. E. Field, known as the dean of jew- 
elry travelers in Omaha, has been in for a 
week replenishing his sample cases at his 
headquarters at the A. F. Smith Co. 

Henry M. Reed, jeweler of Pierre, S. 
Dak., has been spending a vacation in ‘Chi- 
cago. He stopped to visit with Omaha job- 
bers on his way home. He was formerly in 
the jewelry business in Nebraska and is 
well known here. 

Albert Edholm, in the jewelry business 
on 16th & Harney Sts., the main business 
‘thoroughfare of Omaha for many years, 
is closing out his stock, with the intention 





CIRCULAR 


141 


of quitting business. He is announcing 
some reduction in the price of his goods as 
a closing out feature, and expects to have 
his stocks pretty well cleaned up when the 
holidays are over. 

Among the jewelers who were in Omaha 
during the week were: E. F. Strain, Greg- 
ory, S. Dak.; Harry Martin, Lyons; G. F. 
Linder, Oakland, Ia.; H. L. Braun ‘and 
wife, Tekamah; O. C. Zinn, Hastings; 
William Metzgar, Manning, Ia; L. J. 
Schrunk, Anthon, Ia. 

The jewelry and watch repairing estab- 
lishment of J. J. Richter, 1612 Harney St., 
in Omaha, was entered by burglars, and 
about $200 worth of watches were stolen 
a few nights ago. The marauders entered 
by breaking a window. ‘No arrests have 
been made and none of the goods has as 
yet been recovered. 

Ak-sar-ben festivities last week, while 
they brought to Omaha as large a crowd 
as they have ever brought in the past, did 
not yield much extra business to the jew- 
elry wholesalers. In years past the jew- 
elers often took this occasion to come to 
Omaha to do some of their buying, but of 
late years they have made this more of a 
festive occasion and have paid little atten- 
tion to business during that week. 





Evansville, Ind. 


et 


E. A. Rhodes, a leading retail jeweler at 
Chrisney, Ind., was a business visitor in 
Evansville a few days ago. 

John Stocking, a pearl button manufac- 
turer at Rockport, Ind., was in Evansville 
a few days ago on a business mission. 

The Rockport pearl button factory at 
Rockport, Ind., a few miles east of this city, 
has been closed down for several days and 
it is expected the plant will remain closed 
indefinitely. The reason given is the lack 
of demand for pearl buttons at this time. 

Jewelry and other stock valued at more 
than $2,500, was stolen a few nights ago 
from the C. G. Adams & Son store at 
Goshen, Ind. The front door of the store 
was unlocked with a skeleton key. The 
police of Goshen have been unable to find 
any clue to the robbers. 

The second annual Evansville exposition 
is being held at Cook’s Park here and will 
come to a close on Oct. 16. If good 
weather prevails, it is expected that the ex- 
position will draw many out of town visi- 
tors to the city. Retail jewelry merchants 
of the city are interested in the exposition 
along with the. other business men. It is 
expected that the retail trade of Evansville 
will be greatly stimulated by the exposition. 

Retail and wholesale jewelers of Evans- 
ville are vitally interested in the proposi- 
tion to build a bridge across the Ohio River 
at this place. The estimated cost of the 
bridge is $4,000,000. Samuel L. May, the 
president of the Chamber of Commerce, 
has appointed a committee which will go to 
Washington, D. C., within a short time to 
try and secure federal aid for the building 
of the bridge. The State legislature of 
both Indiana and Kentucky also will be 
asked to make appropriations for ‘the 
bridge. It is claimed that the building ‘of 


the bridge will bring a larger volume of 
retail trade to the city from year to year. 
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Success May Hinge Upon the Watch 
Which You Recommend 


A jeweler is known by the watches he features. 


Many a jeweler attributes a large measure of his suc- 
cess to a wise choice of the watch with which his store 
is most prominently identified. For it is unquestionably 
one of the deciding factors in the confidence which the 
public bestows upon him. 


Thousands of jewelers who feature South Bend 
Watches above all others, have taken into consideration 
their unsurpassed accuracy, the wide range of distinctive 
designs offered and the popular esteem which quality 
plus consistent national advertising has built up with the 
consumer. 


These jewelers have been rewarded by seeing their 
watch departments grow in both popularity and profit 
and fully realize that every effort they expend in making 
The Watch with the Purple Ribbon more popular in 
their community adds equally to their own success. 


SOUTH BEND WATCH COMPANY, South Bend, Indiana 
For Years, Makers of Standard Railroad Watches 


South | 


The‘Watch with the ¢ Purple Ribbon 


SL 























JEWELERS’ 





That this department skall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
CrrcuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 
































The Importance of Rapid Turnover 


Written Expressly for The Jewelers’ Circular 




















NE of the greatest dangers that lies 

in the path of retail merchandising 
during the next few years is the danger of 
too slow a turnover. Now, as never be- 
fore, the matter of a rapid turnover is of 
the greatest importance to the retailer. 
Prices of all commodities are high and 
according to the best authorities, have 
reached the peak and the retailer is face 
to face with the problem of price declines, 
and it is one with which every retailer 
must reckon. During the next few years, 
possibly months, we are going to see the 
prices of all commodities decline. Some 
authorities tell us this will not come this 
year, and others say not next year, and 
probably the price pendulum will never 
swing back to the position it occupied in 
1914. Some state that the decline will be 


gradual and will not disturb business. 
Nevertheless, the retailer must face the 
possibility of sudden price decline. Al- 


ready we are beginning to feel prices easing 
up a little in many lines. Whether prices 
decline gradually or suddenly; whether 
price declines come this year or next year, 
we will in time see conditions change, 
markets over-supplied, demands for goods 
checked and prices declining. These are 
conditions which we must face, and the 
retailer who fully appreciates these facts 
and sets about it now to put his stock in 
order for that time by speeding up his 
turnover, will have little to fear from sud- 
den price decline. 

No matter whether we are one of those 
who believe that the present market con- 
ditions are permanent and that the prices 
will never return to pre-war levels and 
that we are on a permanent high-price 
level, it is a part . £ wisdom to be prepared 
for this contingeucy, even though we are 
inclined to believe that we may never have 
to face it. Remember that old adage “An 
ounce of prevention is worth a pound of 
cure.” : 

And no matter what our belief regarding 
Prices, this matter of rapid turnover is of 
great importance in the success of any 
retail business. Net profits are directly 
dependent upon turnover, and net profits 





are of course the final aim of merchandis- 
ing and every merchant is vitally interested 


in anything that will affect his net profits, 


therefore, this subject of turnover is of 
interest to every merchant, 

Profits during the past few years have 
come easy. Many dealers with large 
stocks on hands at the beginning of the 
price movement upwards have made highly 
satisfactory profits, due to the fact that 
their stock increased rapidly in value while 
on the shelves. However, the large net 
profits which have been made during the 
period of rising prices by some dealers 
cannot be claimed to be due to good mer- 
chandising. 

A dealer with a large stock and slow 
turnover found his stock increasing in 
value rapidly, although in quantity it may 
not have increased one whit, and if he fol- 
lowed the markets and marked his merchan- 
dise according to the figure, he would have 
to pay to replace it, he made large profits. 
And so during the trend of prices up- 
ward, many merchants cast aside this mat- 
ter of turnover and purchased heavily in 
all lines where they thought it would be 
of advantage to them to do so, and where 
they thought further increase in prices 
would occur, and by so doing add further 
to their profits. But conditions today are 
changing. Prices are in all probability at 
their highest and the merchant is face to 
face with the problem of price declines, and 
this subject of rapid turnover takes on 
greater import with each passing month. 
Sudden price declines would spell ruin to 
scores of merchants. Many are carrying 
heavy stocks and it would be impossible 
for them to unload this large stock rapidly 
enough to keep pace with the price declines 
were they to be as rapid in their decline as 
they were in their upward movement. Even 


‘steady price declines would wipe out the 


profits made during the past few years by 
hundreds of merchants, because of their 
large stocks and slow turnover. For ex- 
ample, a merchant who has a stock of 
merchandise ‘valued at $40,000, based upon 
present values, with sales of $50,000 an- 
nually, actually has a turnover of approxi- 








mately but once a year; for the total net 
cost of the goods would be in the neighbor- 
hood of $40,000. If prices should decline 
during the year 25 per cent., this merchant 
would have to accept a loss of 25 per cent. 
upon his merchandise, or approximately 
$10,000. While on the other hand, a 
merchant with a stock of only $10,000 with 
sales totaling $50,000 annually, would have 
a turnover of four times a year; for as 
in the case above, the total net cost of the 
goods sold would be somewhere near $40,- 
000 and with a stock of only $10,000 this 
merchant would necessarily need to turn 
his stock four times a year in order to 
make sales, the cost of which was $40,000. 
In this merchant’s case, if prices were to 
decline 25 per cent. his losses would be 
only $2,500, as compared with the loss of 
$10,000 in the case of the first merchant. 
Thus one can readily realize the importance 
of rapid turnover in face of the possibilities 
of price declines. 

Furthermore, now that the high prices 
have reached their peak, rapid turnover 
again takes its place among the important 
elements of successful merchandising, even 
though we were assured against any price 
decline. Therefore, the merchant should 
carefully consider this element of rapid 
turnover in relation to the success of his 
business, no matter what may be his belief 
regarding prices for the future. 

The oftener a merchant can turn his 
merchandising over in exchange for the 
customer’s money, the larger will be his 
earnings. 

Net profits are affected very largely by 
the rate of turnover. 

The more rapid the rate of turnover, the 
less capital it requires to carry on the 
business, thus decreasing the amount of 
interest charges and adding to net profit. 
Some merchants agree that in case the 
merchant has his own capital and does not 
need to borrow in order to carry on his 
business, this matter of interest does not 
need to enter into the argument. But this 
is a mistaken idea. No matter whether the 
merchant has his own capital or whether 
he borrows capital, the matter of interest 
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The Value of Gold Filled Watch Cases 
Is Unquestionably Established When 
Protected by the Nawco Trade Mark 





BILLED THROUGH JOBBERS ONLY 


North American Watch Co. 


MANSFIELD, OHIO 
15 Maiden Lane, New York 31 No. State St., Chicago 
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on the capital invested enters in the cost 
of operating the business, whether or not 
the merchant charges it into his costs. Of 
course, many merchants argue that if they 
do not charge into his costs a fair and 
reasonable rate of interest on the capital 
invested, their net profits are larger. This 
is true in theory, but a rare case in actual 
practice. To the average merchant this 
seems like taking money out of one pocket 
and putting it into another, and while it 
may be true, it pays to do precisely that, 
if you are to know whether you are making 
money asa merchant. This item of interest 
is as much an intricate part of the cost of 
doing business as is rent, advertising, 
clerks, salary or any of the other items of 
expense, and the merchant who does not 
charge into his costs a fair and reasonable 
rate of interest on his capital invested, is 
sapping, not the public pocketbook, but his 
own cash drawer, and is cutting into his 
own net profits because he does not have a 
thorough knowledge of those jtems that 
should enter into his cost of doing business. 
If a merchant has $10,000 invested in his 
business, he is entitled to a fair interest 
earning on his money, the same as though 
it were invested in the business of another. 
But to get back from the digression, quick 
turnover lowers costs through decreasing 
interest charges. Take the case of the two 
merchants above. The merchant with a 
stock investment of $40,000 must charge 
into his costs interest charges to the tune of 
at least $2,000, whereas the merchant with 
only a $10,000 stock investment needs only 
to charge $500 to interest, a difference of 
$1,500 which in itself is a fine saving, with 
the volume of sales in either case the same. 
The merchant with $10,000 invested has 
an interest charge in his cost of operation 
of 1 per cent. against 4 per cent, in the 
case of the merchant with $40,000 invested 
as based upon the total sales. But if the 
merchant with $40,000 invested would re- 
duce his stock to $10,000 as in the case of 
the other merchant, he would decrease his 
interest charges $1,500 a year, thus adding 
this sum to his net profits, and further- 
more the $30,000 released for the stock 
could be invested in good, safe securities to 
yield a net return of at least $1,500, thus 
his income would be increased $3,000 a 
year. This is in no wise an extreme ex- 
ample, for I know a merchant who has 
accomplished even better results by speed- 
ing his rate of turnover and thus releasing 
capital which was invested elsewhere. 


Rapid turnover also insures a fresh stock 
of merchandise at all times, thus eliminating 
loss through spoiled and shelf-worn goods 
which must be thrown away, thereby creat- 
ing a dead loss or in the case of shelf- 
worn goods, it must be sold at a sacrifice. 
Rapid turnover decreases the possibilities 
for loss through changes in styles and 
seasons. Because where a rapid rate of 
turnover is maintained, no sudden changes 
will catch the merchant with a heavy stock 
on hand which he must dispose of at a low 
figure in order to rid his stock of non 
sellers. Losses occurring through these 
various sources oftentimes run into great 
sums of money during a year’s time. 
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Rapid turnover releases capital with 
which the merchant may reach out and 
take on some of the so-called sides and 
thereby broaden the scope of his store ser- 
vice to his customers, increasing his vol- 
ume of business and adding to his net profit. 
This is the age of sidelines. Merchants 
in all lines of business are falling in line 
with the movement and are profiting there- 
by. Any merchant will do well to care- 
fully consider the sidelines that can be 
handled along with, his regular line that 
can not only be handled advantageously 
therewith, but will yield a good profit as 
well. Some merchants hesitate on the 
threshold of adding sidelines along with his 
regular line, because of the lack of sufficient 
capital, but this can be overcome readily by 
speeding the rate of turnover in its regular 
lines and thus release capital with which to 
invest in sidelines. Hundreds of merchants 
all over the country are doing this very 
thing. One merchant in a middle western 
state increased this turnover from 3 to 6 
times a year, thus releasing sufficient cap- 
ital with which he added several new lines 
from which he has increased sales more 
than 10 per cent. and almost doubled his 
net profits. Many other merchants have 
accomplished similar results and some 
have accomplished results that are even 
better. 

These are some of the advantages of 
rapid turnover and even though there was 
no possibility of prices declining, merchants 
will profit by speeding up their rate of turn- 
over. 

The next question, naturally, is “how 
may the rate of turnover be increased?” 
One of the principal reasons for slow turn- 
overs, and the one reason that accounts for 
slow turnover in the large majority of 
stores, is that the merchant carries too 
heavy a stock of merchandise for the vol- 
ume of business done. While on the other 
hand some merchants are not doing the 
volume of business they should or could do 
with the same stock and for that reason 
their turnover is slow. There are in- 
stances when merchandise must be pur- 
chased in certain quantities and if sales are 
not larger the turnover is necessarily slow, 
whereas a little special effort applied to 
promoting the sales would speed up the 
turnover. Therefore, broadly speaking, 
there are only two methods by which the 
merchant may increase his rate of turn- 
over. First, by reducing the amount of 
stock carried, without suffering any loss 
in trade. Secondly, by increasing the vol- 
ume of sales without increasing the amount 
of stock carried. Which method should be 
followed must depend upon various condi- 
tions in each individual case. Both meth- 
ods may be applied in some cases. It most 
cases it is possible, for the merchant to in- 
crease his sale and at the ame time decrease 
his stock, thus effecting a more rapid rate 
.of turnover. 

The best method to following in working 
out a more rapid rate of turnover is to 
first departmentize the store, having all 
stock of a similar nature altogether in one 
department, and then keep an accurate 
record of all purchases and all sales for 
each department separate. In order to do 
this systematically and accurately, it is 
best to have a separate form upon which 
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you can enter this information for each 
department. As soon as you have depart- 
mentized your stock, you should then in- 
ventory each department separately and 
enter the amount of the inventory on the 
form you have provided for that depart- 
ment. When your stock is thus depart- 
mentized, it is not necessary to inventory 
all at the same time. One may take a de- 
partment at a time, thus facilitating the 
matter of taking inventory. As invoices 
for goods purchased are received, you 
should charge to each department those 
items that are sold through it. 

Sales from each department should be 
kept separate. This may be done by re- 
quiring a sales slip made out for each sale 
or sales made from various departments 
and at the close of the day, separate the 
sales slips according to departments and 
total each department’s sales and enter on 
the form prepared for it. Or sales for each 
department may be kept separate through 
the use of cash registers, either by having 
one large register upon each department’s 
sales maybe registered separately and to- 
taled on the register separately, or small 
registers may be had for each separate de- 
partment. If, however, the store uses a 
cashier system, the cashier can keep sales 
separate. 


Now, then, you should determine the rate 
of turnover you wish to attain in each sep- 
arate department. In one department you 
may attain a turnover of twice a year, while 
in another the turnover would be twelve 
times a year. This will depend alfogether 
upon the nature of the merchandise handled 
in the various departments. Knowing the 
average rate of turnover you wish to secure 
for the store as a whole you can determine 
what rate the varous departments should 
attain in order to secure this average. 
Gauging. from past experience and sales 
you should determine the amount of stock 
investment that should be carried in each 
department in order to attain the rate of 
turnover you have set for each department. 

With these records before you constantly, 
you can tell at the close of each week or 
month just what progress each department 
is making. 

These records may be kept on a card 
system, which may be easily arranged, 
using a new card for each month. Know- 
ing the average amount of stock carried 
in the department, you can total the sales 
made during the month and gauge the rate 
of turnover. If the rate is not up to your 
figure, you can cut down the stock, thus 
increasing the turnover. By keeping a rec- 
ord of the purchases and sales, you can 
readily determine whether the stock in the 
department is exceeding the maximum set 
or not. With these records for each de- 
partment the merchant can determine which 
months of the year are the best selling 
months for that department and thus have 
his stock at a maximum during such months 
and allowing his stock to decrease during 
the slow months, thus further increasing 
his rate of turnover. 

These records also enable the merchant 
to watch the sales development of each de- 
partment and to apply special effort where 
it develops is necessary. Of course, every 
merchant is anxious to build up larger sales 
and he should keep his ears open for new 
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Extremely thin at no sacrifice of accuracy 
Maximus movement 21 jewels 
Riverside movement 19 jewels 


$200 to $325 or more 
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The Waltham Scientific Main Spring— 
The Power That “Drives” Your Watch 


HE Main Spring is to a 
watch what gasoline is to 








an automobile—the power 
that drives the mechanism. 
With this difference—that the 
Main Spring of a watch must 


supply power with a constant and 
even tension—with no acceleration 
or diminution in order to secure 
accurate time-keeping. 


A Main Spring should measure in 
length, width and thickness cor- 
rectly for the particular size of 
watch it is to fit—as, for example, 
a Main Spring for a gentleman’s 
size high-grade watch should mea- 
sure. 25 inches in length and be 
approximately three times the thick- 
ness of a human hair. 


The problem that confronted watch- 
makers was to produce a Main Spring 
without any variation of thickness for 
its entire length. This problem was 
solved by John Logan, an inventor of 
the Waltham Watch Company, who 


perfected a method and created the 
machines which have made Waltham 
the largest and most famous Main 
Spring producers in the world. 


The superior time-keeping ability of 
Waltham Watches created a world 
demand for Waltham Main Springs. 


You will observe in the illustration 
(above) that a unique feature of the 
Waltham Main Spring is the reverse 
curve, so difficult to produce, yet so 
essential to time-keeping depend- 
ability. 

This reverse curve adds power as the 
spring tension diminishes, giving the 
Waltham Watch an equality of mo- 
tive power during the twenty-four 
hour interval of winding. 


From the brief description and proof 
it is easy to understand that the un- 
scientific hand-made Main Spring will 
cause erratic time-keeping and dissat- 
isfaction. 


The Waltham Scientific Main Spring 
protects the money you pay for a 
watch and provides another important 
reason why your Watch Selection 
should be a Waltham. 


This story is continued in a beautiful booklet in which you will find a liberal watch 


education. Sent free upon request. 


WALTHAM 


THE WORLD'S WATCH OVER TIME 


Waltham Watch Company, Waltham, Mass. 
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ideas and suggestions that will aid him in 
increasing his sales, for increased sales will 
mean a higher rate of turnover. But with 
this system, he is able to know which lines 
are moving at a satisfactory rate, and which 
are not, and can get behind those lines 
which are stagnant and stir them into ac- 
tivity. 

The merchant should not stop in his fight 
for a more rapid rate of turnover when he 
attains a rate which is the average for his 
line of business, but should push on with 
the hope of establishing a new record for 
turnover in his line. Because the average 
rate may be four or five times a year is 
no reason why a rate of 10 or 12 times 
cannot be accomplished. 

Remember in figuring turnover, both the 
stock and sales must be figured from the 
same basis. That is, both must be figured 
at cost or both at retail. For a merchant 
whose sales are $50,000 and his stock at 
cost is $10,000 to state this turnover is five 
times, is mistaken. This cannot be. He 
must reduce his sales to cost and divide the 
cost of the stock into the cost of the goods 
sold. 

Now is the time to begin preparing for 
speeding up turnover. As the new year ap- 
proaches, everything can be in readiness for 
starting the new year right. Stock can be 
departmentized, record cards printed and 
ready for use and all figures determined 
well in advance so that your fight for a 
more rapid rate of turnover will move off 
smoothly. 

Again let me impress upon my readers 
that now is the time to prepare to meet the 
inevitable—price declines are most sure to 
come and the merchant with a rapid turn- 
over will lose little through such declines. 





Protecting Ideas 





AN engraver and repairer in a jeweiry 

store in a city of 12,000 inhabitants 
designed a small “trade-mark” of his own. 
It consisted merely of a curving spray, 
taken from a bit of moss, with his micro- 
scopic initial in the bend. It added dis- 
tinction to ring lettering, and as he did 
excellent work, the fact of the workman’s 
mark being on a silver spoon or an initialed 
watch came to have a special significance 
which advertised not merely the store, but 
the work done in the shop. There was, 
perhaps, not enough in the local trade to 
warrant copyrighting, or registering, the 
little insignia—but again, perhaps there 
was, too, for one day a clumsy imitation 
of the design was found by the worker, 
who laughed at it. Certainly, when the 
slow, but sure increase in business was 
considered, with its very certain significance 
of excellent work, failure to register the 
“trade mark” was equivalent to neglecting 
to copyright a poem or song of possible 
value. 

Many a little wrinkle, bit of design, 
touch of inspired craftsmanship has devel- 
oped into great money makers, and vig- 
ilance should be exercised in guarding 
“little things” that are of price, whether 
gems or ideas. Rg. 3. 3. 
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Halloween Suggestions 


yy saeow trimmers on the search for 

novel material find the approach of 
Halloween an opportune time because of 
the many novel effects this unique occasion 
offers. While the jeweler cannot apply this 
holiday to his goods quite so advanta- 
geously as the department store or the candy 
store he can nevertheless arrange a display 
that will have some practical bearing on 
the day. For the jeweler who does not 
care to arrange an elaborate display for 
this event, but rather some simple combi- 
nation that will associate itself with the 
day and yet have sales value, the following 
arrangement can be applied: In the center 
of the window a small group of Halloween 
invitations written on fancy cards appropri- 
ate for the day. A little nearer to the front 
part of the window and right before these 
invitations (which can be on a small tray or 
stand) several books on Halloween games. 
Then on each side of the display a sample 
candlestick with a candle in it—a few plates 
properly set with some silverware, the 
plates bearing a Halloween paper napkin— 
a clock or two—some cut glass—and a few 
other household specimen articles carefully 
selected from the jeweler’s stock. A fancy 
lettered sign on orange paper would ad- 
vise: 





HALLOWEEN 


Three Things to Think | 
About | 
Your Guests 
Your Stunts 
Your House 





By arranging sample candle holders, 
candy trays, silverware and trays, good sug- 
gestions are made for appropriate Hal- 
loween purchases that are needed to cele- 
brate the event in party.—C. T. H. 


Bolstering the Buying of Beads 
(THE jeweler wishing to take advantage 

of the present inclination on the part 
of the women to favor the wearing of beads 
of all kinds can arrange the following out- 
lined window exhibit. 

In this display a full assortment of beads 
of all kinds, including the popular crystal 
and jade type can be effectively shown. This 
is accomplished by arranging a series of 
cardboards cut to a more or less tapering 
point and each -cardboard covered with a 
different colored piece of silk in representa- 
tion of the general colors of gowns and 
waists worn by women. In this way an 
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exhibit is worked up which, in its illustra- 
tion, correctly conveys to the onlooker just 
how the beads would show up against a 
gray chiffon gown or a white georgette 
crepe waist and incidentally offers the 
jeweler a rather novel window arrange- 
ment.—C. T. H. 


A Method of Keying Seasonable Sales 


HE jeweler who in his window displays 

endeavors to be timely so as to offer 
in proper season appropriate articles for 
hunting, fishing, motoring or whatever the 
time of the year may best suggest, can do 
well to follow the plan of consulting a de- 


_pendable almanac before forecasting these 


window displays. It is a well-known fact 
that the weather is generally more even 
and dependable at the period of a coming 
moon rather than a diminishing one and 
especially the approach of a new moon, a 
good sign of fine weather. As a means of 
guiding the display of such articles the 
jeweler will be keying his endeavors with 
the minds of keen sportsmen and the par- 
ticular opportunities offered in the ap- 
proach of the next new moon in the dis- 
play of articles which the hunter can use 
for his little Fall expeditions. In fact, an 
announcement of this fact through means 
of a novel window display card, illustrated 
with a painted clock or the display of a 
good full moon photograph, can be used to 
work up a rather original window layout.— 
C. Toe 


Birthday Parties 


CERTAIN store held a birthday party 

this year. The original idea was to 
have a little party for the customers and 
friends of the store. All day long a phono- 
graph played classic music, each lady was 
presented with a flower and the men with a 
souvenir. 

No special effort was mde to sell goods, 
but a special price was placed on a few 
items that were overstocked. The whole 
affair had a real party atmosphere. 

Special invitations were mailed in ad- 
vance and the store was crowded all day 
long. At the end of the day it was found 
that the sales were more than double those 
of an ordinary sale, and a lot of people 
who had never been in the store before 
had visited it. 

This experience shows that such parties 
pay if rightly conducted; that if sufficient 
attention is given to making it a real party 
for the customers and friends of the store, 
these customers and friends will recipro- 
cate by spending their money there. Such 
a party has the added advantage that it at- 
tracts the attention of the people to the 
store. It is advertising that brings im- 
mediate returns and which does not cost 
very much money. 





As the liner left the wharf at New York, 
the free and enlightened American citizen 
heaved a sigh of relief. “I guess I’ll have 
a highball,” he said to the steward. “I 
guess not, sir,” replied the affable steward, 
“not yet.” “Why not?” said the U. S. A. 
man, “this is a British ship, isn’t it?” “Yes, 
sir.” “Then why can’t I have a drink?” 
“We have not yet passed the Statue of 
Liberty, sir,” replied the steward with un- 
conscious irony. 
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Ready to satisfy the growing demand for a 
first-class pencil, at a popular price! 


That’s the MODERN. A pencil with beauti- 
ful silver finish. And, because of fewer parts, 
so simple in construction that it won’t “go 
wrong’’—even in the hands of a child. 


The MODERN is 


Ready for Immediate Delivery 
in Any Quantity 


Pays liberal profits, ensures quick turnover 
and our manufacturing facilities are such that 
we can make shipment the day your order is 
received. 


Sold only to the trade with generous 
discounts for quantity purchases. 


The HOGE MANUFACTURING COMPANY, Inc. 
215-217 Fulton Street, New York City 
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“Know Your Exact Cost of Doing Business 
and Be Not Deluded,” Says Director 
Wright, of Jewelers’ Research Bureau 




















VICTOR WRIGHT, director of the 

e Jewelers’ Research Bureau, has just 

sent out the following interesting letter re- 

ferring to the need of knowing exact cost 

of doing business in order properly to ad- 
just resale prices without entailing loss: 


Los ANGELES, Cal., Sept. 22, 1920. 
To the Subscribers to Sustaining Mem- 
bership Fund for Research Work. 
Gentlemen : 

The following message—giving as it does 
the first information to the trade concern- 
ing the average cost of doing business in 
the retail branch of the jewelry industry 
secured by the Harvard Bureau of Busi- 
ness Research, operating in our behalf— 
will, we believe, be of unusual interest to 
all of our  subscribers—manufacturers, 
wholesalers, jobbers and retailers alike. 

Under the date of September 17, the 
Harvard Bureau of Business Research 
writes as follows: 


“At the request of the Research Bureau of the 
American National Retail Jewelers’ Association the 
Harvard Bureau of Business Research commenced 
a study of the cost of doing business in the re- 
tail jewelry trade in the Summer of 1919. As a 
part of this undertaking the Bureau published 
Bulletin No. 15—Operating Accounts for Retail 
Jewelry Stores—last December, and since then has 
obtained uniform data from jewelers in all parts 
of the country as to their expenses during their 
1919-20 fiscal year, 

“The cost of doing business in the retail jewelry 
trade for the year 1919 averaged about 33% of 
net sales according to an analysis of reports which 
the Bureau has received. The above figure ap- 
plies to the merchandising part of the business 
only and does not include receipts and expenses of 
repair departments. It does cover all items that 
may properly be charged against the store, in- 
cluding rent, whether store is owned or leased, 
salary of partners or proprietor, and interest on 
capital invested. The 5% excise tax collected by 
the jewelers and paid to the Federal Government 
was deducted from gross sales and not included in 
the expense figures as part of the cost of doing 
business, 

“As a rule stores doing $50,000 or more annual 
business in 1919 showed a slightly lower total ex- 
pense in percentage of net sales than stores with 
sales Jess than $50,000 a year; the average total 
expense was approximately 2.4% less in the larger 
establishments, according to the preliminary tabu- 
lations. 

“A detailed analysis of the results of the Bu- 
reau’s research in the jewelry trade to date will 
be published as soon as completed and sent to all 
jewelers who have assisted in the work by fur- 
nishing reports from their stores.” 


Efforts have been made under sundry 
auspices from time to time to secure ac- 
curate and reliable data relative to the cost 
of operation upon the part of the retail 
Jeweler, but the lack of uniformity which 
has existed in the classifying of accounts 
and the exceedingly inaccurate accounting 
methods which have prevailed have robbed 
these efforts of a large measure of their 
value, 

We believe that this is the first time 
within the history of the trade that statis- 
tics have been and are being accumulated 
with a degree of accuracy sufficient to jus- 
tify their serious consideration. 





The results of the research now being 
undertaken by the Harvard Bureau will in 
consequence be awaited with increasing in- 
terest and should, in our judgment, claim 
the most earnest consideration of all 
branches of the trade—particularly in their 
bearing upon the determining of re-sale 
prices which will afford a net profit con- 
sistent with the legitimate requirements of 
the retailer. 

We believe that the retail jewelers of the 
country are living, for the most part, in a 
“fool’s paradise,” for while their. business 
is good yet the greater part of their profits 
is derived from the sale of old merchandise 
at the new level of prices. 

If present re-sale prices are maintained, 
then this profit will be reduced in the pro- 
portion that replacement of goods at ad- 
vancement prices becomes necessary. 

It is well to remember that much of to- 
day’s profits will be paid to the Govern- 
ment in the form of income and excess 
profits tax; while the remainder is being 
largely absorbed in the purchase of new 
goods at present values. 

Sincerely appreciating your co-operation 
—without which the results of our efforts 
would be so greatly minimized, 

Very sincerely yours, 


H. Victor WRIGHT, 
Director. 





The Friendly Appeal 





ssWE make money out of our friends. 
Our enemies will not trade with us.” 

This statement made by Elbert Hubbard 
is so exactly the fact, that it is a wonder 
that more retail merchants have not recog- 
nized it and fitted their own attitude to the 
public along those lines, states the Adver- 
tising World. 

The late Marshall Field once said that if 
he could be right 51 per cent of the time, 
he was satisfied. He was talking of busi- 
ness and the Field estate at the time of his 
death totaled some $43,000,000. 

The merchant who fails to make a direct 
appeal, exploits his wares somewhat along 
the following lines: 

“Our Fall goods have arrived.” 

Now Mrs. Brown, or Mrs. Smith, may 
not be interested a particle in this fact un- 
less you frame the sentence somewhat like 
this: “Mrs. Smith, you will be interested in 
our Fall stock, just arrived.” 

That is better, don’t you think? 

You are making your appeal directly to 
the person addressed and this arouses her 
curiosity. 

She wonders what the stock may contain 
of special interest to her. 

At times a storekeeper will say: 
is good value.” 

Now this may be a fact, but it is a state- 
ment that carries no personal element and 


“This 
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for that season will seldom arouse more 
than passing interest; but frame the remark 
something like this: “Madam, these values 
mean a saving to you.” 

Note the “You”; the direct appeal, as the 
person is always more interested in herself 
than in others and when you make your 
appeal in such a manner, as to inject the 
“you,” there is the working around for fur- 
ther argument. 

If you practise and hold the positive 
thought, this mental attitude will make a 
place for you and create that which you 
desire. 

It will be found that the merchant who 
strives to give the customer what he wants, 
when he wants it and in the way he wants 
it, is the one who makes many friends in 
business. The fellows that do not are those 
who have not yet recognized the fact that 
an enemy will not trade with them if they 
can get out of it. 


Some merchants fail to grasp the im- 
portance of this direct appeal and to those 
we suggest a little experiment. 

The next two customers who stop at your 
store, appeal to one with a plain state- 
ment of facts; with the other inject the 
“you will be interested,” or “you will save.” 

It was only a few days ago the writer 
had the “you” theory brought home to 
him with telling force. 


Arriving at the terminal of a Southern 
Winter resort, after a twenty-hour ride, he 
thought a walk to the hotel would be good, 
although he had never visited that city and 
did not know how far the hotel was. 

As the writer left the station he was 
hailed by the cry of “Taxi! Taxi!” 

They all had this cry, all but one driver 
who sized up the writer as a visitor and 
approached in a quiet way and instead of 
crying “Taxi” as did the others in plain, 
bald statement, this man said: “You will 
need a taxi to take you to So and So hotel.” 

As he said this, he arrested the writer’s 
attention, who stopped and asked: “Why, 
how far is it?” 


You see he had appealed to the “you” 
side, and “you will need a taxi!” did its 
work, 

Well, the writer rode and this man got 
the fare, because the others who cried 
“taxi” did not make the direct appeal. 

To some extent, the merchant holds his 
success in his own hands, The more friends 
he makes the greater his business will be. 
The more he gives the customer for his 
money the more anxious the customer will 
be to spend more money with him and re- 
turn again and again—B. T. M. 








Two of a Kind 


THE small son had misbehaved himself. 
His mother endeavored to administer 
corporal punishment, but failed to catch the 
young culprit, who rushed upstairs and 
made secure his retreat beneath one of the 
beds, so the story goes in Pearson’s Weekly. 
“Wait till your father comes home,” 
called his mother. 

In due course father returned and on 
hearing of the state of affairs, hurried up 
the stairs. 

“That you, dad?” came a voice from be- 
neath the bed. “Is she after you, too?” 
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mometers since somebody discovered that 


F. h ° / 4 temperature could be indicated me- 
asnton: all Es chanically. 


It is a beauty to look at—an adornment 
to any library, boudoir or office. And so 
sensitive to temperature changes that it will 
respond instantly even to the breath. Is 
guaranteed accurate. Has no glass tube to 
break. 


OSTRICH FEATHER 


FANS 
es... Thermo-Vane 


creasing their vogue to 


greater proportions this The Thermometer Beautital” 


teamed Fall and Winter. Indicates the temperature by means of a 
Steinmake Fans are of a flag that travels around the raised dial which 
quality unsurpassed. Cor- is graduated as plainly as the face of a 


rect in form and _ style. watch, — 4 vr 
pe being Made in many artistic designs and finishes 
> 


to harmonize with any setting. 
th . : 5 
e work of our French The Thermo-Vane will be advertised ex- 


Craftsmen exclusively. | tensively in leading national magazines and 
you know that will mean that you will have 
calls for same. There’s a handsome profit 
in this new novelty. And nearly everyone 
who sees it wants one. 

If you have not received our catalog and 
prices mailed to dealers, write for full par- 


ss rs il ticulars now. 
stélllMaxe 
The Emblem of Quality 


NEW CATALOGUE NOW READY 








J. A. STEIN | Manufacturers of S & B and Columbia Gauges, 
7 E. 37th St | Recording Thermometers, Counters, Etc. 


New York \ Brooklyn, N. Y. 
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The Horological Questionnaire 





Written expressly for The Jewelers’ Circular by Lester B. Pratt 




















Autnor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupaticns, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill and delicate precision instruments of every 
description come within the scope cf the watch- 
maker’s ability. It would be impossible to operate 
cur vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
abe to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 


(Continued from Technical Issue of Sept. 1.) 


QuEsTION—Assuming that we are re- 
quired to make a new train wheel or a dial 
wheel, how shall we proceed with the opera- 
lion? 

ANswEeR—For our first attempt in this 
direction we will assume that a new hour 
wheel is required, as this is perhaps the 
simplest wheel in a watch to make. As- 
suming that the old wheel has been lost, 
we can readily determine the number of 
teeth by referring to the formula previ- 
ously given for this purpose. As the hour 
wheel meshes into the minute pinion, it 
follows that the hour wheel should have 
the same diametral pitch as the minute 
Pinion. Therefore, our first step will be to 
determine the diametral pitch of the minute 
Pinion. We will make all of our measure- 
ments with a one-inch micrometer equipped 
with a vernier for reading to ten-thou- 
sandths of an inch. We find on examina- 
tion that the minute pinion contains 10 
leaves, the minute wheel contains 36 teeth 
and the cannon pinion 12 leaves. By the 


use of our 3 x 4 rule we can readily figure ~ 


out that the hour wheel will require 40 
teeth. Our next step will be to accurately 


“measure the 


distance of centers of the 
.. S$ aii and the minute pinion stud, as 
a preliminary step in determining the out- 
sae diameter of the hour wheel. We can 
measure the distance of centers quite accu- 
rately with a micrometer caliper if we re- 
move the cannon pinion and minute wheel, 
then measure across the center staff and 
minute wheel stud. We will assume that 
this measurement reads .268. Then we will 
measure the center staff, which we will as- 
sume reads .020, also the minute pinion 
stud, which we will assume reads .016, 
As the distance of centers does not in- 
clude the total diameters of the center staff 
and minute pinion stud, it will be neces- 
sary to deduct half the diameters of each 
from the total measurement over all. Con- 
sequently, half of the diameter of the cen- 
ter staff equals .010 and half the diameter 
of the minute pinion stud equals .008, 
which amounts to .018. As the total meas- 
urement over all is .268, then: .268 — .018 
= .250. Therefore, .250 is assumed to be 
the exact distance of centers between the 
center staff and the minute pinion stud. 
As this distance must be properly propor- 
tioned between the two members, we shall 
require some further calculations to arrive 
at the exact proportions. 
QueEsTion—How may we determine the 
exact pitch diameter of the hour wheel? 
ANSWER—We have demonstrated by 
careful measurement, that the distance of 
centers between the two members is .250. 
We have also figured out that the hour 
wheel should contain 40 teeth and have as- 
sumed the minute pinion to be 10 leaves. 
In all gear calculations a very important 
rule is this: the pitch diameters of the 
various members, and the respective num- 
bers of teeth should be in exact proportion. 
This rule has been mentioned previously in 
this article, but it is especially applicable 
in this case and must be borne in mind in 
all gear calculations. In our particular 
problem, the minute pinion of 10 leaves 
must revolve 4 times for 1 revolution of 


the hour wheel of 40 teeth. It follows, 
then, that the hour wheel, at the pitch 
circle, must be four times the diameter of 
the m.nute pinion at the pitch circle. Con- 
sequently, if we divide the distance of cen- 
ters, which is .250, into five equal parts, 
we may allot one part or .050 as half the 
pitch diameter of the minute pinion and 
four parts or .200 as half the pitch diam- 
eter of the hour wheel. We say half the 
pitch diameter of each, because the meas- 
urements of the two members merely gave 
us the radii of each. To obtain the pitch 
diameter we may simply multiply the re- 
spective measurements by 2, which gives 
us .100 as the pitch diameter of the minute 
pinion and .400 as the pitch diameter of the 
hour wheel. 

QuesTion—How may we determine the 
exact outside diameter of the hour wheel? 

ANSWER—To determine the exact out- 
side diameter, we will require the diametral 
pitch. To find the diametral pitch, we.may 


use the following formula: P = —, which 


reads: diametral pitch equals number of 
teeth (in this case, the number of leaves in 
the minute pinion) divided by the pitch 
diameter. 

Then if we insert the known values our 


-100 
formula will read as follows: P = —. 
10 
Our problem works out as follows: 
-100) 10.000 (100 
100 
000 


The quotient, 100, is the diametral pitch of 
the minute pinion and also the diametral 
pitch of the hour wheel which meshes 
into it. 

Now, in order to determine the outside 
diameter of the members, we must allow 
a certain measurement, termed the adden- 
dum, which, as previously stated, is the 


(Continued on page 163.) 
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Reduced Size Reproduction of a Full Page Advertisement Ap- 
pearing in the Saturday Evening Post Issue of October 9, 1920. 


FOR FINE WATCHES 











What care do you give your watch? 


Do you wind it up fully at the same hour each day? 


Do you have your jeweler examine and oil it at least 
once a year and, if necessary, clean and adjust the parts? 


Tue owner of an automobile realizes that the motor 
must be constantly lubricated and occasionally in- 
spected andadjusted. And yet this same man, perhaps, 
may allow his watch—a mechanism infinitely more 
sensitive—to run year after year without attention. 


The observance of a few simple rules will give your 
watch a longer life. In the conviction that a knowl- 
edge of these rules will benefit each owner of a watch, 
Wadsworth, maker of cases for fine watches, is 
bringing them to your attention 


On the care of your watch 


Make it a regular habit to wind your watch fully at 
the same hour each day— remember, it has to run for 
twenty-four long hours. 

If your watch is to run at highest efficiency and 
with the least amount of wear, it should be taken 
to the jeweler for oiling and inspection at least once 
a year’ It is especially important that a watch should 
have this attention before the last particle of 
oil has disappeared from the bearings. Occas- 
ionally, have your jeweler take the movement 





apart and clean it thoroughly. Every watch accumu- 
lates dirt particles which, in time, impede its per- 


formance. 
The fit of the case 


It is important, therefore, to have a case that does 
accurately fit the movement and protect it in order 
to reduce the accumulation of dust to a minimum. 


For 30 years Wadsworth has been making cases for 
fine watches—cases designed to fit exactly; cases as 
dust-proof and air-tight as it is possible to make them. 
For 30 years leading manufacturers and importers of 
watch movements have been using Wadsworth 
cases. To Wadsworth also is due much of the credit 
for the development of style and artistic beauty in 
watch cases. 


When you buy a watch, select any standard move- 
ment that your jeweler recommends and have him 
“dress” it in a Wadsworth case. The name Wads- 
worth in a watch case is your guarantee of 
correctness and beauty of design—of highest 
quality materials and best workmanship. 


THE WADSWORTH WATCH CASE CO., CINCINNATI, OHIO 


FACTORIES DAYTON. KENTUCKY 


nr 


Ith Cases 


How to get better service from your watch 
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length from the pitch circle to the outside 
circle. ? ; ce 

There seems to be a diversity of opinion 
among celebrated horologists regarding the 
amount, and also the division of the ad- 
dendum as divided between the driver and 
the driven. In making our calculations for 
the hour wheel and minute pinion, we have 
adopted Frodsham’s rule, which gives two 
and one-half (2.50) diametral pitches to 
the driver and one and one-quarter (1.25) 
diametra! pitches to the driven. Arnold 
recommended two and one-quarter (2.25) 
diametral pitches for the driver and one 
one-half (1.50) diametral pitches for the 
driven. Any watch manufacturer may 
adopt either of the above given rules, they 
may adopt a combination of the above or 
they may have their own “pet” theories 
regarding the amount and division of the 
addendum. We may not be able to ascer- 
tain by examination the exact amount or 
the division of the addendum used in any 
particular watch, but for a repair job, the 
allowances which we have adopted will 
answer the purpose quite well. 

We have shown that the diametral pitch 
of the two members is 100. We have also 
determined that the pitch diameter of the 
hour wheel is .400, and as the hour wheel in 
this case is the driven, we will allow one 
and one-quarter (1.25) diametral pitches 
for the addendum. 

Then, to find the outside diameter of the 
hour wheel, we will use the following 
formula : 


N+41% 
ip 


eter equals number of teeth plus 1% di- 
vided by the diametral pitch. 
Then, if we insert the known values, our 
40 +1% 41.25 
formula will read D = or 


100 100 
The problem works out as follows: 


100) 41.25 (.4125 
400 
125 
100 
250 
200 
500 
500 


The quotient, .4125, is the outside diam- 
eter of the hour wheel. 

QuEstion—How may we determine the 
broper depth to cut the tooth in the hour 
wheel? 

ANnswer—To find the whole depth of the 
tooth to be cut, we will use the following 
formula: 


D , which reads, outside diam- 





2.157 


Pitt — 





, which reads, whole 
Pr 
depth of space equals 2.157 divided by the 
diametral pitch. 
Then, if we insert the known values, our 
formula will read: 
2.157 
r+ t= —. 


100 


The problem works 


out as follows: 
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100)2.1570¢.0215 
200 
157 
100 
570 
500 





700 

The quotient, .0215, is the whole depth 
of space to be cut. 

Question—Having the above dimensions 
at hand, how shall we proceed to deter- 
mine the correct shape of tooth for the 
hour wheel? 

Answer—The first thing to do will be 
10 set down in proper order the dimensions 
obtained by the use of the various formulae. 
As .0215 represents the whole depth of 
space to be cut, or, in other words, the 
total length of the tooth, then we shall de- 
duct this amount from the outside diam- 
eter of the hour wheel. This calculation 
‘s as follows: .4125 

0215 





3910 
The difference, .3910, 
space circle. 

Our next step will be to set down the 
various dimensions as follows: 


is the whole depth of 


Outside diameter ........004 4125 

Patel Giaineter .ccsciewisscecae .400 

Whole depth of space circle.. .3910 
With the above dimensions at hand we 


shall proceed to make a drawing showing 
the correct form of tooth for the hour 
wheel. The student can obtain a_ better 
understanding of the subject, by making 
the first drawing on an enlarged scale. 

By multiplying each dimension by 10, this 
will be very simple. Our needs for draw- 
ing above will be very simple. We shall 
require a piece of hard, white cardboard, 
an accurate rule, a straight edge and a pair 
of dividers. Later on we shall describe 
some other drawings that will require more 
instruments, but these will answer the pur- 
pose at present. Now, take our first di- 
mension, the outside circle, which we will 
raise 10 times and call 4.125. We can set 
the dividers at the radius of 4.125, which is 
2.0625. Then we shall draw this circle on 
the cardboard, also a straight line, inter- 
secting the center. Then we shall take 
the radius of 4.00, which is 2.00, and draw 
the next circle. Likewise, the radius of 
3.910, which is 1.955, and draw the remain- 
ing circle. The three circles may be desig- 
nated, respectively: the outside circle, the 
pitch circle and the whole depth of space 
circle. As the hour wheel requires 40 
teeth, we shall use a pair of sharp pointed 
dividers and stake off exactly on the pitch 
circle, 40 divisions. Great care must be 
used to make these divisions come out even 
if we wish accurate results. In our next 
installment, we shall describe the evolution 
of the proper curve for the tooth. 

(To be continued.) 








The Atlantic Smelting & Refining Co. 
has perfected plans for a garage and shed 
adjoining its new plant at Newark, N. J. 
The building will be of terra cotta and 
will measure 40 x 60 feet. 
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The New Floral Clock 





INCE Linnaeus worked out his floral 
clock the list of available subjects has 
been very much increased. This is due to 
the introduction of fresh kinds of plants 
and also owing to the fact that new varie- 
ties of the old ones frequently show a varia- 
tion in the time of opening their blooms. 
The chief difficulty in putting together the 
list of subjects for the floral clock has been 
that they must all flower at the same time 
of the year, preferably in the Summer 
months of June and July. Also the 12 
species selected must expand their blossoms 
in successive hours from 6 in the morning 
to 5 in the evening. After a large amount 
of experimenting the following selection of 
plants has been put together and this is 
claimed to be the most perfect list for the 
floral clock up to date. Slight variations 
in the times of opening might occur in dif- 
ferent localities, but it is remarkable how 
closely the various plants adhere to the 
tmes of opening. The times of the ex- 
panding of the buds are in all cases put 
before the name of the plant: 6 a. m. Yel- 
low Hawkweed (Hieracium aurantiaca) ; 7 
A. M., Marigold (Calendula pluvialis); 8 
A. M., Venus’ Looking Glass (Specularia 
speculum) ; 9 a. M., Corn Marigold (Cal- 
endula arvensis); 10 a. m., Clovewort; 11 
A. M., Mountain Dandelion (Taraxacum 
montanum) ; 12 a. m., Fig Marigold (Mes- 
embryanthemum); 1 p. m., Single Pinks 
(Dianthus); 2 p. m., Pyrethrum corym- 
bosum; 3 p. M., Red Hawkweed; 4 P. m., 
Lady of the Night (Mirabilis dichotoma) ; 
5 p. M., Catchfly (Silene noctifora)—By . 
S. Leonard Bartin. 





Rustproof Steel 





At a convention of German dentists which 
was held at Jena, one of the members 
spoke on the use of rustproof steel. 

This rustproof steel, highly alloyed with 
chromium and nickel, has been put on the 
market by Krupp. It is protected by 
patents. The steel is remarkable for its 
high power of chemical resistance to cor- 
rosion; it is excellently suited for mechani- 
cal purposes since it possesses an extra- 
ordinary toughness. 

Hauptmeyer, the lecturer, has tried to 
use the steel in dentistry, for it not only 
equals gold and platinum in mechanical 
value, but it even surpasses these precious 
metals in regard to power of resistance to 
chemical influences. Especially good _ re- 
sults are promised in the manufacture of in- 
struments with edged surfaces which have 
to be sterlized without injury to the edge. 
The surface of the rustproof steel acquires 
an intense brightness from polishing. 

The rustproof steel may be drawn into 
fine wire. On account of its elasticity and 
firmness even dental plates may be cast 
from the steel, the weight of such a plate 
being just half that of a gold plate made 
from the same impression—The Brass 
W orld. 








A voluntary petition in bankruptcy is re- 
ported to have been filed by Harry Goold, 
who conducts jewelry stores at Collinsville, 
Wood River and Granite City, Mo. 
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The 
e t Perfect 
Watch 


K.K. 


WATCH GLASSES 
Bring EFFICIENCY to Your 


Repair Department— 





They Will Save 
TIME 
TROUBLE 
and EXPENSE 
for You 


Used and Recommended 
by Jewelers in all parts 


of the World. 


Ask Your 
WHOLESALER 


MANUFACTURERS AND IMPORTERS 


KONISHI KOTAKUDO CO. 


116 Nassau Street, New York 
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Aeroplane Aids Horology 





By Paut DitisHem. 

HE organization of a regular aeroplane 

service between Paris and London in- 

duced me to make a new trial of the differ- 

ence in longitude by transporting watches 

with a view of establishing the limit of preci- 

sion which actual manufacturing means can 
give. 

For this experience I have utilized 12 
deckwatches of 63 to 66mm. outer diameter 
of a robust and handy model, provided with 
lever escapement, similar to those I had 
used for other experiments of the same 
kind. All these chronometers had just 
been simultaneously observed during 43 
days at the National Physical Laboratory, 
Teddington, following the trial program 
of Class A. The best among them ob- 
tained 96.9 marks—a performance which up 
to now had never been realized; the av- 
erage number of marks was 94.9. After 
completion of the trials the chronometers 
were still observed during the days at Ted- 
dington in horizontal position, at a tem- 
perature of 18.7C, and in an orientation 
which was maintained, as much as possible, 
in all ‘following operations. Transported 
to Greenwich they were tested daily during 
one week with the registering chronograph. 

On May 18 last the 12 watches were 
placed on board a covered aeroplane leav- 
ing Croydon Aerodrome. They were in 
their transport cases, carefully wrapped in 
woollen blankets, all in a leather bag which 
during the journey I kept horizontally by 
means of a level, though the position ob- 
servations at Teddington had shown very 
small differences. All chronometers were 
provided with Guillaume balance, their sec- 
ondary error being insignificant; moreover, 
the mean proportional error was less than 
0.015 sec. for one degree. 


On account of bad weather this first 
journey was abnormally long; for four fol- 
lowing journeys, made between the 21st 
and 27th May, the average time taken for 
the air journey was 2.45 hours only; the 
double journey Paris-Greenwich was even 
completed once in one day. The way be- 
tween Croydon and Le Bourget to the 
Greenwich and Paris Observatory was 
made in a motor car. 

In every journey the temperatures and 
barometric pressures were noted at the 
start and arrival; an altimeter in the bag 
registered the climbing curve. 

The observations were made in Green- 
wich by Mr. Bowyer; in Paris by. Mr. Lan- 
celin, who made the general calculations. 
The Teddington trials and the comparisons 
showing the “etats” were executed by Mr. 
Constable. 


The results derived from the general 
average of the 61 operations made give :— 
Difference in longitude between Green- 
wich-Paris: 9m. 20s, .947—os. .027. 

The probable error is approximately the 
same as that given by ordinary telegraphic 
signals, 

As difference in longitude when meas- 
ured in 1902, Messrs. Bigourdan and Lan- 
celin have published in the Annales de 
lObservatoire de Paris the figure 9m. 20s. 
944, remarking that it would be legitimate 
to suppress three series of observations 
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which were certainly wrong, being too dif- 
ferent to the others. 

When suppressing these three series, one 
obtains 9m. 20s. .972. 

Messrs. Dyson and Hollis had obtained 
9m. 20s. .932. 

The average of these determinations 
gives 9m. 20s. .952, of which figure the 
actual result shows a difference of only os. 
005. 

Thanks to the improvements of the 
wireless telegraphy which has replaced the 
timekeepers for Longitude determinations, 
this way of measuring it, which was very 
much used in earlier days, has lost much 
of its importance. But it was interesting to 
know the degree of precision which can 
he obtained and which will be useful in 
cases where the wireless could not be em- 
ployed. 





An Alarm Rings by Sound 





3y Windsor Crowell in Popular Science Monthly. 


T only takes a few simple materials to 

construct an alarm that. will warn the 
user by a sudden or loud sound operating 
the mechanism. Such an alarm can be used 
in various places, such as the sickroom, the 
nursery, etc., where the noise can warn 
people in the other part of the house that 
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If set in the sickroom, the instrument will warn 
those in other rooms that the patient is 
in need of attention. 


assistance is needed. There are many 
other uses to be found for such an idea. 

The mechanism is enclosed in a box with 
a round opening in the front through which 
the sound is transmitted to the proper part. 
Make a box of hard wood about 10 in, h’gh, 
5 in, wide and 3 in. deep. Leave the front 
cpen until all the details are installed and 
adjusted. 

Near the top fasten a small block of 
“ood about %-in, thick. Then procure a 
disk of metal similar to the diaphragm of 
a telephcne receiver, 3 in. in diameter, and 
fasten the top edge to the block with one 
ecrew. Seta second screw into the back of 
the box directly under the lower edge of the 
diaphragm and adjust the head so it clears 
the d'aphragm by just the merest fraction 
of an inch. 

In the center of the bottom set a magnet. 
One taken from an old telegraph or electric 
bell will suffice. A pair of them will do as 
well as one. Connect the magnet to the 
diaphragm as shown, one terminal to the 
contact screw under the diaphragm, the 
other terminal to binding-post B. The 
screw holding diaphragm to the block is 
connected to binding-post A. 
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The armature consists of a piece of spring 
brass 1 in. wide, bent at right angles as 
shown. The long arm is bent at the end 
in the form of a “trigger.” Underneath the 
metal next the trigger is riveted a piece of 
soft iron. The short arm of this brass strip 
is drilled with two holes by which it is 
fastened to the side of the box. When in 
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The mechanism is enclosed in a box with a round 
opening in the front. 


position the iron armature should rest 
about 3/16 in. over the pole of the magnet. 
The brass should be stiff enough to retain 
its position, but not too stiff to prevent the 
magnet pulling it down when electrified, 
The contact lever is shown in detail and 
consists of a stiff metal arm bent as shown. 
The end of the horizontal member is bent 
down in a hook which fits over the trigger 
of the armature. Roll up the bottom end 
over the horizontal shank of a w'de staple 
which is driven into the bottom of the box 
near the corner. This acts as a pivot for 
the lever to swing on. Near the angle of 
the lever drill a small hole into which put 
a very light spiral spring. Fasten the op- 
posite end of the spring to the side of the 
box and adjust the tension so that when 
the hook slips off the trigger the lever will 
be pulled back into good contact with 
binding-post C. The pivoted end of the 











ARMATURE DETAIL 





BROAD STAPLE 
FOR PivoT 


SOFT IRON ARMATURE, 





The parts necessary to the proper operation of 
the device are shcwn herewith. 


lever should be wired to binding-post D. 
Binding-post C should be arranged so it 
can be adjusted in or out and contact 
changed as necessary. A cover should then 
be made for the box with a round opening 
over the diaphragm. Near the bottom ar- 
range a small door which will drop down 
and allow the contact lever to be set in 
place when the apparatus is to be used. 

Connect binding-posts A and B to a bat- 
tery as indicated. Then connect binding- 
posts C and D to the same battery and a 
bell with a switch in the line. 

The action is as follows: With the con- 
tact lever hooked over the armature and 
the bell switch on, let some one speak or 





(Continued on page 173.) 
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LEIMAN BROS. 
NOW AT 


61 WALKER STREET 


Near Broadway and Canal St., NEW YORK 


NOTE THE NEW ADDRESS 


Jewelers Machinery, Work Benches and 
Complete Shop Equipment 





We make a specialty of complete Motor Driven Outfit—for all purposes—all complete, set up 
and Ready to Run on its arrival—shipped anywhere. 


Leiman Bros. 
Polishing Dust Collector 
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LEIMAN BROS. COMPLETE WORKSHOP 


Individual Motor Drive a Specialty 
Complete Plants, Large and Small, Equipped 





Anvils and Blocks Grinding Machinery Ring Benders 
Blowers Ingot Moulds Sand Blasts 
Blowpipes Lap Heads Setters’ Benches 
Bracelet Winders Laps Smoke Hoods 
Bracelet Mandrels Lapidary Machinery and Iron Tables 
Casting Flasks Lathes Soldering Lamps 
Crucible Tongs Melting Furnaces Sawdust Heaters 
Crushing Machines Motors Sweep Furnaces 
 sencange 2 Shafts 4 ve Sifting Machines 
: : : raw Benches il Separators Shears 
A powerful suction of air collects the dust in the Draw Tongs Pickle "Pots ‘ Saw Machines 
— H i Drilling Machines olishing Heads Twisting Machines 
boxes—you recover the valuable metallic particles. Eeavoting Wolke Polishing Machines won 
For the small shop or large factory. Exhaust Outfits Polishing Benches Vise Benches 
. : Semonn P eng ae Hoods hae or ey ‘ 
urnace Hoods olling Mills as asins an 
All Your Machines in One and Iron Tables Ring Mandrels Drip Pans 
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Question No. 3758. —How Are Balances 
Made?—I am after all the informa- 
tion I con get about watch construction, as 
I want to make a complete watch from 
start to finish some day. Can you tell me 
how the brass and steel in a balance are 
soldered together, and if they are not 
soldered how are they put together? 

i. I. &. 

Axswer—In making a compensation bal- 
ance, a piece of suitable steel is selected 
and a hole of the proper size is drilled 
through the center. It is then mounted on 
an arbor and turned perfectly flat on both 
sides and on the edges, which must be 
parallel to the sides of the center hole and 
at right angles to the flat sides. We then 
have a round disk of steel, of the thickness 
of the rim of the proposed balance, and of 
the exact diameter to be given to the steel 
part of the rim. The brass is then either 
melted on the outside or a piece is stamped 
or turned out, of the right size, and sol- 
dered on. Or a ring of drawn brass (to 
get a tough brass) is fitted to the steel. 
This is simply a matter of various meth- 
ods; the finished product may be equally 
good in either case. When the brass is to 
be melted on, the hole in the center of the 
steel disk is first filled up with plumbago, 
pipe clay or even fine chalk pressed in wet 
and allowed to dry. It is essential that the 
center remains unaltered, as upon it de- 
pends the truth of all the parts and the 
equal action of the segments when, finished. 
The outer edge of the disk must be per- 
fectly clean to insure a perfect union and 
adhesion of the metals throughout the 
whole rim, and thereby insure equal and 
uniform action in all its parts. The sur- 
face is then, coated with borax and water 
in the usual way, before being touched 
with the fingers, which is allowed to dry. 
The steel disk is then placed in a crucible 
or in a heated mold of fire clay or soap- 
stone. In the former case enough of the 
best brass is put into the crucible to sur- 
round and cover the steel disk when 
melted. The mass is then exposed to the 
fire in a suitable furnace until the brass 
melts and flows freely, then the whole is 
shaken or stirred with an iron rod to cause 
impurities to rise, and immediately re- 
moved and cooled, while the steel disk is 
forced to the bottom and held there until 
the brass solidifies. It is best to cool the 
crucible or mold rapidly, to prevent liqua- 
tion, or the tendency of the alloy to separate 
and produce a difference i in the composition 
of the metal in different portions of the 
mass, and also the tendency to crystalliza- 
tion im the interior during the cooling. This 


is readily accomplished by setting the cru- 
cible on a stone slab, which will readily 
conduct the heat away. The side of the 
steel disk, which was cemented to the 
chuck should be down. The heat must not 
be too great or the brass may become por- 
ous. When the brass is to be soldered on 
a thin film of silver solder is interposed be- 
tween the steel disk and the brass ring 
when the latter is driven on, plenty ot 
borax applied and the whole is carefully 
exposed to heat until the solder flows. 

Question No. 3759,—Clock Pendulum. 
—Is it necessary for a clock pendulum to 
be exactly one meter in length for it to 
beat seconds? LaF. 

ANSWER.—The correct length of a simple 
pendulum to beat seconds should be 0.9939 
meter. 

QUESTION No. 3760. --Case Polisher— 
1.] have a one-fifth horsepower electric 
polishing motor. Is it strong enough to 
polish nickel cases? 2. What kind of buffs 
and materials do you advise for polishing 
such cases? 3. What solution is best to 
use for washing after polishing? D. S. 

Answer.—l. A one-fifth horsepower mo- 
tor should be amply large enough for your 
requirements along this line. 2. Tripoli 
and rouge are the principal materials em- 
ployed for polishing of all kinds. First use 
the tripoli on a cambric buff, then finish 
with rouge on a canton flannel buff. Hard 
rouge is applied to the buff for the first 
polishing and where a specially fine finish 
is required, soft rouge mixed with water 
is applied. One great fault with the ma- 
jority of those taking up polishing lies in 
the fact that they crowd on the rouge until 
it is literally caked on the article being 
polished. All polishers should obtain a 
piece of flint to keep their buffs in good 
condition. Then a small amount of hard 
rouge should be applied to the buff and a 
sharp point of the flint run back and forth 
over the surface of the buff to clean it and 
remove the caked particles. An old arrow 
head is just the thing for this purpose. 
Bear in mind that a little rouge goes a 
long way in polishing, and only use suffi- 
cient to produce the desired result. 3. 
Those having a great deal of washing to 
do use a solution of about one part am- 
monia to twelve parts water. Have the 
water good and hot and use a good quality 
of soap with the solution. 

Question No. 3761. —Radiating Lines 
on Repeaters—Will you please explain 
the function of the radiating lines usually 
found under the dial of a Swiss repeater 
at the margin of the lower plate? G. P. 

ANSWER.—Repeating watches are not 
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made in quantities like the American 
watches (by machinery), but each move- 
ment is made separately, and each part of 
the striking mechanism is laid off on the 
watch plate so as to get the exact position 
of each piece. Therefore the use of the 
lines you mention. 


Question No. 3762—Tangled Hair- 
springs.—/s it possible for the hairspring 
of a watch to get tangled up of its own 
accord? I have a 6-size movement which 
the customer says has been in the habit of 
doing this, and two other watchmakers 
failed in repairing it or in locating the 
trouble, #,: F 

ANSWER.—It happens quite frequently 
that the second coil of a hairspring will 
catch in the regulator pins, thus in effect 
shortening the hairspring by one coil and 
of course making the watch gain greatly. 
The remedy for this fault is to have the 
regulator pins practically cylindrical in 
shape; have them so close together as to 
allow just one coil of the spring to enter 
freely, and do not allow them to extend 
below the bottom of the hairspring coils. 


QuEsTIon No. 3763 —Refinishing Oil- 
stones.—How can J] refinish my oilstone 
slips, such as used for polishing pivots? 
When I got them new, they had nice, 
square edges and I have never been able to 
get them as good as when new. F. H. 

ANSWER—To refinish the oilstone slips, 
a cast-iron lapping plate is the most efficient 
to lap the stones smooth on. However, 
very good results may be obtained by using 
a piece of plate glass. A quantity of emery 
and water is applied to the plate glass, then 
the oilstone is rubbed down with a circular 
motion. If the oilstone is very much out 
of shape, it should be rubbed down first 
with No. 90 emery. When a good surface 
has been obtained, then wash off the emery 
thoroughly, and apply some flour emery and 
proceed with the rubbing until a satis- 
factory surface is obtained. The final sur- 
facing should be done with light pressure 
and short, circular motions. A very sharp 
corner may be produced in this manner. 
Jasper slips may be refinished in the same 
manner. It is a good idea to rub down 
these slips occasionally if we wish to do 
good work with them. Large oilstones may 
be rubbed down in the same manner, simply 
by using a larger plate. 


Question No. 3764.—“Sponge Plating.” 
I have a great many Sheffield articles to en- 
grave and in engraving the base metal 
shows through, sometimes copper or brass. 
Kindly advise the best method to conceal 
thts SS. R. 

ANSWER—The cutting through into the 
base metal cannot be prevented by the best 
of engravers, because the plating is very 
light. All such articles should be electro- 
plated, the regular silver solution being 
used, but in place of the article being im- 
mersed in the solution, a small sponge 
should be fixed to the end of a wire on 
which the article as a rule is hung. The 
sponge is then dipped into the solution, 
after which it is rubbed across the engrav- 
ing, thus plating the engraving. This is 
known as “Sponge Plating.” W. K. 








A jewelry store will be opened at Man- 
kato, Minn., by Edward F. Lippert. 
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An Adequate Profit for Repairs 





Paper by SAMUEL SWARTCHILD, Chicago, submitted to the Committee on Resolutions, at the 
recent convention of the American National Retail Jewelers’ Association, held at Louisville, Ky., 
and unanimously approved. 














J mn 


WANT to say just a few words on a 

subject which we will all agree has a 
very direct bearing on the profit side of 
every business represented at this conven- 
tion. It is by no means a new subject. 
I remember that it was one of the main 
planks in the American National Retail 
Jewelers’ Association’s platform when that 
body first sprang into being and since then 
it has been one of the leading problems 
which you retailers have been trying to 
solve at your state and national gatherings. 

I am telling you nothing new when I 
say that the buying habits of and for the 
better American people have changed radi- 
cally in the last four or five years. These 
changes have come about through condi- 
tions which neither the general public nor 
the business world had any control over. 
I firmly believe that with them a new era 
for retail jewelers has been ushered in,— 
that is if retail jewelers will interpret the 
signs rightly and profit by them. These 
changed buying habits of the general pub- 
lic and its willingness to pay a price for 
what it wants, has automatically solved one 
of the most vexing angles of the problem 
of getting a profit on every repair job you 
turn out and on every piece of merchandise 
you sell, Four or five years of high prices 
in everything has educated the public to 
the fact that it must pay for what it gets. 
I am by no means advocating exorbitant 
profits nor urging you to get into the ranks 
of the profiteer, but I am asking you to 
raise the standard of your repair depart- 
ment out of the mire of low prices and 
long guarantees and put it on a plane of 
respectability and adequate profit where 
you can conduct it as a self-sustaining de- 
partment of your store instead of carrying 
it along at a loss, just because of the 
erroneous idea that every jewelry store 
must have a repair department whether 
it makes a profit or not. 

The jeweler who hesitates in times like 
these to get a fair and at the same time 
adequate profit from his repair work is 
gone beyond recall so far as ever putting 
his repair department on a paying basis is 
concerned, 

I am older than most of you and I’ve 
spent the best part of my life watching 
the repair end of the jewelry business. 
This means that I have seen all sides of 
the business and some of the bottom and 
top, but in all my business career I never 
saw the public so willing to pay a price 
for what it gets as it has been during the 
past few years and is right now. This is 
a big asset to the business world and a 
special one to the retail jewelry business 
because it, perhaps more than any other 
line of business, has been notoriously slow 
in waking up to the necessity of getting 
an adequate profit. The retail jeweler who 
does not line up with these changed buy- 


ing habits of the general public is going 


to fall behind in the race just as the busi- 
ness man who owns the building in which 
he does business and fails to charge the 
full rental value of it against his cost of 
doing business must of necessity fall. 
With the buying public educated to the 
habit of paying a good price for what it 
gets, 95% of your task of raising the 
standards in your repair department to 
a point where you are assured of an ade- 


quate profit is already accomplished for - 


you. Stabilize this habit and make it per- 
manent and you will then be not only mak- 
ing it worth while to be in business but 
you will also be raising the standard of 
the entire jewelry trade. When you do 
that you will lift your watchmaker and 
your engraver or repair man out of the 
low levels where low prices and long guar- 
antees have kept him, to a place “where 
he is worthy of his hire,” alongside of 
the plumber or automobile repair man 
whose equal as a mechanic he surely is, to 
say nothing about being his superior. You 
owe this not only to yourself, but also to 
your fellow jeweler and to your watch- 
maker. 

Much has been accomplished by your 
association during the past few years in 
eliminating the evils of time guarantees on 
repairs. I would not have any of you 
shirk your responsibility in standing back 
of every job you turn out but the idea 
that a jeweler when he cleans a watch for 
a customer and puts it in good running 
order must also issue a paid insurance 
policy on that watch for six months or a 
year with free repairing no matter what 
happens during the life of that policy is 
all wrong and without a place to exist in 
any rightly conducted business. What 
automobile repair man after you have paid 
him $25, $50, or $100 to overhaul your 
engine will give you any time guarantee 
on his work? He knows too well that 
many people abuse an engine just the same 
as many abuse a watch or expect too much 
from it. For that reason he refuses to 
gamble with people’s carelessness or un- 
reasonableness. Why, then, in the name of 
common sense should a retail jeweler? 

Turn out only the best work. Get your 
cost plus.an adequate profit. Stand by it 
to gain satisfaction but resist every at- 
tempt to hitch something to your watch- 
maker or repair man which he is not re- 
sponsible for. Your customer will respect 
you the more for it. Retail jewelers in the 
larger cities are beginning more and more 
to see this important phase of this repair 
problem in its true light, but there is no 
reason why it should be any different in 
the smaller cities. 

With the changed buying habits of the 
public the old cry that a retail jeweler 
must, in order to sel his merchandise, en- 
grave it free should fall on deaf ears more 
and more. Nothing cheapens a jewelry 
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store more than having a “free of charge” 
department. It’s all well and good to give 
service, and I advise every jeweler to go 
the limit in being of service to his cus- 
tomers and to the general public, but when 
he, time and time again, renders services 
which cost him dollars and cents, and in 
return gets a mere “Thank you,’ I say 
that he is stepping out of his place as a 
leading merchant of his community, into 
the position of a mere servant willing to 
do most anything to keep the good favor 
of the man or woman he serves. The old 
saying that a man is taken at his own 
valuation is as true when a man is in the 
retail jewelry business as it was when he 
was a young man and looking for a job. 
So I say, put an adequate valuation not only 
on your work and your merchandise, but 
also on your judgment and your standing 
in your community and live up to it in the 
price you ask and in the way you stand 
back of it. 

There isn’t a man among you who 
wouldn’t rather raise the standard of his 
repair prices than continue as he has been 
on the lower levels. The time was never 
as favorable as it is right now and it is 
the changed buying habits of the general 
public that have brought about this big 
advantage. So hitch your business to the 
high level of these changed habits and you 
will soon raise your standard of prices as 
well as your own standing in the com- 
munity. You will then have done some- 
thing not only for yourself but also for 
your fellow jeweler and the jewelry busi- 
ness in general. 





A New Cyanide 





THE development of a process for obtain- 

ing cyanide from cyanamid was re- 
cently reported before the New York Sec- 
tion of the American Electrochemical So- 
ciety. It marks another accomplishment in 
the field of American electro-chemistry. 
The work has progressed rapidly, and the 
statement is made that in a few months 
more was accomplished than had been 
achieved abroad in 15 years. Three months 
after starting designs for the plant, four 
tons of equivalent sodium cyanide were be- 
ing produced each day, the grade being un- 
usually high. Within a year a single small 
electric furnace of the continuous type 
was producing a very satisfactory cyanide 
at an unusually high efficiency. 

The product is said to be uniform in 
quality, to possess desirable physical char- 
acteristics, and to be competing with the 
pure high-grade cyanides for markets 
where the latter has long been intrenched. 
The material is adapted for case-hardening, 
may be employed in the electro-plating in- 
dustry, in connection with precious metals, 
and the preparation of pigments and prussic 
acid.—Scientific American. 








Ephraim Jackson: “What you call it 
when a girl gets married t’ree times— 
bigotry?” 

Rastus johnson: “Lawsy boy, you sut- 
tinly is ignoramus. Why, when a gal gits 
married two times, dat am bigotry, but 
when she married do third time, dat am 
trigonometry.”—The Dominion. _ 
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Metals from Waste 
umene Se 8 complete workshop 
treatise, containing practical working direc- 
tions for the recovery of gold, silver and 
platinum from every description of waste 
liquids in the jewelry, photographic, process 
workers, and electroplating trades. By 
George G. Gee, goldsmith and silversmith, 
author of “The Goldsmith’s Handbook,” “The 
Silversmith’s Handbook,” “The Jewelers’ 
Assistant,” ‘“‘The Hall-Marking of Jewelry,” 
etc., etc. E. & F. N. Spon, Ltd., 57 Hay- 
market, S.W. 1, London; Spon & Chamber- 
lain, 120 Liberty St., New York, 1920. 

UMEROUS inquiries which have come 

into the office of THE JEWELERS’ CrRcU- 
LAR during the past several years indicate 
the demand for a book of this character. 
In it are given a description of the simplest 
and most accurate methods of recovering 
gold, silver and platinum from the different 
waste residues which find their way into 
the goldsmiths’ and silversmiths’ workshops. 

The author is a practical man having had 
extended experience in the different 
branches of precious metal working. He 
has also invented original devices for the 
segregation of precious metals and intro- 
duced original methods in different manu- 
facturing plants. 

The book is written in easily understand- 
able language, technical phraseology having 
been avoided as much as possible and ex- 
plained when used. A comprehensive in- 
dex at the back of the book will be found 
very useful. 

The contents comprise the following: 

Recovering gold from color waste, the 
copperas process, the zinc process, the old 
iron binding-wire process, the complex 
process, recovering gold from electro-gild- 
ing waste, the zinc-acid waste, recovering 
gold from rinsing waters and wash waters, 
the hydrogen sulphite process, recovering 
gold from dip-gilding waste, recovering gold 
from old stripping solutions, recovering 
gold from photographer’s old toning solu- 
tions, useful hints and tables, gold precipi- 
tating reagents, recovering silver from sil- 
ver plating solutions, the zinc-acid process, 
the sulphite of sodium process, reducing 
silver sulphite to metal, recovering silver 
from electro-silvering rinsing waters, re- 
ducing chloride of silver to metallic silver 
with metallic iron, recovering silver from 
dip-silvering solutions and their rinsing 
waters, recovering silver from old stripping 
solutions, recovering silver from nitric acid 
solutions, recovering silver from glass mir- 
tor makers’ solutions, recovering silver 
from photographers’ old hypo. solutions, 
recovering silver from sundry salts of 
silver, silver precipitating reagents, recover- 
ing silver from mixed solutions, recover- 
ing platinum from solutions, recovering 
platinum from electro-plating solutions, 
separating platinum from gold united by 
soldering in a manner that both metals can 
always be distinguished, separating platinum 
from gold, separating platinum from silver 
in dental alloy, separating platinum from 


copper, separating platinum from lemel 
without any gold in it, separating platinum 
from lemel containing both gold and silver, 
separating platinum from gold, silver, cop- 
per, nickel and other metals, the assaying 
of platinum wares, platinum precipitating 
reagents, recovering gold, silver and plati- 
num from waste liquid residues of every 
description by one operation, the electrolytic 
method, and melting sedimentary residues. 





A Useful Machine 





io jewelry factories making machine made 

chain or woven wire, it is essential the 
wire be not only in one continuous length, 
but also as long as possible to save time 
and labor in “hooking” on in the various ma- 
chines. For short pieces of wire from 10 
to 30 or 40 feet, the roller on the end of 
the draw bench will suffice and the wire 
as it leaves the wire rolls may be allowed 
to lie on the floor. Where 300 feet or more 





INGENIOUSLY MADE MACHINE FOR WINDING 
UP CHAIN WIRE 


in length is being rolled down this would 
not be practical as the wire would snarl 
or tangle up and besides “crawl” all over 
the factory floor. The illustration here- 
with shows a stand for spooling the wire 
as it comes through the chain rolls. 

The wire often leaving the larger wire 
rolls and not as yet having attained any 
considerable length, is run through the first 
hole in chain rolls “B.” About 6 feet are 
run through the rolls, stopped and the end 
of the wire is bent and inserted in a hole 
drilled in a wooden cylinder “C.” 

About two or three winds of wire are 
now wound around the spool, the rolls 
again started and the wire is all run 
through and spooled. Dotted lines at “C” 
show the axle with a key which fits into 
a round hole with a slot let in the cylin- 
der. When wire is spooled the spool or 
cylinder is slipped off and onto the “horse” 
at “A” ready to be run through the second 
hole and on to another spool “C.” ‘D” is 
a wooden pulley showing the belt operat- 
ing from an extended axle or shaft attached 
to the chain rolls. 

Now it is obvious the spool “C” must 
revolve faster than the spool at “A” as 
the wire by reason of rolling thinner is 
also rolling longer; therefore the shafting 
on the spooling stand is adjusted to turn 
faster. 

As all wire does not roll out exactly 
the same length and also the grooves in 
rolls do not roll out the same lengths the 
pulley “D” is fitted: loose on the shaft and 
a friction or clutch supplied by means of 
the hand screw “F,” which tightens up a 
coil spring operating on the hollow cylin- 
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der “E.” This cylinder “E” is packed with 
apple wood which has been found best 


adapted for this purpose. 


The spool “C” must at all times be “tug- 
ging” at the wire as it comes through the 
chains rolls so that wire be snugly spooled 
and yet care must be taken that pulley be 
not too tight which would increase chances 


of breaking the wire. 





Stop Works on Clocks 





(In answer to a subscriber) a 


So-called stop works are devices that 
are placed on clock movements to perform 
either or both of two definite functions. 
First, as a safety device, to prevent injury 
to the escape wheel from over-winding, or 
to prevent undue force being applied to the 
pendulum by jamming the weight against 
the seat board and causing a variation in 
the time of the clock. Second, as a means 
of utilizing only the middle portion of a 
long and powerful spring, which varies too 
much in the amount of its power in the up 
and down positions to obtain a close rate 
on the clock if all the force of the spring 
be utilized for driving the movement. 

In weight clocks the stop work is a safety 
device and should be set so that it will stop 
the winding when the barrel is filled by 
the cord; consequently the method of set- 
ting them is to wind until the barrel is 
nearly full, then set the stops with the fin- 
gers locked so as to prevent any further 
action of the arbor in the direction of the 
winding and the cord should then be long 
enough to permit the weight to be free. 
Then unwind until within half a coil of the 
knot in the cord where it is attached to the 
barrel and see that the weight is also free 
at the bottom of the case, when the stops 
again come into action. This will allow 
the full capacity of the barrel to be used. 





From Time Immemorial 





HREE men, an Irishman, a Swede anda 
Hebrew were brought to court. The 

Hebrew was arrested for stealing a cow; the 
Swede for stealing a horse, and the Irish- 
man for stealing a wagon. 

“Well,” said the judge, turning to the 
Hebrew, “where did you get the cow?” 

“T’ve had it since it was a calf,” said he. 

“Where did you get the horse,” he asked 
the Swede. 

“T’ve had it since it was colt,” replied the 
Swede. 

“And, Patrick, where did you get the 
wagon?” 

“Oh, your Honor, I’ve had it since it was 
a wheelbarrow.”—Ex. 





Simply Awful 





oY DEAR, I wish you wouldn’t sing 
that song about ‘Falling Dew.’” 
“Why not?” 
“It reminds me too much cf the house 
rent.”—Answers. 





She—My father’s a doctor. I can be ill 
for nothing. 

He—My father’s a parson, so I can be 
good for nothing —E-rchange. 
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of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. 


Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 
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Refiners 


Gold 
Silver 
Platinum 








HANDY & HARMAN 


31 Gold St., New York City Bridgeport,"Conn. 
SHIP 0 EITHER PLANT 























Japanese Alphabet 


THE RIGHT STYLE FOR UP-TO-DATE 
RING MOUNTINGS 


khBEC RE FT G 
RiIidK EAN 
©oPOQRST 
HWW FEZ 


HERPERS BROS., NEWARK, N. J. 











Increase your earnings One 
to Three Hundred per cent 


Get the 


BRADLEY WAY 


; of doing Watch 
wea Work, Jewelry Work, 


and Engraving. 
This entire building used ex- > 
clusively by the Rorstasionl All the work in the 


Pepartechnic Institute, =” Department of 
this course can be ac- 
complished by the average person in about 
three months. It takes up Staffing, Balance 
Truing, and Poising, Hair Springing, Jeweling 
and Escapement Matching. 


$25.00 to $40.00 per week soon as 
you have finished the course. 


If you cannot make arrangements to join us 
immediately, try to be with us by the first of 
January, 1921. 








Horological Dept. C., Peoria, IIl. 


Bradley Polytechnic Institute | 
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[Patents Granted by the United States. 


The United States Patents Thave Have Ex- 
pired and the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of Sept. 21, 1920. 


1,353,281. VANITY-CASE. Rosert H. Swarr, 
Chicago. Filed June 14, 1920. Serial 338,959, 
3 Claims. 


In a toilet article container, the combination with 
a cylindrical open bottom member and a cup shaped 
closure member adapted for operative engagement 
with each other, of means for securing a toilet 





article within the latter, a mirror within the former 
and visible through said open bottom, and a toilet 
preparation cup removably positioned within said 
lower member and adapted to hold the mirror in 
place. 


1,353,345. MECHANICAL PENCIL. Micnaet M. 
KauFMANN and Joun P, Lynn, Chicago, as- 
signors to Philip P. Thomas, trustee, Minne- 
apolis, Minn. Filed Feb. 11, 1920. Serial 
358,005. 3 Claims. 

A mechanical pencil comprising a barrel open at 
one end and terminating at its other end in a 
tapered tip adapted for resisting the passage of 
leads from said barrel, a lead tube mounted con- 
centrically within said barrel and extending from 
a point within the tapered tip portion thereof to 




















the open end of the same, a cap member for said 
barrel comprising a slevee adapted to telescopically 
receive the open end of the barrel, an externally 
threaded: tube rigid and concentric with said sleeve 
and extending from the outer end portion to sub- 
stantially the mouth thereof, the cylindrical portion 
of the barrel being internally threaded to engage 
said externally threaded tube of said cap member, 
a lead projecting plunger rigid with and mounted 
axially of the cap member and projecting from the 
inner end thereof and adapted to enter the inner 
end portion of the lead tube for effecting projec- 
tion of leads from the barrel as said cap member 
is rotated relatively to said barrel in one direction. 
1,353,352. PENCIL. Frank J. .KRistOFEK AND 
Howarp L. Fiscuer, St. Paul, Minn., assign- 
ors to Brown & Bigelow, St. Paul, Minn. 
Filed Nov. 11, 1919. Serial 337,160. 17 
Claims, 
A pencil having a barrel, a lead propelling means 
and means adapted to hold one end of a series of 
extra marking leads collectively to said propelling 
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means with the free ends of the extra leads ex- 
tending toward the rear end of said propelling 
means to cause the collectively held ends of the 
leads to enter said barrel first when said propelling 
means is inserted in said barrel. 

1,353,525... SAFETY-CATCH FOR CUFF-LINKS. 
Crarence E, ForsytHe, Milwaukee, Wis. Filed 
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May 11, 1917, Serial 167,959. Renewed Aug. 
9, 1919. Serial 316,488. 3 Claims. 

A safety catch for cuff buttons composed of 

a single piece of material including a straight por- 

tion, said piece of material bent to form a sub- 


Stantially semi-circular portion at one end of said 


straight portion, and further bent to form second 
and third semi-circular portions, said third semi- 





circular portion adapted for engagement with the 
bar of a cuff button, and being connected to said 


second semi-circular portion by an angled and’ 


straight portion, said last named straight portion 
adapted to engage said first named straight portion 
for forming a closure for the mouth of the space 
between the angled portion and the body portion 
for preventing the accidental removal of the catch 
from the bar of a cuff button. : 
1,353,725. BUTTON DEVICE, Samuet CoHEN 
and ArtHur R, Foerster, New York. Filed 
Aug. 27, 1919. Serial 320,114. 10 Claims. 
A device of the class described comprising a 
main button member having a head at one end and 
an enlarged and hollow base at the other end 
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thereof, and a supplemental button member com- 
prising two heads joined by a shank, one of the 
heads of the supplemental button member being 
mounted in the hollow base of the main button 
member and permanently retained therein in such 
manner as to permit of lateral, rotatable and in- 
ward and outward movements of said supplemental 
button member in the main button member. 
1,353,772. SNAP FOR BRACELETS. Wutttam 
Macurre and Atsert Bauscu, Brooklyn, N. Y. 
Filed Mar, 29, 1920. Serial 369,500. 2 
Claims. 

A catch for flexible bracelets comprising a plate 
adapted to be connected with one end of the brace- 
let and projecting therefrom, said plate having a 
pair of facing integral hooks, each hook being 
formed with an overhanging shoulder, a coiled 
member having ends formed as hooks with over- 





hanging shoulder, the coil proportioned to act as a 
spring, said coiled member being arranged wholly 
within part of the opposite end of said bracelet to 
said plate and positioned to snap into interlocked 
relationship with said first mentioned hooks when 
the part of said plate including the hooks are in- 
serted in the end of the bracelet carrying the coiled 
member, and manually actuated means for disen- 
gaging the books of the coiled member. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 


tion 6 of said Act.] 





Trade-Marks Registered Sept. 21, 1920. 


135,066. WATCHES AND WATCH-MOVE- 
MENTS. Apotex E. Scuwos, Inc., New 
York. Filed Feb. 17, 1920. Serial 128,525. 


Published May 25, 1920. 

135,099. CLEANING AND POLISHING MA- 
TERIALS FOR JEWELRY AND METAL 
WARE. Tirrany & Co., New rork. Filed 
Feb, 10, 1920. Serial 128,227. Published 
May 25, 1920. 


CIRCULAR 
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To Detect Fakes 


(Continued from page 87.) 











piece, in which a Spanish convent or a 
Duke of Burgundy usually figures. It is 
still easier to forge the later English ware, 
and much of it is done. Sometimes clever 
transformations have been achieved by 
beating a plain saucepan or plates into a 
tankard or other more elaborate piece, 
leaving the hall-marks intact, and glorify- 
ing at will. And so the wisest collectors 
have been deceived and we all take 
chances, 

“There is no sure rule for determining 
what is genuine. The hints already given 
will help, and experience will do the rest. 
Always look for new parts, evidence of 
soldering, etc. Another point to be noted 
is that old spoons and forks of hammered 
metal can be easily bent at the handle; 
modern articles of cast silver are rigid. Of 
course, not all additions are fraudulent 
‘glorifications’; some are honest repairs. 
Some important pieces are thus patched, 
occasionally to the obiiteration of a hall- 
mark.” C. W. C. 








An Alarm Rings by Sound 





(Continued from page 165.) 








make a sharp sound in front of the opening. 
The diaphragm will vibrate and make con- 
tact with the screw beneath it. This ener- 
gizes the magnet, which pulls the armature 


-down to it and releases the contact lever. 


The spring pulls this back and makes a fixed 
contact with binding-post C, which in turn 
rings the bell. In the meantime the dia- 
phragm has stopped vibrating and the 
armature returns o its original position. 

The bell will ring until the switch is 
opened and the circuit cut off. The con- 
tact lever can then be reset for the next 
alarm. 

This apparatus is simple to construct and 
will be found to be useful. 








“Where’s Jackie?” asked Mr. Brown 
upon his return from business one evening. 
“Gone to bed,” was his wife’s reply. 
“Not ill, I hope?” 
“No, I sent him to bed as a punishment 
for swearing.” 
“Swearing? 
to swear!” 

Without waiting to switch on the light, 
the angry father dashed up the stairs to in- 
terview the culprit, only to fall over a loose 
stair rod and bump his shin against the 
edge of a step. Instantly Mr. Brown be- 
came very fluent, and when the air had 
cleared sufficiently for his wife’s voice to 
be heard from the hall she called to him: 

“Better come down now; I’m sure Jackie 
has heard enough for his first lesson.” 

* * * 

It sometimes happens that tombstone epi- 
taphs turn out to be screams. Below is one 
that actually exists on a tombstone: 


“Here lies my wife, Samantha Proctor, 
Who ketched a cold and wouldn’t doctor. 
She couldn’t stay, she had to go. 

Praise God from whom all blessings flow.” 


I'll teach the young rascal 
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Such as is here depict- 
edin genuine photo- 
éraphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mee ie 9 pons yp the ——~ * npoeery 4 
care as work brought in, and you can safely expect to i 7%, 
receive the same courteous treatment which has for so / 7 AS IT LEFT US 
; long a Ene pe apy _ pees. Our —_ = OURS IS THE HOUSE THAT 
° right. e add only a fair and legitimate pro o the “ ” 
AS IT REACHED US actual cost of the job. Wedon’t believein killing the . 1 DELIVERS THE Soon 
goose that laid the golden egg—we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed tobe right. Send 
' today—NOW —for free circular and price list, or, better still, favor us with atrial order. You'll be glad to know us. Send for prices on special work, 


> BECKER-HECKMAN CO, (ivecrreru) SoS iter cis 


a ot HORSTMAN’S 
_ Belting SPRING BELT CONNECTOR 


DIXON’S of Te 
Sand (Assay) Crucibles | | “75 » cS 


The belt can not become d’scon- 






































‘ i nected 

are the result of over ninety years’ F 2 poy Semen oa 
experience in manufacturing crucibles. B y 

They are made with the same_care \ . With this connector proper 
and excellence that have made Dixon tension is assured at all times 
Crucibles the standard of excellence. 


They have made a wonderful reputation in all assay -_.: 3 
work. Write for prices and Circular 77-AA. ° . 
Will work on Twisted as well as Solid Beltin 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 


Easily Connected—Easy Running—No Slipping 


Facts:- Saves Belting—Saves Time—Saves Temper 











Dre Established 1827 Data For sale HAMMEL, RIGLANDER & CO. tate 
All. Jobers. Wholesale bistribetere — MWe om 

















JEWELERS’ and METAL WORKERS’ SUPPLIES 


JEWELERS’ 
B ! E g C | yi G AMERICAN-SWISS FILE & TOOL CO.’S 


PRICES REDUCED | “asst [Ae] FILES 


All sizes, 8/0 to 6, $1.35 gross AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Melting, Annealing, Enamel- 
ing, Hardening, Assaying, Etc. Positive 


Worthington & Raymond, Inc. | se Re" 
71 Murray St. NEW YORK E. P. REICHHELM & CO., lnc. 


24-26 JOHN ST. $2 NEW YORK 


Genuine American 
Watch Materials NYES OIL 


are needed to facilitate the great rush of work 
your repair department is now receiving. Here for 50 years the Standard Lubricant 
is the place to supply your wants. for Watches end Chadian 


per NEW — Buy of Your Jobber 

































































